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eaarias $149,425.00 2 LIABILITIES ; 
U. S. Liberty Bonds 518,200.00 Capit: os: oes 
Government, City, Railroad and other é : se, pre tl 
Bonds and Stocks 59,564,972.90 FARCE SENET VE... 162,599.90 
Pooks to Vinnlen aed Ole 2434.964.77 Losses in Course of Adjustment...... 8,362,821 .00 
Premiums in Course of Collection..... 8,827,461.77 een ROAT other Items 7,100,000. 00 
~nencoryy Gaines 111,020.32 eserve for Taxes. ... 1,005,000. 00 
lee tHenwerstie ‘on : Reserve for Depreciation 5,000,000. 00 
Losses rauhaasinse $71,740,996.88 


$71,740,996.88 
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Surplus to Policy Holders - $29,110,575.98 
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Progress since Consolidation in 1899 
ASSETS RESERVE SURPLUS 
Dec. 31, 1899 $529,282.59 $28,832.54 $2,028.94 
Dec. 31, 1910 5,255,362.12 1,936,224.86 2,365,363.37 
Dec. 31, 1920 42,765,374.55 16,593,764.16 11,361,311.89 
Dec. 31, 1925 67,922,096.58 20,265,572.73 24,161,943.85 
Dec. 31, 1926 71,740,996.88 21,162,599,90 25,610,575.98 
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4 FINANCIAL STATEMENT OF THE 
The 


Fastest Growing 
Company 
IN AMERICA—FOR ITS AGE NEWARK, N. J. 


As of January Ist, 1927 


($55,000,000.00 In F orce) sca $622,513.33 


Cash in Banks 

Stocks and Bonds (Market Value)....................... 5,056,946 .88 

Mortgages 5,400,250 .00 

NNN IONE 9 e's ia waive w Bw E Fslne 6 Ons ee eee ED sig 120,557 .80 

He Real Estate 500,000 .00 
aS Other Admitted Assets 2,010,579 .69 


$13,710,847 .70 


“HONEST--TO--GOODNESS” Premium Reserve $4,273,958 .12 


i 3,027,860 .02 

CONTR ACTS All Other Liabilities 659,029 .56 
Additional Reserve for Liability and Workmen’s Compensa- 

tion Claims 250,000 .00 

Voluntary Reserve 500,000 .00 
For ae oo i yea) <b ie seneiaconass tev $2,500,000 .00 
FOMRINI 55'6.570. bie wiaes dite eco Mews words oieuicnere 2,500,000 .00 














Surplus to Policy Holders 5,000,000 .00 


Real Producers wae 


Business Written 1926 $10,592,289.90 
Business Written 1925 9,345,246.55 


Competitive Policies—Covering both Stand- ies ine 
ard and Sub-Standard Risks; Group and 
Wholesale; Several forms of Juvenile Insurance 


(Including 20-Pay and 20-Year Endowment.) 


Every form of Life Insurance issued YOUR OPPORTUNITY 


from 1 day to age 65 DISTRICT MANAGERS GENERAL AGENTS 


The “Shenandoah” takes a keen Because our agency manage- 


Personal Interest in its represen- ~ el — go or a Splendid I nd ucements 


tatives—offering every assistance Men who know YOUR prob- 
to the willing worker—That his Jems Shenandoah agents are 
profession shall be both pleasant unusually successful—and happy 


and profitable. in their work. Home Office Co-operation—up-to-date Policies. 











We’ve had Fifteen Years consistent growth and 
are now ready for a Broader Expansion Program. 








We Invit Operating in Missouri, Iowa, Nebraska, Kansas. 
e Invite i : ; ; 
Write us in confidence to see if our desires and 


Loyal Energetic Workers qualifications are Mutual. 


A Clean Record—Ability—and a willingness to 


To Write work hard are the most essential Qualifications. 


CHARLES E. WARD, Agency Manager OPPORTUNITY 

FOR 

SHENANDOAH LIFE INSURANCE CO. DIRECT CONTRACT 
ROANOKE, VA. Now Open for The Right Man With an Agency 
R. H. Angell, President H. E. McPHERSON, Vice-Pres. and Sec’y 











W. L. Andrews, E. Lee Trinkle, 


Secty. & Treas. Active Vico Pres. ST. JOSEPH LIFE INSURANCE COMPANY 


Former Governor of Virginia MISSOURI 
ST. JOSEPH 
eee 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, ] 
at the Postoffice New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXVIII. Number VII, February 17, 1927; $4.00 per annum, 
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BEST PLAN; OF INSURANCE 


Equitable Society Leaflet Discusses 
Question 


RELATIVE MERIT FORMS DISCUSSED 


Albert G. Borden Is Author of Monograph 
on Twenty-Pay Life and Ordinary 
Values 
A new leaflet entitled “The Best Plan of In- 
surance” just distributed to agents of the Equi- 
table Life Assurance Society of the United 
States discusses in logical and plain terms the 
relative values of twenty-payment life insurance 
policies and ordinary or straight life policies. 
The leaflet was written by Albert G. Borden, 
agency instructor of the company, and is evi- 
dently calculated to inform agents thoroughly 
upon a subject which has been widely agitated 

within the past few months. 

In view of the widespread interest in its con- 
tents THE SPECTATOR is presenting the entire 
leaflet by permission of its author. 


A question frequently asked of agents is: 
“What is the cheapest form of insurance for 
me to buy at my age?” 

One way of handling this question is to say 
to the man that you can answer his question 
and will be glad to do so if he will allow you 
to ask him one question first. You can then 
ask him quietly when he expects to die. This 
treatment of the case obviously is not intended 
as any mere humorous effort to sidestep an in- 
telligent question. Our purpose, rather, is to 
bring out the fact that life insurance is a 
scientific device for dealing with an indeter- 
minate question and that one form may be 
“cheaper” in one case, another in another, de- 
pending on when death occurs. 

Various forms of policies are used, of course, 
to cover various needs, but when two forms 
may serve much the same purpose the question 
of which is the cheaper frequently arises. Es- 
pecially is this true when the question of ordi- 
nary life policy vs. 20-payment life arises. 

There are cases where ordinary life quite 
obviously meets a specific purpose and other 
cases where the 20-payment life would appear 
to be more appropriate. There are borderline 
cases too, however, when the question of the 
cheaper form comes up and where recommenda- 
tions must be made. In order to let in a little 
light on the subject, therefore, and without any 
intention of urging one policy form as against 
another, the following outline of the points 
which should be considered is given. The fig- 
ures are based on a $10,000 policy issued at age 
35 without disability or double indemnity. 

If a policyholder should live: Under the 20- 
payment life plan the policyholder in 5 years 
would pay the company $451.60 more for $1o,- 
000 of insurance than he would under the ordi- 
nary life plan if we assume that dividends were 
paid during these years on the basis of our 1927 
scale. However, if, at the end of the fifth 
year, the policy were then surrendered, it would 
have a cash value of $1070, this being $490 
more than under the ordinary life plan. In 
other words, the policyholder would get an ex- 


(Concluded on page 44) 


NEW AUTO RATES 


Schedule Changes Effective on and 
After February 14 


INCREASES FOR COMMERCIAL CARS 


Private Passenger Vehicles Only Slightly 
Affected—Important Rule Changes 

The National Bureau of Casualty and Surety 
Underwriters has just promulgated the new 
automobile casualty rates, effective for new and 
renewal policies on and after February 14. 
There are no changes in the public liability 
and property damage rates for private passen- 
ger cars except in a very few territories. 

The rates for two-wheeled motorcycles and 
electric private passenger cars are no longer 
shown on the State rate sheets and are now 
equal to 25 per cent less than the rates for the 
lowest symbol private passenger car in each 
territory. 

The public liability and property damage rates 
for commercial cars have been completely re- 
vised. The net effect of the revision is an in- 
crease for both public liability and property 
damage. However, some territories have re- 
ceived decreases in rates which are justified by 
favorable experience. On the whole the prop- 
erty damage experience on commercial cars has 
been quite unfavorable, particularly for heavy 
and medium trucks in the higher rated business 
classifications. In quite a number of territories, 
therefore, the new property damage rates for 
commercial cars of the medium and heavy load 
capacities are as high as or higher than the pub- 
lic liability rates for the same territories. 

The public liability and property damage 
payroll rates for automobile garages and stor- 
age garages have been revised upward in a 
number of territories. In addition the mini- 
mum premiums for garage payroll policies and 
the demonstrating rates have been revised. 

Public liability and property damage rates 
for each of the several underwriting bases for 
public automobiles have been generally revised. 
In addition the excess limits charges for pub- 
lic liability on public automobiles have been 
changed and there are now two excess limits 
tables applicable to public automobiles. 

The public liability and property damage rates 
for funeral cars on the specified car basis and 
for driverless cars on the earnings basis are 
now shown on the State rate sheets. 

The 1926 collision rates are continued for 
1927 except in certain territories where the ex- 
perience has been poor and rates have been 
increased. Th increases apply particularly to 
private passenger cars in the lower rated terri- 
tories. 

The collision rates for all commercial cars 
which are included in the property damage rate 


(Concluded on page 26) 
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CRITICIZES WISCONSIN 
FUND 


Assemblyman Wants Limitation on 
Single Risk Liability 


PLEA FOR SOUND UNDERWRITING 


Cites 57 Risks on Which State Fire Fund 
Carries More Than $100,000 of 
Liability 
Mapison, Wis., February 11.—Limitations on 
the amount of risks which the Wisconsin State 
Fire Fund may assume were asked in a speech 
in the lower house of the Wisconsin Legisla- 
ture on Friday by Assemblyman Evan G. 
Davies, Waukesha, farmer. He has asked that 
the State affairs committee of the legislature 
make an investigation of this subject and re- 
port a bill to the legislature. Mr. Davies’ re- 
quest for a limitation came as the result of a 
report from the Commissioner of Insurance 
showing that the State had abrogated its former 
policy of reinsurance of all risks in excess of 
Io per cent of admitted assets. He declared that 
the State was doing that which it prohibited 

competing companies doing. 


The resolution calling upon the Commissioner 
of Insurance for a report on the State fire fund 
was offered so that the members of the legisla- 
ture might be informed of the financial condi- 
tion of thé State fire fund and of the manner 
of its conduct. 

This State fire fund was created by the en- 
actment of Chapter 68 Laws of 1903 for the 
purpose of permitting the State to become the 
self-insurer of its public property. 

A few years later the fire in the capitol 
building occurred, involving a loss of 194,000 
and as the premium accumulations of the State 
Fund were insufficient, the general fund of the 
State was called on and for some eleven years 
this State fund was indebted to the general 
fund and not until between 1916-1917 did the 
premium receipts fully repay to the general fund 
the last of this indebtedness. 

Meanwhile, the State fire fund was enlarged 
by extending to counties, cities, villages, towns 
and school districts the privilege of insuring 
their public property in the State fire fund, and 
during the past seven or eight years there has 
been a rather remarkable growth in the accu- 
mulations of this fund, the surplus now re- 
ported being $1,400,000. 

Up to four years ago—under Commissioner 
Cleary and Whitman—the amount of maximum 
risk assumed was limited to $100,000 and all 
over and above that amount on any one risk was 
reinsured, but with the beginning of Insurance 
Commissioner Smith’s term of office, all re- 
insurance was canceled and the State Fire fund 
has carried the full liability. I am sure the 
present Commisisoner has a better knowledge 
of the business. 

Whether that is good underwriting each mem- 
ber of this Assembly can determine for him- 
self. Under the insurance laws of this State, 
no fire insurance company is permitted to as- 
sume a greater amount on any one risk than Io 
per cent of its admitted assets, and a violation 


(Concluded on page 21) 
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OUIS A. CERF, Jr., son of Louis A. 
Cerf, manager of the Greater New York 
Agency of the Mutual Benefit Life Insurance 
Company, of Newark, has made a rather re- 
markable record during the past year in com- 
bining his work as assistant manager of the 
agency with that of a personal producer. He 
paid-for $1,250,000 during 1926 while devoting 
his mornings entirely to managerial duties. 
This insurance was sold on 61 policies, averag- 
ing $20,000 per policy. Mr. Cerf is still under 
30, having entered the business in 1923 and paid- 
for $900,000 in his first year. 
*x* * x* 
ITTLE JIMMIE, office boy of the Prarie 
Life Insurance Company, of Omaha, has 
his desk all dolled up with a Schaeffer Life- 
time Fountain Pen Desk set. Jimmie devised 
a pertinent but humorous slogan for the Thrift 
Committee of the National Association of Life 
Underwirters, wherefore the desk set. Said he, 
“Life insurance, like false teeth fills many hun- 
gry mouths.” 
* * x 
LMOST two years ago a dunning letter for 
an overdue subscription was sent to a sub- 
scriber of THe Spectator in South Africa. 
This week the letter comes back with the fol- 
lowing notation: “I am no sport! If I were 
I would have paid this long ago—I have the 
fieldman’s horror of writing, that is my only 
excuse. Herewith £2.” Which all goes to 
prove that patience is a virtue and is, sometimes 
at least rewarded. The gentleman from South 
Africa was a trifle slow but in the end a satis- 
factory customer. I have suggested to our sub- 
scription department that a bill for his 1928 
renewal go forward at once. 
* * * 


F Frank E. Campbell, famous mortician of 
New York city, can be cited as an example, 
we can safely say that the business of under- 
taking gives an excellent idea of the value of 
life insurance. Mr. Campbell has just insured 
his son, Frank E. Campbell, Jr., for $1,000,000. 
The policies are all twenty-pay life and will af- 
ford the young man ample capital for a start 
in business life at about age 35. He is now the 
most heavliy insured boy in the world, exceed- 
ing the line on Jackie Coogan by about $350,000. 

* * * 

ape list of executives of the Metropolitan, 

published in connection with its advertise- 
ment of its annual statement, contains 78 names 
beginning with President Fiske and ending with 
Ralph T. Hines, manager of the printing divi- 
sion. The list grows every year. 

*x* * * 
COMPREHENSIVE plan to reward its 
agency leaders for loyal and continuous 

service, has been placed into operation by West- 
ern States Life Insurance Company of San 
Francisco. The new benefit contract provides 
for a retirement annuity benefit, a death bene- 
fit and a total and permanent disability benefit. 


THE 
OBSERVATION POST 











DDRESSING the Chicago Claim Associa- 
tion at the Hamilton Club in that city last 
week, James F. Ramey, secretary of the Wash- 
ington Fidelity National Insurance Company, 
told his hearers that “the health and accident 
insurance business is conducted on a_ very 
slender margin of profit.’ His subject was 
“Insurance Departments and Claims,” and he 
said that “The difference between legitimate 
claims covered by the terms of the policy, and 
unwarranted claims filed by reason of mis- 
interpretation of the policy contract or in an 
attempt on the part of the actual claimant to 
get something for nothing, represents, in many 
cases, the difference between solvency and im- 
pairment.” 
*x* * * 
i ages National Surety Company, New York, 
has urged its agents in all States to agi- 
tate in their respective territories for legisla- 
tion similar to the Baumes laws of New York, 
the passage of which was supported by THE 
SpecTAToR for many months before they finally 
became effective. The National Surety sent a 
letter stating its views to all agents last week 
and at the same time asserted that since the 
Baumes laws went into effect theft and burg- 
lary had decreased 25 per cent in the Empire 
State. The letter was signed by E. M. Allen, 
assistant to the presidents of the National and 
the New York Indemnity. 
* *k x 


HE Great American Indemnity Company of 

New York has just entered Porto Rico and 
has appointed D. R. Carrion as its general 
agent, with headquarters at San Juan. Mr. 
Carrion also represents the Great American 
Fire, which has been operating in Porto Rico 
for some time. So much of that is news. What 
I fail to see is why many casualty companies 
are so “leery” of Porto Rico. I appreciate the 
difficulties involved in claim settlements and 
other matters at a distance from the home of- 
fice and I admit that the fire insurance com- 
panies in Porto Rico have, for the most part, 
had a pretty rocky voyage, but the life insur- 
ance business there is good, the accident busi- 
ness is on the upgrade and it seems that casualty 
and surety lines only await the right kind of 
development to be very much worth while. 


xk * * 


AM very much pleased to note that the 

question of a National Insurance Day, which 
was first given real prominence by John L. Mee, 
vice-president and superintendent of agents for 
the National Surety Company, is rapidly ap- 
proaching solution. The Insurance Federation 
of Indiana has asked the co-operation of the 
Insurance Federation of America in a plan to 
hold a National Insurance Day not later than 
1929 and the idea has been spreading. As a 
topic it is beginning to be mentioned by speaker 
after speaker. That’s a healthy sign and I hope 
to see the plan reach maturity. 
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“SMOKE” 











POKANE, WASH., is developing a new 
\/ wrinkle in its fire-fighting methods. Two 
hundred boy scout firemen will be added to the 
city’s fire force, and shortly examinations will 
be held to see which scout will be captain, batta- 
lion chief and lientenant. 
x * * 
OREIGN insurance companies doing busi- 
ness in California may be taxed 2 per 
cent of their insurance premiums, if a certain 
bill now being prepared goes through the State 
legislature. The money derived from this tax 
will go towards establishing a pension fund for 
firemen. 
x Ok Ox 
DD job No. 8,990,909 that fire departments 
have been called upon to perform! A 
lady in Bangor, Me., called out the fire depart- 
ment to rescue a skunk from her well! 


* * * 
ANY a truth is said in jest and as many 
+ more are said in misprints. I read: “The 


following news items appeared in a newspaper 
not so very long ago: ‘The investigation of 
the insurance company revealed the fact that 
the club had taken in recently a hundred new 


,») 


embers. 


* * * 
:. is learned that the volunteer firemen in 
Nebraska want the legislature to put 


through a bill which will enable them to collect 
compensation in case of death or accident while 
fighting a fire. 
x * * 
(hee next time your stenographer overlooks 
a split infinitive, don’t give her the “how- 
many-times-have-I-told-you’s: I read that the 
noted grammarian, George Oliver Curme, a 
professor at Northwestern University, says 
that the best writers for centuries have used the 
divided verb form. 
x * x 
N Newark, the other day a woman came 
home to find her house in flames. A fire 
alarm was sent in and when the firemen ar- 
rived, they found her hysterical and screaming, 
“My baby! My baby!” To the rescue went 
the firemen and presently one climbed out the 
second-story window and down the ladder—a 
little bundle in his arms. The frantic haus- 
frau rushed up and seized the precious “pack- 
age”—smothering it with kisses. The baby was 
a fox terrier pup! 
* * x 
CCIDENTS at coal mines in the U. S. in 
the year 1926 resulted in the loss of 2510 
lives, according to statistics compiled by the 
Bureau of Mines, Department of Commerce. 
The output of coal during the year is estimated 
at 663,290,000 tons; hence the fatality rate per 
million tons produced was 3.78, as compared 
with 3.84 for 1925. Final returns from pro- 
ducing companies showing the number of em- 
ployees and amount of coal produced in 1926 
will not become available for several months. 
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polar companies seem to be 
considered a fair mark by any one ad- 
vocating a scheme for uplift, and they 
are frequently singled out from other 
classes of business concerns by those en- 
deavoring to force investments in or 
loans for the benefit of their pet schemes. 
Thus a resolution was recently introduced 
in the New York Assembly, the purpose 
of which is to compel life insurance com- 
panies to invest $25,000,000 in the build- 
ing of modern apartments in what are 
now described as slum districts in New 
York city. Many insurance companies 
have invested hundreds of millions of dol- 
lars, in the aggregate, in mortgage loans, 
thus helping very materially in the pro- 
vision of housing facilities; but it is im- 
possible to understand upon »what just 
theory of legislation any such action as 
that contemplated by the resolution cited 
could be taken or enforced. A rather 
vague threat of punishment of recalcitrant 
companies is held over them, for if they 
decline to make the desired contributions, 
or investments, the legislature would 
“take such action by due process of law 
to meet this public emergency by appro- 
priate action on or before June 1, 1927.” 
Why should the insurance companies al- 
ways be the goats? Why not try to col- 
lect $25,000,000 by levying on lawyers, or 
chain stores, or grocers, or even boot- 
leggers? How does such a program har- 
Monize with the provision in the fifth 
amendment to the Constitution of the 
United States, that private property shall 
not be taken for public use without just 





compensation, or with that portion of the 
fourteenth amendment that forbids a 
State to make or enforce any law which 
shall abridge the privileges or immunities 
of citizens of the United States, and for- 
bids any State to deprive any person of 
life, liberty or property without due pro- 
cess of law? Probably the policyholders 
and stockholders, who are the owners of 
the life insurance companies, will have 
something to say about this confiscatory 
measure, if it shows signs of making 
progress in the legislature. 





HE Life Underwriters Association 

of New York is perhaps one of the 
keenest in the country when it comes to 
protecting what it deems to be the rights 
of its members. A good deal of trouble 
arises in New York city, and much of 
it is of a nature which defies improve- 
ment. But the association wastes no op- 
portunities. So when the word began to 
be passed around that certain agents were 
advising changes in twenty-pay life and 
endowment policies to straight life 
forms, using the cash value to increase 
the insurance, or as a basis for a trust 
fund, efforts were made to stop the 
practice. Administering the desired 
spanking proved more difficult than had 
been anticipated, and following a hear- 
ing before the New York Superintendent 
of Insurance, the only two agents actu- 
ally accused were exonerated, and to our 
mind rightly so. It is true that their 
methods have proved disturbing to many, 
but there was very scant hope of proving 
them illegal. The affair resulted in a 
teapot tempest, in which many persons 
became rather unduly excited, but which 
produced no tangible results other than to 
serve as a warning that the life agents in 
New York city do not like the business 
of transferring endowment policies to 
straight life forms in order to produce 
new insurance. In this their attitude is 
correct. The practice may be, and is, in 
fact, legal, but it is no better for that. If 
there are good and sufficient reasons for 
changing the insurance, then all right, 
but it should not be done simply for the 
purpose of producing new insurance for 
an agent who is not enough of a sales- 
man to sell real new insurance, or a com- 
pany which needs to bolster up its new 
insurance account. 


DECLINE of about $1,500,000 in 
the fire loss in Canada in January 
last, compared with the loss in January, 
1926, is observed in the totals as com- 
puted by the Monetary Times. The loss 
in January, 1927, $2,378,450, was also 
some $600,000 less than in December, 
1926. This condition is satisfactory, so 
far as it goes; and if similar reductions 
are made during the successive months 
of this year, fire underwriters will have 
reason to feel gratified and to hope for an 
underwriting profit on the year’s opera- 
tions. 





Right of Citizens to Carry Arms 
[To the Editor of THe Specrator] 

I have just been reading with a great deal 
of interest your editorial headed “Folly or 
Wisdom?” in your issue of February 3, and am 
glad to see that there is a little sanity left 
somewhere. 

The proposition to disarm decent citizens may 
almost be classed as an outrage and is undoubt- 
edly responsible for much of the hold-up free- 
dom enjoyed by criminals in New York State. 
You cannot disarm the criminals. They al- 
ways have secured arms and always will. The 
sooner that fact is faced and the stupid efforts 
of crime commissions to make the honest citi- 
zen helpless before the thug, shall cease, the 
better for the country. 

We must not overlook another tremendously 
important feature of the arms question, which 
has not been referred to but which is even 
larger than the crime question, and that is the 
effect on the liberties of the nation. Once 
completely disarm a people and you place them 
at the mercy of the first smooth-tongued dema- 
gogue, who obtains control of the army. That 
is an old trick and I hope that the American 
people will never submit to it. Our fathers saw 
that danger and tried by our constitution to 
make it impossible that such a thing should 
ever come to pass in this country. 

The use of weapons by criminals can very 
easily be made perilous to them without depriv- 
ing the honest citizen of his protection. I 
sometimes suspect that certain advocates of 
citizen disarmament do not wish to adopt this 
very easy and desirable remedy; but it can be 
done and it does not need organizations with 
ponderous sounding titles but simply a little 
medicine on the type of the Baumes law. 

I also read your earlier article in the issue 
of August 19, 1926, and am glad to see that 
you have not forgotten the question. More 
power to you! 

Very truly yours, 
ALBERT W. PELL, 
Brooklyn, February 7, 1927. 


—The Oregon Life of Portland had a good year in 
1926, having increased its outstanding insurance by 
$4,264,814 to $44,594,448, and its assets having been 
increased by nearly $670,000 to a total of $6,872,434. 
Its income exceeded disbursements last year by more 
than $710,000. President A. L. Mills and his asso- 
ciates merit congratulation upon the year’s business. 
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Philadelphia Life Officials on Trip 

President Clifton Maloney and Agency Sec- 
retary Robert E. Long have just returned from 
a visit to the Ohio departments of the company. 
Two days were spent in Cleveland, where a 
meeting of the agents under the management of 
E. J. Strickland, supervisor, was held. Vari- 
our members of the agency residing in Cleve- 
land as well as surrounding towns and cities 
were present at a banquet which was held in 
the Cleveland Hotel and which was attended by 
some fifteen agents and their wives and, in addi- 
tion, several invited guests. The gathering was 
addressed by President Maloney and also by 
several other speakers, and a most enjoyable 
and profitable time was had. 

The following two days were spent in Co- 
lumbus, O., where a meeting of the agents un- 
der the management of C. A. Sholl, supervisor, 
was held. Practically every member of his 
agency attended the banquet at the Neil House 
and a more enthusiastic gathering would be 
hard to find. The meeting was addressed by 
President Maloney and short talks were given 
by quite a few of the agents. Honorable John 
Henry Newman, lecturer and humorist, at- 
tended and gave the agents a humorous talk 
which was a real treat. 


Oregon Life Officer Re-Elected 

A. L. Mills was elected president of the Ore- 
gon Life Insurance Company at the annual 
meeting of the guarantors held at the home 
office in Portland, Ore., the first week in Feb- 
ruary. 

Adolphe Wolfe was elected first vice-presi- 
dent; Louis G. Clarke, second vice-president ; 
William Pollman, third vice-president; W. P. 
Stalmaker, secretary; C. F. Adams, treasurer; 
C. S. Samuel, general manager; W. C. Schup- 
pel, assistant manager and superintendent of 
agents. 

General attorneys for the company are: Teal, 
Winfree, Johnson & McCulloch, to serve for 
the ensuing year; actuary, Raymond R. Brown; 
medical director, A. J. Giesy, M.D.; agency 
supervisor, A. B. Evans. 

Directors elected were: A. L. Mills, Adolphe 
Wolfe, Louis G. Clarke, William Pollman, C. F. 
Adams, W. P. Olds, Jefferson Myers, A. H. 
Devers, H. L. Corbett, Joe T. Peters, J. N. 
Teal, Leo Friede, W. L. Thompson, J. G. Booth 
and C. C. Colt. 


Reserve Loan Life Expanding 

The Reserve Loan Life Insurance Company, 
Indianapolis, Ind., expect to increase their writ- 
ings 25 per cent in 1927. Under the direction 
of Guilford A. Deitch, general counsel and 
agency director, intensive organization work is 
being carried on in several new States which 
the company has recently entered. 

New general agency contracts have been com- 
pleted with the Carpenter Agency of Detroit, 
the Citizens Insurance Agency, Inc., of Cleve- 
land, Wolberg & Friedman of Baltimore, 
Deatherage Agency of Spokane, the Frank W. 
Smelser Agency of Kentucky, Dorin & Dickey 
of Richmond, Va., and Fedder & Doheman for 
Northern Indiana. 


A company representative is now in the 


East arranging for agency connections at Phil- 
adelphia, Eastern Pennsylvania, New Jersey 
and Delaware. 


Elected to American Central Directorate 

A. L. Davis, superintendent of agents in 
Texas for the American Central Life Insur- 
ance Company, of Indianapolis, has been elected 
to the board of directors of the company, be- 
ing the second field man to be so honored. The 
other director from the field is Vice-President 
and Superintendent Milton F. Belisle. 

Mr. Davis has been in the life insurance 
business since 1887 and has been in his present 
post with the American Central since 1911. He 
is prominent in civic life in Dallas and is a 
member of several clubs there. 


National Security Life Organizing 

Datias, Tex., February 14.—An insurance 
company has recently been organized at Wich- 
ita Falls, Tex., to be known as the National 
Security Life Insurance Company. Operation 
begins with capital and surplus of $500,000, 
which it is said will soon reach $100,000. 

Charles I. Francis, Wichita Falls attorney, is 
president of the organization. Trustees and 
board of directors include: M. McGregor, J. 
A. Kemp, J. I. Staley, and R. M. Waggoner. 
Others identified with the organization are: 
Frank Kell, R. E. Huff, J. C. Mytinger, John 
F. O’Donohue, C. E. McCutheon, Hurbert M. 
Harrison, J. S. Bridwell, N. H. Martin, John 
Bland and W. B. Hamilton. 
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The cares incident to executive direction of a modern 
business institution are many and trying enough without 
the additional burden of worry over personal affairs. 
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“In a disturbed mind health can not 


By the wise selection of life insurance 


may eliminate at least one mental 
hazard—that dealing with the future 


in the event of his sudden loss to 


The Prudential, with Ordinary "Agencies 
in all the larger centers of population, is 
prepared to give excellent service to all 
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GOES TO HOME LIFE 


' James A. Fulton Made Superinten- 
dent of Agents 





WAS WITH CONTINENTAL AMERICAN 








Young Agency Manager Widely Known as 
Able and Up-to-Date Sales Executive 
Ethelbert Ide Low, president of the Home 


» Life Insurance Company of New York, has 


| announced that, as of March 1, James A. Ful- 
ton, now vice-president of the Continental 
| American Life Insurance Company, of Wilm- 
ington, Dela., will become superintendent of 


» agents of the Home Life. Mr. Fulton is widely 
| known throughout the country as one of the 
ablest agency executives. 
| the executive committee of the Life Insurance 
| Sales Research Bureau and has been active in 
' the Association of Life Agency Officers. 


He is a member of 


Mr. 
Fulton is an able speaker and his services are 
His address before the 


sidered a distinct contribution to the business. 
Mr. Fulton, who is 38 years of age, has been 


| agency vice-president of the Continental Amer- 


ican Life Insurance Company of Wilmington, 
Dela. for the past five years and has had 
marked success in building organized agencies 
for that company. He has had over twelve 
years’ home office experience in agency work, 
first as agency secretary, then as agency man- 
Prior to this 


capacity and also as a successful soliciting agent 
» in the field. 


The policy of the Home Life for the next 


| few years will be to build and develop bigger 
| agencies and not increase materially the num- 


ber of agencies in the meantime. Mr. Fulton 
is well qualified to carry out this program of 


» agency building and to develop a definite agency 
} policy. 


The Home Life is in an especially 
strong financial position and during the past 


| two years has shown marked improvement in 
| the production of new business. 
| these years the rate of increase has been 50 
' per cent better than that of the companies as 


In each of 


' a whole. 


Fidelity Mutual Statement 
The Fidelity Mutual Life Insurance Company, 


| of Philadelphia, in issuing its forty-eighth an- 


F amounting 


: business 
B 352. 
| The total admitted assets are given as $70,- 
— 865,041 figured on an amortization basis. 


nual statement, for 1926, announces that at the 
close of the year it had insurance in force 
to $343,055,376, covering 113,929 
This represents a gain of nearly $25,- 
during the year. The surplus was 
now amounting to 4,002,667. New 
paid-for during the year was $53,041,- 


policies. 
000,000 
doubled, 


New Life Insurance During January 2.8 
Per Cent Greater Than During Jan- 
uary, 1926 

The production of new paid-for life insurance 
by American companies during January was 2.8 
per cent greater than in January of 1926, dur- 
ing which month there was an increase of 14.0 
per cent over the corresponding month of 1925. 
Such fact is shown in a report forwarded by 
the Association of Life Insurance Presidents to 
the United States Department of Commerce for 
official use. This report is an aggregate of the 
figures of 45 member companies having in force 
81 per cent of the total insurance outstanding 
in United States legal reserve companies. 

The new paid-for business—exclusive of re- 
vivals, increases and dividend additions—of 
these companies amounted to $867,139,000 during 
January, as against $843,727,000 during Janu- 
ary of 1926. Thus there is shown a gain of 
$23,412,000. 


Ray Yenter Gets Full Term Appointment 

Des Moines, Iowa, February 12.—Hon. Ray 
Yenter, who was appointed to fill the vacancy 
occasioned by the resignation of W. R. C. 
Kendrick, as State Insurance Commissioner, has 
been given a full term appointment by Gov. 
Hammill and the State senate unanimously con- 
firmed the appointment. During the time Mr. 
Yenter has been in charge of the department 
he has shown a wonderful adaptability to the 
work. While a member of the general assem- 
bly he was chairman of the committee on in- 
surance and while thus serving made a close 
observation of insurance matters which has 
been helpful to him since assuming the director- 
ship of the department. 





R. G. Richards Is Agency Secretary of 
Atlantic Life 

RicHMonp, Va., February 14.—The Atlantic 
Life has appointed Robert G. Richards agency 
secretary, and Mr. Richards assumed his duties 
this week. He was formerly connected with 
the Manhattan Life Insurance Company, of 
New York. Mr. Richards will have supervision 
of agency production records, and will edit the 
company’s monthly house organ, “The Bulletin,” 
and in addition will have charge of advertising 
and other publicity. 


Research Bureau Sets 1927 Meeting Dates 

The spring conferences of the Life Insurance 
Sales Research Bureau will be held at St. Louis, 
May 23, 24 and 25, 1927, and at Toronto, June 
13, 14 and 15, 1927. 

The annual meeting of the Life Insurance 
Sales Research Bureau and the Association of 
Life Agency Officers will be held at the Edge- 
water Beach Hotel, Chicago, Ill., Tuesday and 
Wednesday, November 1 and 2, 1927. 
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TO ENLARGE BUILDING © 


John Hancock Life Outgrowing Pres- 
ent Quarters 








PREMIUM RECEIPTS OVER 
$100,000,000 





Interest Rates Down as Result of Great 
Amount of Money Available for 
Investment 

Boston, Mass., Feb. 14.—During the past 
year the premium receipts of the John Han- 
cock Mutual Life Insurance Company passed 
the $100,000,000 mark, President Walton L. 
Crocker announced at the annual meeting of the 
company’s superintendents today. 

The average rate of interest from total in- 
vestments during the year was 5.54 per cent, it 
was reported. The year before was 5.57 per 
cent. The great amount of money available for 
loans created difficulty in making investments 
that would bring the highest yield of interest. 
President Crocker called attention to the in- 
crease in mortality over 1925, an average of 3 
per cent. This is in accord with the experience 
of other companies, he said. 

At the end of 1926 group life insurance con- 
stituted 7 per cent of all legal reserve life insur- 
ance in force and the growth of this plan is 
raising problems that constantly require atten- 
tion, he said. 

President Crocker announced that plans are 
being made for the enlargement of the home 
office building, due to the unusual increase in 
business. Definite arrangements will be an- 
nounced later. 

The meetings in the afternoon and evening 
were attended by general agents and superin- 
tendents. 


T. Louis Hansen Holding District Meeting 

Vice-President T. Louis Hansen and In- 
spector of Agencies James A. McLain of the 
Guardian Life Insurance Company of America 
are at present engaged in their annual swing 
around the country, laying the groundwork for 
the company’s progress in 1927. 

Conferences of the managers for the Eastern 
and Central districts have been held at Atlantic 
City and St. Louis, respectively, and the ideas 
promulgated for the wider development of the 
agencies this year, have met with enthusiastic 
response from the managers. 

A group meeting of the managers for the 
Pacific Coast will be held on February 17 and 
18 at the Mission Inn, in Riverside, Calif., and 
the meetings will be brought to a close with the 
conference of the managers for the Southern 
and Southeastern districts on February 23 and 
24 at the Edgewater Gulf Hotel, Biloxi, Miss. 


—A booklet entitled ‘Investment Counsel’ has been 
issued by Scudder, Stevens & Clark, of Boston, which 
makes interesting reading for investors. 
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IN THESE FIGURES 
Is Indelibly Written 





BUILDING THE GREATER INTBR-SOUTHERN 





A RECORD of PROGRESS 


HE new interests of the Inter- 

Southern Life took charge in April 
of last year. To the Company they 
brought the constructive viewpoint of 
broad experience; the conservative 
methods of sound success; and the posi- 
tive security of great resources. 


By June, the results of the first efforts to 


Last 6 Months of 1925 
Last 6 Months of 1926 


GAIN 


First 6 Months of 1926 
Last 6 Months of 1926 


GAIN 








HESE gains were earned with the 

assistance of a sales plan that in- 
creases production and income of the 
agent, no less surely than it builds vol- 
ume for the Company. This plan is 
based on your personal needs. 


Va Comparison of business written during the last six months of 1925 \ 
against the same period in 1926; and during the first half of 1926 
against the second half, shows the following gains: 


The, percentage of gain, 1926 over 1925, was 68%. 


The percentage 
Ne of gain, last half of 1926 over first half, was 56%. 


upbuild the Company were evident. 
The year’s greatest accomplishments 
were made, of course, during the latter 
half; and in figures for the six months of 
July through December, there is re- 
flected striking progress andthevery real 
success that the new organization is 
winning. 


$11,446,125.00 
$19,431,485.00 


$ 7,985,360.00 


$12,464,275.00 
$19,431,485.00 


$ 6,967,210.00 








Together with the opportunities which 
the vision and development of this Com- 
pany is creating for active and far- 
sighted men, it will interest you. We, 
will be glad to send you full information 
Write direct to— 


CAREY G. ARNETT, President 


INTER-SOUTHERN LIFE INSURANCE CO. 


ESTABLISHED - 1905 - IN 


LOUISVILLE - KENTUCKY 


Capital, Surplus and Reserves for Protection of Policyholders, $11,806, 168.68 


Insurance in Force over - - 





- - - - $110,000,000.00 




















Febr 


=—— 





EIC 
Agenc 


A si 
ficials 
ers In: 
by hor 

Dan 
ant st 
and gt 
field s 
depart: 
agency 
moted 
ualty © 
Forest 
ant to 
accide 
Armst 
cident 
Kuehn 
manag 
ant su 
dent a 

Jame 
been p 
agency 
assista 
ments. 

Glen 
depart 
months 
visor, 1 
assista! 
of the 

All ¢ 
of Tra 


while t 
$1,250,¢ 
the su 
earned 
000,000 
investec 
were st 
increas 
gency ; 
the sec 
some $ 
valuatic 
increase 
was ani 
scales | 
doubled 
out in 
out ten 
ficiaries 
that a 1 
policy 
of the 
in the | 
is now 
its busi 
rupled 
has $1 





PN PETES REEMD 17% 


ie als 

















Dis ah EH Si) 


PS EITC MBE 


varies Sete 


~4 
3 
14 
a 
A 














February 17, 1927 


THE SPECTATOR 





Life Insurance 








EIGHT PROMOTIONS ANNOUNCED 
Agency Department of Travelers Strength- 

ened by Advancements 

A series of eight promotions among the of- 
ficials of the agency department of the Travel- 
ers Insurance Company was announced recently 
by home office executives. 

Daniel J. Bloxham is promoted from assist- 
ant superintendent of agencies, life, accident 
and group departments to supervisor of agency 
field service for the life, accident and group 
departments, while John H. Eglof, who has been 
agency assistant, casualty lines, has been pro- 
moted to supervisor of agency field service, cas- 
ualty lines at the home office. John W. De- 
Forest has been promoted from agency assist- 
ant to assistant superintendent of agencies, life, 
accident and group departments under H. H. 
Armstrong, superintendent of agencies, life, ac- 
cident and group departments, while Gordon V. 
Kuehner has been promoted from associate 
manager of the Chicago branch office to assist- 
ant superintendent of agencies of the life acci- 
dent and group departments. 

James S. Reber, Jr., and Floyd E. Moss have 
been promoted from group supervisors in the 
agency department of the home office to agency 
assistant in the life, accident and group depart- 
ments. 

Glen H. Knigge, who has been in the agency 
department in the home office for several 
months, has been promoted to group super- 
visor, while Joseph F. Murtaugh has been made 
assistant supervisor in the agency field service 
of the casualty lines. 

All of the eight men have served in the ranks 
of Travelers’ employees for some years. 


Sun Life of Canada Has Fine Year 

The Sun Life Assurance Company of Can- 
ada, Montreal, one of the world’s great com- 
panies, had an excellent year in 1926. Its new 
paid-for business amounted to $265,889,000, 
while the total insurance in force grew to over 
$1,250,000,000. Assets increased $42,000,000 to 
the sum of $345,251,000. The total surplus 
earned by the company last year exceeded $20,- 
000,000, and the rate of interest earned on mean 
invested assets was 6.69 per cent. Reserves 
were strengthened and benefits to policyholders 
increased. The company’s investment contin- 
gency account now stands at $11,000,000, and 
the securities of the company are carried at 
some $5,000,000 below the official Government 
valuations. For the seventh successive time an 
increase in the scale of profits to policyholders 
was announced. During the past six years the 
scales of profits to policyholders have been 
doubled, and in 1926 the company actually paid 
out in profits eight times the amount so paid 
out ten years ago. Policyholders and bene- 
ficiaries also participate in its prosperity, in 
that a rate of 54 per cent is being allowed on 
policy profits, proceeds, etc., left in the hands 
of the company. The Sun Life has operated 
in the United States for over thirty years and 
is now doing business in over twenty States, 
its business in the United States having quad- 
rupled in the past four years. The company 
has $125,000,000 invested in United States 


PLAN FOR SALES CONGRESS 


Program for New York Meeting About 
Complete 


The officials of the Life Underwriters As- 
sociation of New York have made their plans 
for the annual sales congress to be held at the 
Hotel Astor, New York, on March 10. An at- 
tendance of 1800 is expected. The program in- 
cludes an open forum for the discussion of in- 
dividual problems, five formal speakers and a 
banquet. 


The first session will begin at 9:30 in the 
morning, with William R. Collins, president of 
the association, presiding, and the speakers will 
be James A. Fulton, agency superintendent of 
the Home Life of New York, his topic being 
“The Life Insurance Agent of To-morrow”; 
George A. Goodrich, of the Penn Mutual Life, 
on “Is Genius a Substitute for Industry?”; 
Ralph Sanborn, of the State Mutual Life, 
“Business Life Insurance.” The subject, “The 
Big Fellow, Too,” will be discussed by speaker 
as yet unannounced. J. ‘Elliot Hall, of the 
Penn Mutual Life, will preside at the afternoon 
session and this will be an open forum with 
Griffin M. Lovelace, third vice-president of the 
New York Life, starting the ball rolling. 
Other speakers will be Vincent B. Coffin, Ralph 
Engelsman and Leon Gilbert Simon of New 
York University; James Elton Bragg, of the 
Union Central Life, and Ralph Canborn. 

For the banquet, which will commence at 
6:30, more than 250 reservations have been 
made and it is expected that there will be an 
attendance of about 800. The speakers for 
the banquet have not as yet been announced. 
Last year’s sales congress was attended by 
approximately 1600 insurance men. 








securities. President T. B. Macaulay and his 
associate officers merit congratulation upon the 
handsome results achieved last year. 


W. D. Haller Is Vice-President and Actu- 
ary of Royal Union 

Des Mornes, Iowa, February 11.—A. C. 
Tucker, president of the Royal Union Life 
Insurance Company, was re-elected at the an- 
nual meeting of the stockholders at the home 
office Wednesday. All other executives were 
also re-named. The only change in the of- 
ficial staff was the election of W. D. Haller, 
assistant secretary and associate actuary, to 
vice-president and actuary, to succeed Wilbur 
Johnson, who resigned several weeks ago to 
organize a new company. 


To Represent American Life Convention at 
Chamber of Commerce 

Vice-President E. Lee Trinkle, of the Shen- 
andoah Life, and Vice-President and Secretary 
H. G. Scott of the Reliance Life have been 
appointed delegate and alternate delegate re- 
spectively, to represent the American Life Con- 
vention at the meeting of the United States 
Chamber of Commerce in Washington, D. C., 
on May 3, 4 and 5. 


JOINS H. W..SCHAEFER COMPANY 
William F. Chamberlin Becomes Vice- 
President in Charge of Group Work 

H. W. Schaefer Company, general insurance 
brokers at 25 Broadway, are announcing the 
association with their company of William F. 
Chamberlin as vice-president in charge of in- 
dividual and mass life and accident insurance. 

Mr. Chamberlin entered the service of the 
Travelers Insurance Company in 1909 as gen- 
eral agent in the multiple lines in Dayton, O. 
In 1912, he wrote the first group insurance con- 
tract of the. Travelers and was called to Hart- 
ford in 1914 where he was made superintendent 
of the group department, building up a large 
organization and writing its largest cases, in- 
cluding the American Woolen Company, West- 
ern Electric & Manufacturing Company, Gen- 
eral Electric Company, Lehigh Valley Railroad, 
New York, New Haven & Hartford Railroad, 
Consolidated Gas Company, New York Edison 
and many others. He has written many bro- 
chures on group insurance and about a year 
ago a book called the Psychology of Group In- 
surance written by him, was published by The 
Spectator Company. The first case of what is 
now known as salary allotment insurance was 
negotiated by Mr. Chamberlin on the Brown- 
Sharp plant at Providence, R. I. 

Prior to his insurance work at the Travelers, 
Mr. Chamberlin was a mechanical engineer and 
is a member of several engineering societies. He 
has a large following among the insurance 
brokers of New York. Mr. Chamberlin’s asso- 
ciation as vice-president of H. W. Schaefer 
Company is effective as of March 1. 


Guardian Life Reappoints A. W. Fetter 
Manager at Greensboro, N. C. 

The Guardian Life Insurance Company of 
America has announced the reappointment of 
Alec. W. Fetter as manager of its agency at 
Greensboro, N. C., with offices on the tenth 
floor of the Jefferson building in that city. Mr. 
Fetter is a well-known life insurance man in 
Greensboro, where for more than seven years 
he was manager of the Guardian Life agency, 
relinquishing his general agency duties four 
years ago to enter the field of personal produc- 
tion. His success in that field is evidenced by 
his record of over three million dollars of paid- 
for production in the past four years. In one 
year alone, he achieved a record of more than 
a million dollars of life insurance paid for. 


Starts Fifth Selling Course 

The John C. McNamara Organization, man- 
agers in New York, of the Guardian Life In- 
surance Company, will on Monday, February 
21, start its fifth selling course. There will 
be two meetings weekly, on Mondays and 
Thursday. Each meeting will open at 5:15 
o'clock and will last one hour. The list of 
speakers, includes many of the best known gen- 
eral agents and personal producers in New 
York city as well as a few out-of-town man- 
agers. The meetings are open to members of 
the organization, brokers and independent life 
men as well as surplus line writers. 
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HEADS PUBLIC LIFE 
William L. Schaare Is Chairman—Robert 
B. Crandall, President 

Dr. William L. Schaare was elected chair- 
man of the board of directors of the Public 
Life Insurance Company, and Robert B. Cran- 
dall was elected president at a meeting of the 
board last week. Mr. Crandall succeeds E. 
H. Burke, who resigned recently. 

Other officers elected at the meeting were: 
William M. Ullrich, first vice-president; A. L. 
Williams, second vice-president; Fred H. 
Welsch, secretary-treasurer; Dr. Curtis <A. 
Haines, medical director, and William E. Rod- 
riquez, general counsel. 


R. G. Steacy Is Actuary of American 
Bankers 

President F. H. Rowe of the American 
Bankers Insurance Company, of Chicago, has 
announced the appointment of Russel G. Steacy 
of Toronto, Canada, to the position of actuary 
of his company. Mr. Steacy comes to the 
American Bankers with several years’ experi- 
ence in the actuarial department of the North 
American Life Assuarnce Company of To- 
ronto. 

Mr. Steacy graduated from the University of 
Toronto in 1921, after having taken consider- 
able mathematical training to fit him for an 
actuarial position. In the same year he entered 
the employ of the North American Life, where 
he has since been giving excellent service. He 
comes to his new work highly recommended by 
all with whom he has been associated in the 
actuarial field. 

President Rowe also announces the transfer 
of Harry O. Maxwell from Milwaukee, Wis., 
to the executive offices of the American Bank- 
ers at Jacksonville, Ill. Mr. Maxwell will be- 
come the head of the company’s casualty de- 
partment, completing the reorganization of the 
agency divisions under Secretary R. Y. Rowe. 
Mr. Maxwell was formerly with the Midland 
Casualty Company of Milwaukee, the business 
of which was recently reinsured by the Ameri- 
can Bankers. 





Indianapolis Actuarial Club 

At a recent meeting of the Actuarial Club 
of Indianapolis, Charles B. Welliver, counsel 
for the American Central Life, of Indianap- 
olis, spoke on “The Legislative Program Now 
Before the Indiana Legislature, as Affecting 
Life Insurance.” Henry S. McMichael, as- 
sistant general counsel for the State Life In- 
surance Company, also discussed the same sub- 
ject. The meeting took place at the Columbia 
Club and was of a very interesting nature. 


An Appeal for Better Laws 

In an address at the annual meeting of the 
Western Mutual Life Association, in Los An- 
geles, Gilbert F. Stevenson, secretary and gen- 
eral manager, spoke upon the general subject 
of Assets vs. Liabilities. He rehearsed some 
of the evils of the time and made a strong ap- 
peal for the repeal of foolish laws. An extract 
from his address is printed on another page of 
this issue. 


ADDITION TO TRAVELERS’ BUILDING 
COMPLETED 
Fourth Unit Added to Tower in Hartford 

The fourth and latest unit of the famous 
Travelers’ tower structure in Hartford, the 
home office of the Travelers insurance com- 
panies, has just been completed with the con- 
struction of the nine-story building at Prospect 
and Grove streets which perfects the architect- 
ural scheme of the quadrangular base from 
which the sheer and vast white cliff of the 
tower proper rises to a height of 527 feet—the 
tallest structure in New England. 

The new building was made necessary by the 
growth of the Travelers Insurance Company, 
the Travelers Indemnity Company, and the 
Travelers Fire Insurance and a_ greatly 
enhanced home office staff. It adds approxi- 
mately 85,000 gross feet of space to the home 
offices, which embrace more than 18 acres. The 
new building stands upon the former site of 
the old Connecticut Fire Insurance Company, 
which was razed approximately a year ago to 
make room for the latest Travelers’ unit, which 
cost approximately $1,500,000. 

Like the remainder of the Travelers’ struc- 
ture, which houses the fastest growing busi- 
ness institution in New England in a free 
renaissance style and combines consistent sim- 
plicity of scheme with dignity and coherence 
of expression, it has massive proportions and 
boldness of detail. 

The unit is the latest word in fire-proof con- 
struction, consisting of a frame-work of steel 
bearing an anchored covering of stone and 
brick. The exterior walls are of pink West- 
erly granite from the Rhode Island quarries 
which were first developed by James G. Bat- 
terson, the founder of the Travelers Insurance 
Company. The floors are of concrete and will 
be covered with linoleum as are the present 
home offices. 

Already some of the departments which are 
to be housed in the new building have taken up 
their quarters there, while all other departments 
destined to be placed in the additional available 
space will be moved in before March 1. 


Metropolitan Life’s Vast Resources 

The Metropolitan Life Insurance Company, 
of New York, now reports assets of more than 
$2,100,000,000, and has insurance in force on 
over 24,500,000 policyholders, embracing one in 
every five of the population of the United 
States and Canada. It is difficult to realize 
the immensity of this company’s ramifications. 
Its assets, $2,108,004,385, show an increase last 
year of over $253,000,000, and it closed the 
year with unassigned funds of $122,236,122. Its 
income last year, $595,596,500, showed a gain 
of more than $64,000,000 over 1925, while its 
paid-for life insurance issued, increased and re- 
vived, amounted to $3,011,775,150, and the gain 
in insurance in force was $1,401,734,835. 
3onuses and dividends to policyholders, from 
1892 to and including 1927, amount to $304,- 
504,555. The life insurance in force December 
31, 1926, aggregated $13,498,981,627. Haley 
Fiske is the president of this great organiza- 
tion and Frederick H. Ecker is its vice-presi- 
dent. 








JOINS NATIONAL SAVINGS 
Stephen B. Huff Becomes Agency Super- 
visor in Dallas 

Stephen B. Huff, who for a number of years 
has been manager in Dallas, Tex., for the Mid- 
Continent Life, of Oklahoma City, has joined 
the staff of the National Savings Life, of Wich- 
ita, Kan., as agency supervisor. Mr. Huff will 
make Dallas his headquarters, maintaining an 
office at 1005 Main street. 


Mr. Huff is considered one of the best life 
insurance men in Dallas. He has a notable rec- 
ord of personal production. During the month 
of September, 1926, he wrote $156,000 of new 
business beside attending his managerial duties. 


Excellent Gains Made by Home Life of 
New York 

Considerable increases were made last year 
by the Home Life Insurance Company of New 
York, as is revealed by the company’s sixty- 
seventh annual statement. For example, the 
company’s new business, excluding revivals and 
increases, was $43,192,809, an increase of more 
than $2,770,000 over the previous year’s record. 
The company closed the year with $301,744,243 
of insurance in force—a gain of over $20,000,- 
ooo. Its premium income, $9,027,210, exceeded 
that of the previous year by more than $463,000, 
and its income from interest and rents grew to 
the extent of nearly $200,000, having amounted 
to $2,876,957. Payments to policyholders, 
$7,072,964, also exceeded those of the preced- 
ing year by nearly $659,000, and include $1,744,- 
813 of dividends to policyholders, an increase 
of $267,892 over those of the preceding year. 
The admitted assets increased about $3,125,000, 
and now amounted to $57,756,218. Of this sum, 
surplus, assigned and unassigned, amounts to 
$2,890,870, having increased $282,788 during the 
year, notwithstanding the large dividend pay- 
ments to policyholders. The net policy reserve 
amounts to $49,794,257, excluding disability, and 
shows a growth of $2,263,758. 

It is clear, therefore, that the Home Life 
well maintained last year its record of yearly 
increasing growth in business and increase in 
financial strength. During the past two-thirds 
of the century the Home Life has gained and 
maintained a fine reputation for conservatism 
and progress, and has supplied reliable protec- 
tion to its policyholders during that period. The 
care with which the company selects its business 
is indicated by the ratio of actual to expected 
mortality, which last year was but 54.6 per cent. 
The company’s capable and economical admin- 
istration has resulted in yearly savings on mor- 
tality and expense, and also has produced in- 
terest earnings in excess of those required, so 
that the dividends to policyholders have been in- 
creasing yearly. The Home Life was one of 
the companies examined in 1905 by the Arm- 
strong Committee, and it was at that time given 
a clean bill of health, reflecting great credit 
upon the management. 

President Ethelbert Ide Low and his asso- 
ciate officers, as well as the company’s policy- 
holders and agents, are to be congratu‘ated upon 
the fine results of the year’s operations. 
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A LIFE INSURANCE COMPANY (Purely Mutual) 


composed of 128,829 members, dedicated to the advancement of individual and collective thrift, 
presents its 77th Annual Statement in a form clearly indicating the strength of the Company 
and its ability to continue its service to present and prospective members. 


The Policyholders own the following Securities: 
Government, State, Municipal and other Bonds, salable in the open market 
On December 31, 1926, $32,022,196.62. 
These Bonds include no item upon which there is a default in either princi- 
pal or interest. 
First Mortgages on Real Estate inspected and valued by Company Inspec- 
tors at $141,282,761.95. 
Policyholders’ Premium and Policy Loan Notes secured by the cash value 
of their individual policies. 
Earned interest on above securities between the last interest payment and 


PAR VALUE 
$31,664,409 .62 


— 48,802,966 .96 


16,237,442 .21 


December 31, 1926, (Due and Accrued) 2,407 495.56 
Real estate, including that occupied by the Company for the transaction of 

the Company’s business 2,242,564 .58 
Cash on hand and deposited in nineteen banks 670,436.49 
Net balances due from Company Agents through whose offices premiums ili 


are collected 





$102,027,794.77 


The Company is holden to its Policyholders by law 
For the net amounts required by the Insurance Laws of the various states 
(Reserves) . 

The Company owes its Policyholders 
Premiums paid in advance of date due, unclaimed balances on Dividends, 
Endowments, Annuities, Surrendered Policies, Surplus left with the Com- 


$90,521,624 .66 


pany to accumulate at interest, and losses awaiting proof 1,112,353 .09 
The Company owes its Policyholders 

Dividends as declared by the Board of Directors for payment to policy- 

holders in 1927 3,819,892 .35 
The Company has set aside for 

Taxes payable in 1927 ($506,565.89) and estimated Policy Losses of which 

no notice has been received ($130,000) 636,565.89 

294,275.70 





The Company computes all other contingent or accrued accounts to date 
Total obligations 

Leaving a Surplus on a Par Basis as an additional Guaranty to meet all 
contingencies and contribute to future earnings 


‘Surplus on a Market Value Basis $6,000,878) 


DURING 1926 


The National Life Insurance Company, Montpelier, Vermont 
issued $73,037,087 of Paid-for New Insurance bringing the total outstanding insurance 


in force to $499,361,313. ; 7 
Paid during 1926 
$ 5,611,645 in cash to its continuing members in dividends, annuities, and fiduciary payments; 
4,065,339 in cash to beneficiaries because of the death or disability of 1,096 company mem- 
bers; 
3,368,261 in cash to retiring members who matured their contracts by their terms or with- 


drawal; 
$13,045,245, total payments to policyholders and their beneficiaries. 


$96,384,711. 69 


5,643,083 .08 
$102,027,794 .77 








Membership in this company demands evidence that the physical condition of the applicant is substantially on an equality 
with the condition of existing members at the time they were admitted. Any departure from this practice jeopardizes the equity 
of membership and is a discrimination against existing members. Medical examination is a distinct advantage to the applicant 
in the interest of his continued good health. 
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HAS HUNDRED MILLION 
IN FORCE 


Occidental Life Achieves Remarkable 
Record 








COMPANY ORGANIZED IN 1906 





Los Angeles Concern Soundly Managed 
and Ably Finaced—H. J. Burkhard 
Is President 


During 1926, the Occidental Life Insurance 
Company, located in Los Angeles, Calif., cele- 
brated its twentieth anniversary. As it was 
organized on June 30 and began business on 
August 14 of 1906, it is therefore fitting that 
the company should close its fiscal year with its 
greatest volume of assets with the largest pre- 
mium income and with insurance outstanding 
greater than ever before in its history and well 
over the hundred million dollar mark. In the 
brief statement that this company has over a 
hundred million dollars of insurance in force on 
its books, is told a story of a company with 
enterprise, vision and able management. For 
seldom in the history of life insurance have 
companies with in the short space of twenty 
years secured this vast amount at risk. 

The financial statement as of January 1, 1927, 
shows that the company had $13,585,653 of ad- 
mitted assets. This represents an increase of 
1,797,766, or about 15 per cent more than the 
corresponding amount of last year. Sound in- 
vestments of the company are conservatively 
assets, principal among which are a diversified 
and well selected list of first mortgage loans 
on high grade city and farm property located 
for the most part upon valuable and productive 
land in California, its home State. These loans 
total $7,260,015, a trifle more than one-half of 
the entire amount of admitted assets of the com- 
Second in importance are loans to pol- 


own policies amounting to $2,818,709 a well 
spread list of high-grade bonds, town and school 
warrants, total $1,290,566. The real estate in- 
vestments of the company is conservatively 
valued at $845,231. Other admitted assets in- 
clude, cash in office and bank, $442,780; 


) net life premiums deferred and in course of col- 
© lection, $476,842; interest due and accrued, 
> $306,016; miscellaneous admitted assets, $107,- 
mm 204. 


Naturally the principal item of liability of the 


} company is its legal reserve on life policies 
which amounted to $12,393,674, indicating an in- 


crease of about $3,000,000 over the correspond- 
ing item in last year’s statement. Other liabili- 
ties include the reserves on accident policies of 
$62,788; life premiums on interest paid in ad- 
vance, $94,909; reserve for Federal, State and 
other taxes, hereafter total $124,765 and mis- 
cellaneous liabilities, $208,933. The total liabili- 
ties of the company are therefore shown to be 


$12,885,069. The company has a capital stock, 
: fully paid in amounting to $350,000, which to- 
| sether with an assigned surplus of $128,079 


and unassigned surplus of $222,505, bring the 


@ amount of surplus as to policyholders up to the 
. splendid total of $700,584. The life insurance 


written during the year amounted to $16,646,- 
915, a most substantial amount and a sum which 
exceeds that written in previous years, ex- 
cluding the reinsurances effected by the com- 
pany in 1924 and 1925. 

The premium volume of the Jife department 
during 1926 was $3,024,884, representing an in- 
crease of $943,748 over the corresponding 
amount in 1925. Premium income from the ac- 
cident department during 1926 was $254,632, 
while the total income from premiums and in- 
vestments aggregated $4,285,859 or $1,443,405 
more than the income of 1925. The company 
closes its books on December 31 last with $102,- 
776,729 of insurance in force on its books. 

To better visualize the rapid progress which 
this company has made in recent years, extracts 
from the company’s statement for 1916, 1921 
and 1926 which present herewith: 


TEN YEARS’ PROGRESS 
Total Income 


End of Admitted Premiumsand Life Insur- 

Year Assets Investment ance in Force 
i) eee $1,351,896.99 $689,472.41 $13,525,607.64 
ee 3,695,192.97 1,696,203.89 39,510,770.28 
ae 13,585,653.44 4,285,858.82 102,776,728.64 


Gifted with a farsighted and energetic man- 
agement from the outset, the Occidental Life 
has ever been an aggressive institution and com- 
mendable for the advancement of the high 
ideals of life insurance in the field in which 
it operates. It has built up a volume of high- 
grade business through a well established force, 
which, with the background of a financially 
sound organization has sold life insurance with 
the firm conviction that the policyholders of the 
company would be fairly dealt with. In this 
fact they have never been disappointed. The 
company’s reputation in loss payments is es- 
timable and its general standing is of a high 
and creditable nature generally. The officers of 
this company, who should merit great credit for 
its progress, include: H. J. Burkhard, presi- 
dent; J. F. Burkhard, vice-president; E. L. 
Blanchard, second vice-president; Robert J. 
Giles, secretary and general manager; John W. 
Vaughn, treasurer; Francis M. Hope, actuary; 
Pierce L. Davies, assistant secretary; Donald 
W. Skeel, M. D., medical director, and Clarence 
H. Tookey, assistant actuary. 


UNIVERSAL LIFE DISPUTE 
Trustees of Stock Restrained from Voting 

St. Louis, Mo., February 14.—An internal 
dispute among the stockholders of the Universal 
Life Insurance Company of Missouri, which has 
its home offices in the Times building, St. Louis, 
Mo., on February 12, resulted in the issuance 
by Circuit Judge Robert W. Hall of a tempo- 
rary restraining order to prevent the trustees 
for a large pool of the company’s stock from 
voting this stock in a manner that would wrest 
control of the company’s affairs from the presi- 
dent, Edward G. Rolwing, and other majority 
stockholders. 

The plaintiffs in the suit were President Rol- 
wing, Walter R. Kimzey, treasurer of the com- 
pany H. W. Shafer, George H. Proctor and 
Thomas J. McCann. They claimed to hold a 
majority of the $100,000 capital stock of the 
company outstanding. President Rolwing holds 
$50,000 of the stock personally. 
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CANADIAN LEGISLATION 





Amendments to Insurance Laws In- 
troduced in House of Commons 
of Canada 





INVESTMENT IN STOCK OF OTHER 
COMPANIES AND INCREASE _ IN 
INITIAL DEPOSIT FOR FOR- 
EIGN COMPANIES PRO- 
POSED 





Discriminating Feature, in Liquidation, in 
Favor of Canadian Policyholders to Be 
Abolished 

On February 10, 1927, the House of Com- 
mons of Canada heard the first reading of Bills 

Number 50 and 51, the first being an amend- 
ment to the Insurance Act of 1917 and the sec- 
ond an amendment to the Winding-up Act. 

Practically all British and foreign companies, 
doing business in Canada, are empowered to in- 
vest in the stock of other companies, and the 
restrictions heretofore placed on Canadian con- 
cerns, along this line, have put them at a dis- 
tinct disadvantage. For this reason, Bill 50 
proposes to amend the existing laws so that 
Canadian companies may invest in the stock of 
other Canadian companies to a maximum limit 
of 15 per cent of the investing company’s as- 
sets. 

Another feature of this bill is a provision in- 
creasing the initial deposit of British and for- 
eign life and fire insurance companies from $50,- 
000 to $100,000. While the deposit for Cana- 
dian organizations has not been changed, it 
remaining at $50,000, Canadian life and fire 
companies, as in the past, will be required to 
maintain a paid-up capital of not less than 
$100,000 before beginning business. Besides 
various other provisions, Bill 50 will enlarge 
the charter powers of Canadian life insurance 
companies by vesting them with the authority to 
“issue policies providing for the establishment, 
accumulation and payment of sinking, redemp- 
tion, depreciation, renewal or endowment 
funds.” 

The primary purpose of Bill 51, which will 
amend and merge Parts III and IV of the 
Winding-up Act, is to remove any discrimina- 
tion, in liquidation, in favor of Canadian policy- 
holders of Canadian companies as against other 
policyholders. The law, at the present time, 
provides that the deposit with the minister, 
forming a portion of the company’s assets shall 
be applied toward the discharge of all claims of 
policyholders “in Canada.” Other policyhold- 
ers of life and fire companies, outside of Can- 
ada, are thus impliedly left out in the cold, ex- 
cept where they come in as preferred credit- 
ors. The new amendment does away with this 
suggested discrimination and puts all policy- 
holders on an equal footing. 

The bill also eliminates the provision that 
reinsurance can only be brought about with the 
consent of the individual stockholders and 
further provides that the liquidator shall have 
authority to reinsure the business without the 
consent of the stockholders. 

Subsection 3 of the Section 162 is a new 
provision couched in the following language: 
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TWENTY-SECOND ANNUAL STATEMENT 
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American National Insurance Company 
OF GALVESTON, TEXAS 


Shearn Moody, Vice=Presid2nt W. 


W. L. Moody, Jr., President 
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Financial Statement, December 31, 1926 
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ASSETS 

Real Estate Owned................. $1,202,495. 
Real Estate Contracts of Sale........ 77,765. 
Mortgage Loans.................... 9,120,587. 
eee, re 25,351 
Se ee 2,347,881 
eee es 10,360,073. 
he yi ad ude dee eee os 1,333,314. 
Certificates of Deposit.............. 21,500. 
Interest Due and Accrued........... 571,927. 

Deferred and Uncollected Premiums, 
EE ee Teer tee 722,888 . 

Due from Other Companies’ from Re- 
SESS AE OEE 12,000. 
Total Assets.................$2¢ 25,795,734. 


Increase in Insurance in Force for year 1926 


04 


LIABILITIES 
Net Reserve (American Experience 
Table, J: anmd Dpe%) . «= 05.2 cs eee) $21,327,229 .00 
Reserve for Death Losses in Process of 
ee re eer re ee 253,647 .80 
ie WEE BOE i xis oe i os Pes vs 152,764.48 
Miscellaneous Liabilities............. 187,578.39 
Capital Stock........ $1,000,000. 00 
Assigned Funds and 
Surplus........... 2,874,514.37 


3,874,514 . 37 


Surplus Security to Policyholders. . . 


De SE ee ee $25,795,734 . 04 





$81,300,719.00 





INSURANCE IN FORCE 
DECEMBER 31, 1926 


$383,578,015.00 


Ordinary Life, Industrial 
Life and Accident Insur- 
ance to Meet the Require- 
ments of Every Insurable 
Person. 











Sania ‘Office Building 


TOTAL PAID POLICY- 
HOLDERS SINCE OR- 
GANIZATION, 


$22.330,554.53 


ome : : it 
= ae, 


ADMITTED ASSETS 


$25,795,734.04 








Operates in twenty-three States, the Repu blic of Cubaand Territory of Hawaii 


GROSS INCOME EXCEEDS, $1,000,000.00 PER MONTH 
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“Notwithstanding anything contained in this 
part, if the company is a British or foreign 
company, no claim other than those of the 
preierred creditors hereinbefore specified, hold- 
ers of policies of a class for which the com- 
pany was licensed under the Insurance Act, and 
reinsurers of such policies if any, shall rank 
against the deposit made by the company with 
the Minister under said act, and the balance of 
the said deposit remaining after the claims 
herein specified are paid, may with the ap- 
proval of the court and of the treasury board, 
be released by the liquidator to the company.” 
This provision was inagurated to overcome the 
effect of a recent legal decision which held that 
policyholders are entitled, in liquidation, to rank 
as creditors against the deposit made with the 
Minister, where such policyholders belong to a 
class for which a license under the Insurance 
Act of 1917 is not required and to which the 
deposit placed with the Minister was not in- 
tended to apply. The above quoted provision 
was created because it was thought that the 
effect of this dec‘sion, if recognized in the 
future, would amount to a violation of the trust 
involved in the making of such deposits with 
the Minister. 


California State Life Shows Gains 

The close of the year 1926 upon the Califor- 
nia State Life Insurance Company, of Sacra- 
mento, Calif., shows insurance in force amount- 
ing to over $70,000,000 and assets of $10,220,- 
767. At the close of 1925 the insurance in 
force was $6,531,386 and the assets were $o,- 
061,918, from which it appears that the com- 
pany made substantial gains during the past 
year. The statement shows $538,517 of unas- 
signed funds, which, together with the capital 
stock of $500,000, provides a surplus to policy- 
holders of $1,038,517. The company’s net re- 
serve is given as $8,615,708. 

J. R. Kruse, president of the company, has 
every reason to be proud of the progress as 
made by his company during the past year. In 
this progress he was ably assisted by a staff of 
officers as follows: C. S. Brooks, vice-presi- 
dent and treasurer; S. E. Simmons, vice-presi- 
dent and medical director; C. E. McLaughlin, 
general counsel; Harold H. Buckman, secre- 
tary and actuary; M. F. Branch, manager of 
agencies; Benton Maret, manager conserva- 
tion service; Carl Brown, manager of new 
business department; H. H. Bryson, assistant 
secretary; Arthur Luddy, assistant secretary. 


Opportunities in Four States 

; The St. Joseph Life Insurance Company of 
St. Joseph, Mo., which is operating in Mis- 
souri, Iowa, Nebraska and Kansas, offers agents 
in those States opportunities to make direct con- 
tracts. The company is a growing one and is 
now prepared to put into effect a broadening of 
its field of usefulness. Agents who have good 
records and ability as producers, and who are 
willing to work hard, can obtain close co-oper- 
ation with the home office, up-to-date policies, 
and other advantages with the St. Joseph 
Life, of which H. E. McPherson is vice-presi- 
dent and secretary. 





MODIFIES NON-RESIDENT 
RULING 


Stacey W. Wade Acts in Behalf of 
Life Agents 








EFFECTIVE FEBRUARY 15 





Business Written Must Be Reported 
Through General or District Agent 

Stacey W. Wade, insurance commissioner of 
North Carolina, has issued a modification of 
his former ruling with respect to non-resident 
life insurance agents. Under the new ruling 
residents upon approval of the general or dis- 
trict agent of the company residing in the State, 
and all business must be reported through such 
general or district agent. The ruling, which be- 
came effective February 15, follows: 

The department has heretofore ruled that life 
agents, who were non-residents of this State, 
could not be licensed in North Carolina to so- 
licit life insurance. 

In view of an apparent popular demand on 
the part of companies and life underwriters to 
license non-residents to solicit life nsurance in 
this State, especially in cases where the appli- 
cant is a resident of an adjoining State and re- 
sides near the border line, the department deems 
it proper to modify this rule to the extent con- 
sidered permissible under the terms of the sta- 
tute. 

Therefore, this rule is modified to the ex- 
tent that non-residents. will hereafter be li- 
censed as special agents to solicit life insurance 
only in this State when they apply for such li- 
cense upon the usual blanks furnished by the 
department, and their application approved by 
the general or district agent of their company 
residing in this State, and all business written 
by them within this State reported through such 
resident, general or district agent as North 
Carolina business. 

This ruling shall be effective on and after 
February 15, 1927. Therefore, all companies 
and agents will be governed accordingly. 


Growth of Cedar Rapids Life 

During 1926 the Cedar Rapids Life Insurance 
Company, of Cedar Rapids, Ia., increased its 
assets by over $350,000, and added over $1,500,- 
000 to the amount of its insurance in force, 
which now stands at $19,176,772. As of De- 
cember 31, 1926, the company’s report shows 
assets of $2,974,438, its chief liability being 
the legal policy reserve and reserve for special 
benefits, $2,684,328. After providing for these 
and other liabilities, there remains a surplus to 
policyholders of $254,386. Including assets not 
covered by reserve, the gross assets of the com- 
pany are $3,008,187. The company has shown 
steady growth from year to year, and its re- 
port shows it to be in a sound condition. It 
is operating in Iowa, Minnesota, South Dakota 
and Nebraska, and offers good opportunities for 
capable men in those States. The president of 
the company is C. B. Robbins and its secretary 
is C. B. Svoboda. 


Wants Superintendent of Agents 
In another column of this issue of THE SpEc- 
TATOR, a progressive southern life insurance 
company is advertising for a superintendent of 


agents. The opportunity offered is an unusual 


one for a young and aggressive man of educa- 
tion and experience. 
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Fine Progress of National Life 

The year 1926 was one of excellent growth 
with the National Life Insurance Company, of 
Montpelier, Vt. A few of the outstanding fea- 
tures of the year’s business were the passing 
of the $100,000,000 mark in net admitted assets, 
an increase in policy reserves of $5,960,712, an 
increase in surplus of $553,578, bringing the 
amount up to $6,000,870, and an increase of 
$37,230,462 in insurance in force, making the 
total outstanding business to nearly $500,000,000. 
The dividends assigned for distribution in 1927 
amount to $3,816,494. The National Life is a 
purely mutual company, and has been and is 
conservatively and well managed in all its 
branches. It has paid policyholders since or- 
ganization, $184,647,705, which sum, with the 
assets belonging to the policyholders, exceeds 
the premiums received by $23,058,720. The 
company’s admitted assets on December 31, 
last, were $104,625,915, and after providing in- 
surance and annuity reserves of over $91,000,- 
ooo and also reserves on supplementary con- 
tracts and for all other liabilities, including divi- 
dends to policyholders for the year 1927, the 
company reports a surplus based on par values 
of securities of $5,643,083, or, based on the 
market values, a surplus of $6,000,870. The 
National Life’s 77th annual statement shows 
it to be in a very strong and satisfactory posi- 
tion and its reputation throughout the country 
is unexcelled. Fred. A. Howland is the presi- 
dent and he is well supported by an efficient 
official staff. 


American National Makes Big Advances 

One of the outstanding features of the state- 
ment of the American National Insurance Com- 
pany, of Galveston, Tex., covering the year 
1926, is an increase in insurance in force of 
more than $81,000,000, bringing the total life 
insurance in force up to the sum of $383,578,- 
o15. Another notable feature of its statement 
is the growth in assets of the company, the in- 
crease last year having been nearly $2,600,000. 
As of December 31, 1926, the company’s re- 
sources amounted to $25,795,734, and after set- 
ting aside a net policy reserve of $21,327,229, 
and reserves for losses, taxes and other liabil- 
ities, the company reports a surplus to policy- 
holders of $3,874,514, including $1,000,000 of 
capital and also assigned funds and surplus 
Among the resources of the company are $10,- 
360,073 invested in bonds and stocks $9,120,537 
in mortgage loans real estate owned, valued at 
$1,202,496; policy loans to the amount of $2,- 
347,882; cash, $1,333,314, and other lesser items. 
Since organization, in 1905, the company has 
paid policyholders $22,330,555. The company’s 
total income in 1925 was less than $9,500,000, 
whereas in 1926 it mounted so that it now ex- 
ceeds $1,000,000 per month. The American 
National has made a record of steady yearly 
growth, and occupies a high place in the esteem 
of its policyholders and the insurance world 
in general. Its president is W. L. Moody, Jr., 
and he is ably assisted by a strong and efficient 
staff of officers. The board of directors is com- 
posed of prominent business men. 
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ASSURANCE COMPANY, LTD. 
of London 


100 William St., New York 


INDEMNITY COMPANY 

123 William Street, New York 
Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 
Rent, Rental Values, Use & Occupancy, Riot & Civil Commo- 


tion, Public Liability, Workmen’s Compensation, Burglary & 
Theft, Accident & Health, Plate Glass. 
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INCORPORATED 1832 


Virginia Fire and Marine 





INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1926 
Reserve for Unearned Premiums .............- $1,239, 147.00 
ee err reer roe 384,909.00 
Guarentee Aan eee $500,000.00 
fe een ere 1,274,407.00 
Surplus to Policyholders................--- 1,774,407.00 
DRM NNO ne sc pten's sine 'cee x 4s ie - -$3,398,463.00 
W. BE, PLAGE, Je... cccccccccecccccceevoccs cos Chairman of Board 
F. UTED 6:6 0 0'n 09:06 0000066 06600sen0s0 10600006 0smr Oe President 
Oe ee ee ere Secretary 











Address Home Office For Agency Connection 


mm HAMPTON ROADS 
FIRE «» MARINE 
Insurance Company 


HENRY G. BARBEE 
President 


P. D. BAIN 
Chairman of the Board 











FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 








A building may be fireproof— 
but so is a furnace! 


Though the building itself is constructed of fire 
resistive materials—inflammable contents will 
burn with the fierce intensity of fuel in a furnace. 


During the past year buildings—the last word 
in fireproof construction—have had fires which 
caused considerable damage. Many tenants had 
little or no insurance because of the false feeling 
of security engendered by the word ‘‘fireproof.”’ 


Explain to your clients that the fact they are in a 
fireproof building reduces the risk and therefore 
the cost of fire insurance to them—but there is 
danger of fire and complete security can only be 
found in a policy of a ‘‘fireproof’’ insurance com- 


pany. 


AMERICAN EAGLE 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York, N. Y. 


ERNEST STURM, CHairnman oF THE Boaro. 
PAUL L.HAID, Presipent. 


CASH CAPITAL ONE MILLION DOLLARS 


San Francisco 


New York Chicago 


























THE 


Boston Mutual Life Insurance 
Company 


“The Company of the 


77 Kilby Street “Company of the — BOSTON, MASS. 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms of up-to-date contracts issued, 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 
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Is It Insured 7? a 


FURS Insured against Loss of any kind 
(except Moth and Wear and Tear) at 
All Times and All Places i 


A. F. SHAW & COMPANY 


75 Maiden Lane Insurance Exchange 
New York City “ , ‘ Chicago, lil. 
General Agents - ‘AH! Risks" Department 





fais? Fire & Marine Insurance Co. i 
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FIRE INSURANCE 





LAURENCE E. FALLS 
PROMOTED 


Made a Vice-President of The Ameri- 
can of Newark 





F. S. LINDSAY ALSO MOVES UP 





Latter Is Made Superintendent of Agencies 
—Both Men of Wide Experience 

At the annual meeting of the board of direct- 
ors of the American Insurance Company, held 
on February 10, Laurence E. Falls, formerly as- 
sistant secretary, was elected to the office of 
vice-president. F. S. Lindsay, formerly super- 
intendent of the improved risk department of 
the company, was elected assistant secretary in 
charge of Southern agericies. 


Mr. FAty’s CAREER 


Mr. Falls, a native of Mississippi, entered the 
insurance business with the Western Reserve 
Insurance Company in January, 1907, in its 
home office at Cleveland, O. When it retired 
from the business, he entered the casualty field 
with the liability department of the Affiliated 
“Etna companies, later becoming general agent 
for the United States Casualty Company, also 
representing several fire insurance companies as 
agent at Cleveland. He sold his local agency 
interests in 1923 to become special agent of the 
American Insurance Company of Newark, and 
was moved by them to the home office in No- 
vember of 1924 as superintendent of agents, be- 
ing elected a year later assistant secretary of 
the American, and to the same position with 
the Columbia Fire Insurance Company, of 
Dayton, O., which is owned and operated by 
the American. 

Mr. Falls is serving his second term as presi- 
dent of the New Jersey Society of Insurance 
and is a director of the Bankers Indemnity In- 


(Concluded on page 19) 





LauRENCE E. Fats 


AGENCY COST FIGURES 





Questionnaire Prepared by National 
Association Committee 





TO DEVISE STANDARD ACCOUNTING 
SYSTEM 





Better Business Committee Actively Co- 
operating With Company Groups 

The Better Business committee of the Na- 
tional Association of Insurance Agents has 
prepared an elaborate questionnaire which will 
be sent out to members of the Association in 
an effort to determine costs of doing business 
The questionnaire contains no space for the 
name or address of the agency as this informa- 
tion is not desired, the purpose being to secure 
an average for comparative purposes. The an- 
swers will be classified according to premium 
income and the figures for each classification 
averaged and distributed. It is hoped in this 
way not only to give aid to agents in determin- 
ing whether or not their business is being eco- 
nomically conducted but also furnish a basis 
for upholding the rights of agents in discus- 
sions relating to commissions. 

The committee is also working upon a stand- 
ard accounting system, co-operating in this 
work with the National Board of Fire Under- 
writers and the International Association of 
Casualty and Surety Underwriters. At a meet- 
ing in January, attended by President Wifred 
Kurth and General Manager W. E. Mallalieu, 
of the former organization and by Charles H. 
Holland, president of the Independence Indem- 
nity Company, representing the latter, it was 
determined to form a special committee con- 
sisting of two expert accountants each from 
the National Board, the International Associa- 
tion, and the Surety Association of America, 
plus the members of the Better Business com- 
mittee. 








F. S. Linpsay 
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ANNOUNCES NEW SERVICE 





Etna (Fire) Organizes Insurance In- 
formation Bureau 





UNIQUE IDEA BENEFITS AGENTS 





W. S. Comstock, George E. Crosby and E. 
W. Tinsley in Charge of Bureau 

Announcement of the inauguration there of 
the Insurance Information Bureau under the 
auspices of the Attna (Fire) Insurance Com- 
pany and its associated companies, the World 
Fire and Marine Insurance Company and the 
Century Indemnity Company, all of Hartford, 
introduces a new feature in insurance service 
which promises to be of great value not alone 
to representatives of the companies maintaining 
it but to all local agents and brokers and to the 
general public as well. 

The Insurance Information Bureau offers 
without charge and for the benefit of insur- 
ance as an institution to furnish answers to any 
question on any form of insurance, its history, 
organization and development. This includes 
data as to rates, forms, clauses, contracts, etc., 
all inquiries concerning which may be freely 
addressed to the Insurance Information Bureau 
at 670 Main street, Hartford, Conn. 

The Bureau goes even further than this, how- 
ever, in its offer of service. Direct assistance 
will be given in agency organization, account- 
ing, record keeping, sales promotion, engineer- 
ing and advertising problems, primarily of 
course to the representatives of its supporting 
companies, but also, to the greatest practicable 
degree, to other agents and brokers everywhere. 

In this connection, it may be said that the 
reputation of the companies supporting the 
Bureau is ample assurance that all inquiries of 
a confidential nature will be invariably treated 
as such. The Bureau will be under the active 
management of W. S. Comstock, superintendent 
of engineering and education; G. E. Crosby, 
superintendent of publicity, and E. W. Tinsley, 
superintendent of production. 

The need by the general public, as well as 
agents, for some source of authoritative and un- 
biased information on its insurance problems 
has long been recognized by the executives of 
the Aftna Fire and its associated companies, 
and by the establishment of the Insurance In- 
formation Bureau it is confidently believed that 
a long felt want will be completely filled. The 
data and experience acquired during the one 
hundred and seven years of the Atna Fire’s 
active participation in the writing and develop- 
ment of insurance has resulted in the accumula- 
tion of a vast amount of most valuable infor- 
mation, all of which has been placed at the dis- 
posal of the Bureau. 

In this new organization as in numerous other 
innovations in insurance, the A*tna Fire has 
taken the initiative, believing that the effort 

(Concluded on page 23) 
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HAT’S the man our agents are after 
with Explosion policies. The fellow 
who has never been affected by an ex- 
plosion—and who thinks he never will be. 


The simplest way to sell these individuals 
is to tell them of the thousand and one 
cases exactly the same as theirs—of dam- 

e from explosions many miles away— 
k asts resulting from leaking gas mains— 
from gasoline tanks—all aot covered by 


the regular fire policy. 


There are many business men, too, who 
.don’tknow about the Use & Occupancy fea- 
ture of Explosion coverage. Agents of this 
company are signing them up now, by ex- 
plaining that profits lost through a sudden 
explosion can only be safeguarded under 
an Explosion policy covering Use & Oc- 
cupancy. 


Every business man and home owner 
would see the wisdom of Explosion Insur- 
ance if he knew the exceptionally low cost. 
“Tell Them and Sell Them!” 


«][ivERPOOL. 


~ ato J ONIDON 
» GLOBE 


Insurance Co ep 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 
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Western Dept. Southern Dept. Pacific Coast Dept. 
CHICAGO NEW ORLEANS SAN FRANCISCO 





THE NATIONAL INSTITUTION WITH A WORLD WIDE BACKGROUND 








NEW YORK SAN FRANCISCO 
MINNEAPOLIS RICHMCND 


Marsh & McLennan 
INSURANCE 
Fire Liability Marine 


175 W. Jackson Blvd., Chicago 























London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 
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Business 
Frontiers 


High-pressure selling and 
marketing expenditure in 
tnprofitable areas is a Na- 
uional waste.— : 
HERBERT HO OVER, -? 
U.,S. Sec’ pore 





BUSINESS does not 











consist of capital, (Top Contracts Available in ) 
buildings, machinery, Alabama _Illinols North Dakot® 
stock and human per- Arizona Indiana Oklahoma 
sonnel—a business con- —— ill —— aa 
sists of customers and Colorado = Kentucky Tennessee 
selling more to old cus- Florida Michigan Texas 
tomers. This, National — paca wee 
Life salesmen are doing L New Mexico 


every day. So favorable 
are its low-cost policies that N. L. A. men experience little 
difficulty in selling additional insurance to old policyholders. 


One man in a small town in Texas confines himself solely to 
his home community and has averaged $22,792.00 per month 
for the 94 months of his contract. 


Opportunity Is Ringing YOUR Doorbell 


You can do as well as some National Life salesmen who in- 
creased their income by 50% last year. A National contract 
is your opportunity. Do not pass it by. Correspondence in- 


vited. 
AGENCY DEPARTMENT 


National Life Association 
Home Office: Des Moines, Iowa 
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Fire Insurance 








W. J. WARD ELECTED 


Is Secretary of New York Fire Rating 
Organization 








MANY YEARS’ EXPERIENCE 





Has Been Connected With Rating Bureaus 
During Entire Business Life—Father 
Is Also a Rating Official 

Last Friday afternoon, at a meeting of the 
governing committee of the New York Fire 
Rating Organization, William J. Ward was 
elected secretary and treasurer. On March 1, 
he will succeed Sumner Rhoades, who has been 
elected manager of the Eastern Underwriters 
Association. Since October, 1924, he has been 
manager of the Suburban Division of the Rat- 
ing Organization. 

Mr. Ward has had a reputation par excel- 
lence as a rater. He has been a deep student 
of fire rating and is an expert on schedules. 
For the past twenty-five years he has been in 
the insurance business. He was stamping clerk 
for the Middle Department at Hackensack, N. 
]., and while in that position he was transferred 
from place to place as trouble occurred. In 
1908, he went to Texas and was engaged in 
inspecting and rating for the Texas Inspection 
and Rating Bureau. A few years later, in 1917 
when the State of Texas took over the fire rat- 
ing machinery, he returned to the East and 
joined the Suburban Fire Insurance Exchange 
as an inspector in the rating department. Then 
he became superintendent of that department 
and in 1921 he became deputy manager of the 
Exchange. In October, 1924, the Suburban 
Rating Exchange turned over its functions to 
the New York State Fire Insurance Rating 
Organization and Mr. Ward became manager of 
the Suburban Division of the Rating Organ- 
zation. 

Mr. Ward’s father is M. L. Ward. He is 
still in charge of the the Paterson Schedule 
Rating Office of Paterson, N. J. For ten years, 
he was special agent for the North British and 
Mercantile and during his long and varied 
career in the insurance business, he was at 
one time in charge of the Old Suburban Tariff 
Association. He did much to teach William J. 
Ward, a splendid son of a splendid father, the 
“William Street and Maiden Lane” of the in- 
surance business. 


Lawrence E. Falls Promoted 
(Concluded from page 17) 
surance Company. He does considerable pub- 
lic speaking at meetings of insurance organiza- 
tions. 


EXPERIENCE OF Mr. LINDSAY 

Mr. Lindsay was born in Huntington, L. L., 
and educated in the public schools at that point. 

He entered the home office of the New York 
Underwriters Agency after leaving high school, 
as office boy, and remaind with them until 1911, 
when he went with the Underwriters Associa- 
tion of the State of New York at Syracuse. 
While there he was inspector, sprinklered risk 
engineer and head of the sprinklered risk de- 
partment. 





ketoh 
President 





What is your ‘ pet problem? 


Put it up to this Bureau, maintained for 
the benefit of agents everywhere by the 
JETNA INSURANCE COMPANY, THE WORLD 
FIRE AND MARINE INSURANCE COMPANY, 
and THE CENTURY INDEMNITY COMPANY. 
Write for information to the 
INSURANCE INFORMATION BUREAU 
670 MAIN ST., HARTFORD, CONN. 
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In the Heart of the 


INSURANCE DISTRICT 


We Have Splendid 


INSURANCE SPACE 
GROUND FLOORS 
UPPER FLOORS 


Units from 
200 to 50,000 sq. ft. 


AT ATTRACTIVE PRICES 


Inquire of 
BROADWAY-JOHN STREET 
CORPORATION 


Specialists in Downtown Business Properties 
206 BROADWAY, N. Y. C. 


Ask for Mr. McSorley, or your own broker 
Tel.: Cortlandt 2414-5005 
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SUMNER RHOADES CHOSEN 


Appointed Manager of Eastern Un- 
derwriters Association 








ACTIVE IN FORMATION 





As Secretary of New York Fire Insurance 
Rating Organization He Has Been 
Active in New Organization 

Sumner Rhoades, secretary-treasurer of the 
New York Fire Insurance Rating Organization, 
has been selected for the post of manager of 
the recently formed Eastern Underwriters As- 
sociation. In his former post Mr. Rhoades 
took an active part in the formation of the new 
organization, and that fact, together with his 
past experience and ability, particularly fits him 
for his new position. Mr. Rhoades has had long 
training as an organization man and is regarded 
as extremely capable. 

Following his graduation from Syracuse 
University, Mr. Rhoades was for some years an 
inspector for the Middle States Inspection Bu- 
reau. Subsequently he became a special agent 
for the Northern of London, serving for four- 
teen years in New England and New York. 
For the past three years he has been head of 
the rating organization. 


Premiums in New York City 
Below are presented New York city fire pre- 
miums (Manhattan and the Bronx) of compa- 
nies receiving $100,000 or more of premiums 
during the last half of 1926, together with pre- 
miums for the corresponding period in 1925: 


Name and Location of Company 1926 1925 
pn ee eee er ere ee ree 276,959 291,041 
Alamo, PRGGIIRS oo. 6oc css cciciecsaces 142,214 90,969 
American Eagle, N. Y........2cccccccceces 151,229 146,640 
American Alliance, N. Y...............200- 104,832 85,399 
American, Newark, N.J............00000. 112,903 107,909 
American Equitable, N. Y................. 180,480 179,275 
Automobile, Hartford. .........ccccccccce 283,299 349,041 
CHAE GNOMES oc i cevaceicvecnssccvens 172,336 159,167 
Commercial Union, N. Y............0000.- 248,461 332,150 
Coneordia, Milwaukee..................... 156,317 143,594 
CE ais bis ciacececnecediwwacia 447,292 431,797 
Dubuque F. & M., Dubuque............... 101,203 41,482 
Cy ree 254,425 217,449 
Fire Association, Philadelphia.............. 113,720 129,768 
Fivemhets G, NOWGER «<5. cccceccvcccescesee 131,291 100,235 
Franklin, Philadelphia..................... 103,317 86,447 
Glens Falls, Glens Falls................... 107,038 97,540 
Clee BN TB vce cctcecesvecesace 278,814 292,849 
Great Amrteet, Me Y occ i cccvecvcescccscce 672,596 609,016 
Hantlond, aes. so os cick cecccccecccses 175,481 201,140 
Wii MA gic acscacscaccadccdewkas 687,382 616,176 
Importers & Exporters, N. Y.............+. 107,810 65,487 
Insurance Co. of No. America, Philadelphia.. 326,047 277,228 
Liverpool & London & Globe, Liverpool... .. 230,828 396,920 
London & Lancasbire, London.............. 255,335 239,715 


London Assurance, London....... 136,904 129,739 
National, Hartford....... 245,685 237,877 
National Liberty, N. Y. 
Newark Fire, Newark.......... y . 
Niagara Fire, New York........ .. 237,667 197,917 









North British & Mercantile, London. ....... 232,341 232,218 
Wt, ROM ac hcdecvcewesccocecxe 100,326 107,868 
North River, New York................--.- 401,774 390,440 
Norwich Union, Norwich. ...............+- 110,661 78,129 
Pennsylvania, Philadelphia................. 102,246 92,685 
Peoples National, Philadelphia............. 117,774 67,093 
Philadelphia F. & M., Philadelphia......... 154,570 117,275 
ORL Orr 126,324 128,454 
WEG ROMS 5 6 kc cccccescxctesesoeess 146,864 220,627 
Queen, NOW NORE. 5 a6 i ccccsscccccescccoes 127,471 115,444 
Wiel TAGE owen a areseccsccgedcsecs 216,547 254,163 
RE ON Te Serer ee 136,397 109,392 
Springfield F. & M., Springfield............ 118,016 114,397 
SI coe hs ccekaukncdoandanaeeecda 212,084 157,052 
United States Fire, N. Y.......-...0-0000 450,912 382,029 
Werte Wis Wo sin esctisasiccsccadces 129,661 128,539 
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One Hundred and Fifth Annual Statement 


The North River Insurance Company 


INCORPORATED 1822 


110 William Street, New York City 


Statement December Thirty-first, Nineteen Hundred and Twenty-Six 




















ASSETS LIABILITIES 
United States Government Bonds. ... $2,450,000. 00 Unearned Premiums................ $9,369,995 .87 
Other Bonds and Stocks............. 11,944,581.00 ; . . 
Loans on Bonds and Mortgages...... 754,500.00 _ —— EE «+ gcse 
eS eee er errr ree 1,343,664. 39 ther Liabilities. ......-+++++++0: , — 
Premiums in Course of Collection.... 1,540,052.42 CAPITAL.............$2,000,000.00 
NN Se ee 22,797 .44 NET SURPLUS. ...... 4,551,593 .41 
Saterest Actmued . .. 66.66... cess 47,865.58 
ee | ee 11,574.00 SURPLUS TO POLICYHOLDERS.. 6,551,593.41 
$18,115,034.83 $18,115,034 .83 

SCC Ce POET ECTS Teer $1,165,292.78 

re Pe a ok vies ha ds ees ce cw eeuwas 524,544.57 

IS TE a oh wy ta aia yw ne deeb en dase 749,940.90 








RISKS WRITTEN 


Fire, Tornado, Automobile, Explosion, Riot and Civil Commotion, Sprinkler Leakage, Rain, Hail, 
Earthquake, Inland and Ocean Marine, Jewelry and Fur Floaters (all risks), Parcel Post, Use 
and Occupancy, Rents, Leasehold 











One Hundred and Third Annual Statement 


United States Fire Insurance Company 


ORGANIZED 1824 


110 William Street, New York City 


Statement December Thirty-first, Nineteen Hundred and Twenty Six 

















ASSETS LIABILITIES 
United States Government Bonds. ... $4,039,000. 00 Unearned Premiums ...............5 $14,058,510. 02 
Other Bonds and Stocks............. 17,460,355 .00 Losses in Process of Adjustment...... 2,768,337 . 00 
Bonds, Mortgages and Other Loans... 1,587,675.00 Al (tier Liaeiitees .. ... oa ec heen cins 484,775.93 
ee | ne 1,730,216. 29 2 20), ee $2,000,000. 00 
Premiums in Course of Collection....  2,363,879.35 NET SURPLUS....... 8,140,684.41 
alle Moceivable.......<.-. 0%... S 145,901.72 
ee ee 100,787 .00 SURPLUS TO POLICYHOLDERS.. 10,140,684.41 
eee | ae ee 24,493 .00 
$27 452,307 .36 $27,452,307 . 36 

OE OU DS oo hc gc a bee Ou dias aaa adaeters $2,332,610.30 

Se ee re I WE gee ko law eh ah ec weaawee en 1,078,097.70 

een Ee GUE MTD oss era ck ob 6 Swale ele We sda even sexs 1,095,417.54 








RISKS WRITTEN 


Fire, Tornado, Automobile, Explosion, Riot and Civil Commotion, Sprinkler Leakage, Rain, Hail 
Earthquake, Inland and Ocean Marine, Jewelry and Fur Floaters (all risks), Parcel Post, Use ’ 
and Occupancy, Rents, Leasehold 
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Criticizes Wisconsin Fund 
(Concluded from page 3) 
of this requirement and limitation would cause 
the Commissioner of Insurance to revoke the 
offending company’s license to transact further 
business in Wisconisn 
If, as an illustration, we apply this statutory 
requirement to the State Fire Fund then, with 
its total admitted assets, that fund could ac- 
cept as a maximum on a single risk $150,000— 
and that amount would be too great to assume 
for executive officials of successful and con- 
servatively managed fire insurance companies 
with larger assets than has our State fire fund. 
But what do we find? The risks of $100,000 
and over assumed by the State fire fund as 
shown by the Commissioner’s report are: 


Pustic PRopERTY OF STATE 


Insurance 
Capitol baleime. «ii 3 cs es es asics $500,000 
Wisconsin U. Gen. Hospital...... 1,110,000 
Wisconsin State Hospital for Insane 769,000 
Historical Society Library........ 479,000 
PeascOiy: "EIAQve =. «shih oei noone woes 475,000 
Northern Hosp. for Insane........ 960,000 
Science Hall, University......... 546,000 
Chemistry building university and ; 

COMERS Sais clacsverniscarsias oetelersin staat 641,000 
Sterling Hall University and con- 

tEHESEE Oe ieee ee tees 393,000 
Agriculture building and contents. 419,000 
Wis; schoo! tos: DMA. «cid ve 00.« 379,000 
La. Crosse. Normal School::...2.2.<. 569,000 
Eau Claire Normal School and con- 

COPIES ico chin iss orale 6 ane a laratant i rier s,arerece 375,000 
Oshkosh Normal School.......... 601,000 
Superior Normal School and con- 

GENES a. cus orciemieie ose eeade(e-eaall dies 472,000 
Stevens Point Normal School and 

CONLGINS (ooo dae wees welaie oi eeimesie 427,000 
Reformatory building and contents 430,000 


These are examples of the 57 or more risks 
where the insurance carried exceeds $100,000 on 
State public property risks. 

While engaged in the business of insurance, 
I am in no sense opposed to the State’s accu- 
mulation of a fund for the replacement of its 
public property destroyed by fire or tornado. 

Difference of opinion arises only when this 
fund is heralded as insurance against loss or 
damage, the guarantee for which is no more 
than a mere bookkeeping device by crediting on 
one side of the ledger 75 per cent of the regu- 
lar company rates, and charging on the oppo- 
site page the adjusted amount of the loss, with 
the statutory permission to draw on the gen- 
eral fund of the State for any balance neces- 
sary for replacement should the premium credit 
not be sufficient to meet the loss. 

So long as the State confines itself to such 
a method of “self-insurance” I have no objec- 
tion if that meets the wishes of the people. 
However, any discerning mind will at once 
recognize that the present method of the State 
is merely a matter of going through a lot of 
meaningless and useless gestures—a make-be- 
lieve system of insurance or, in other words, a 
travesty on insurance. All that it really means 
and all that it amounts to, is that the State is 
not carrying any insurance on its public prop- 
erty but is merely trusting to luck; that it is 
hoping to accumulate a paper ledger saving of 
the premiums it would otherwise pay for real 
insurance protection. In time, if there have 
been only small or no losses, some larger loss 
may find replacement, but should such larger 
loss oceur early or be repeated by other larger 
losses, the bookkeeping make-believe might as 
well have dispensed with. 

Of course, if there are no losses, this book- 
keeping credit will grow large, but even if act- 
ually taken out of contributions for taxes and 
there were no losses, it might have served a 
better purpose in remaining in the hands and 
custody of the taxpayers. 

My only objection is directed to the presen- 
tation of the State fire fund as a legitimate in- 
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PUBLIC RELATIONS REPORT 
National Board Receives Document from 
Advertising Conference 

At the request of the National Board of Fire 
Underwriters, the Insurance Advertising Con- 
ference sometime ago undertook the task of 
mapping out a public relations campaign for 
the use of fire insurance companies. An excep- 
tionally thorough study of the matter was 
made, resulting in a voluminous and thorough 
report which covers every conceivable phase 
of the subject. This report was made on 
specially prepared paper, each sheet carrying 
the name of the Conference and box-ruled. The 
whole thing was bound in handsome blue leather 
stamped in gold. 

The report was presented by President W. 
W. Ellis, of the Conference, to the public re- 
lations committee of the National Board, of 
which F. D. Layton, vice-president of the Na- 
tional Fire Insurance Company, of Hartford, 
is chairman. Mr. Ellis has received letters from 
both Mr. Layton, and W. E. Mallalieu, general 
manager of the National Board, complimenting 
him and his associates upon the appearance and 
completeness of the report. Its disposition is 
now in the hands of a special subcommittee of 
the public relations committee. 


Plans Enlarged Courses in Insurance 

RICHMOND, VA., February 12—The Univer- 
sity of Virginia, at Charlottesville, is planning 
to enlarge its insurance courses, now offered 
in its department of business education. Dr. 
Elbert A. Kincaid was in Richmond this week, 
in the interest of the project. The University 
at present lacks funds to carry out its pur- 
poses, and Dr. Kincaid is seeking financial as- 
sistance. Tentatively, the university authorities 
plan to concentrate first on the life insurance 
course, and then develop the course in property 
insurance. It is likely that an appeal for aid 
will be made to the Association of Life Insur- 
ance Presidents, and to the life insurance com- 
panies domiciled in Virginia. 








surance medium for the public property of 
counties, cities, villages, towns and school dis- 
tricts. 


at 


CHANGE IN MICHIGAN 
LAW 

Proposal Would Broaden Present Statute 

LANSING, Micu., February 11.—Stock insur- 
ance companies would be permitted to invest 
out of their surpluses, over and above legal re- 
serves, in any securities of solvent, dividend- 
paying corporations other than insurance com- 
panies, at the discretion of their boards, under 
a bill to amend the investments provision of the 
Michigan law, introduced during the past week 
in the State legislature by Senator Condon of 
Detroit. 


INVESTMENT 


In the past Michigan companies have been 
strictly limited in their investments but no effort 
has been made to enforce the Michigan stand- 
ard on foreign companies licensed in this State 
so long as they conformed to the laws of their 
home Commonwealths. 4 


The section which would be added under the 
Condon bill is as follows: Any stock company 
may invest, but only to the extent of its surplus 
funds over and above its capital and the re- 
serves required by law, in such stocks, bonds, 
or other evidences of indebtedness, of solvent 
dividend-paying corporations, except insurance 
companies, as the board of directors, or a com- 
mittee of such board, entrusted by it, with the 
investment of such company’s funds, in the 
exercise of its judgment, may deem proper and, 
in estimating the value of such investments, as 
an asset the fair market value shall be used; 
and such company may also lend such surplus 
funds, with such securities, as collateral, but 
no loan shall be made of more than go per cent 
of the fair market value thereof. 

Another minor provision is included which 
would revamp the present requirement in rela- 
tion to purchase of the stock of other insur- 
ance companies to make it conform to the new 
section. 


Michigan Fire Marshal to Be Under In- 
surance Department 

Lansinc, Micu., February 11.—Although no 
definite action has appeared in the way of 
proposed legislation, it appears possible that 
the office of State fire marshal may be re- 
moved soon from jurisdiction of the department 
of public safety and may again be placed un- 
der the State insurance department’s super- 
vision. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN'S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $5,000,905.77 
Capital - - - - 750,000.00 
Surplus - - - -  1,186,456.08 
Voluntary etemmenpte eer 500,000.00 
Reserves - - 2,564,449.00 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 











NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


0. J. ARNOLD, preswent 
Minneapolis.Minn. 
O. J. ARNOLD, President 





42nd Year---A Year of Progress 


Gain in Paid-for Insurance in Force, over 


22 Million Dollars (10%) 
An increase over 1925 gain of over 

5 Million Dollars (30%) 
Admitted Assets increased over 

3 Million Dollars (15%) 
New in surance Written, Paid-for basis, over 

4414 Million Dollars 
An increase of 

214 Million Dollars (6%) 





Admitted Assets Dec. 31, 1926—$24,876,465 
Insurance In Force—$234,576,697 
































CAPITAL AND — we $3,500,000.00 


Executive O' Eastern Department 
UNION INDEMNITY Y BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 

















as ena Jefferson Standard 
SEN LIFE INSURANCE CO. 


has some excellent 
territory open 


If Interested, Write 
JULIAN PRICE 


President 





* Insurance in Force Over 
$265,000,000 


Greensboro, North Carolina 





























Incorporated 1871 


| LIFE INSURANCE COMPANY | 
OF VIRGINIA 


Richmond, Virginia 


FIFTY-SIX YEARS OF CONSERVATIVE AND 
SUCCESSFUL MANAGEMENT 


$300,000,000 


Insurance in force over - 


BRADFORD H. WALKER 
President 


JOHN G. WALKER 
Chairman of the Board 
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Large Gains Made by Globe and Rutgers 
Fire 

The annual statement of the Globe and Rut- 
gers Fire Insurance Company, of New York, 
is always awaited with much interest. That 
dated January 1, 1927, shows an increase it. as- 
sets of close to $4,000,000, and after adding 
$900,000 to its reinsurance reserve, and paying 
$1,260,000, 0f dividends, the company has added 
nearly $1,500,000 to its surplus. The assets of 
the company now amount to $71,740,997 and its 
surplus to policyholders is $29,110,576, includ- 
ing $3,500,000 capital. Its reinsurance reserve 
now aggregates $21,162,600, and in additional 
to reserves for taxes, commissions, losses and 
other liabilities, the company carries a reserve 
for depreciation of $5,000,000. It owns Gov- 
ernment, city, railroad and other bonds 
stocks valued at $60,083,173, and on January 1, 
last, had a cash balance of $2,434,965. Other 
assets included icans on mortgage, $149,425, 
premiums in course of collection, $8,827,462, 
and other minor items. E. Jameson is 
president of this large and progressive com- 
pany, its other officers being: Lyman Candee, 
W. H. Paulison and J. D. Lester, vice-presi- 
dents; J. H. Mulvehill, vice-president and sec- 
retary; W. L. Lindsay and A. H. Witthohn, 
secretaries; A. G. Cassin and J. L. Hahn, as- 
sistant secretaries; M. J. Volkmann, local sec- 
retary. 


and 


Great Increases of the United States Fire 

As is disclosed by its 103rd annual state- 
ment, the United States Fire Insurance Com- 
pany, of New York, made great increases in 
essential items of its statement in 1926. Some 
of these were as follows: In assets, $2,332,- 
610; in unearned premium reserve, $1,078,008 ; 
in surplus, $1,095,418, and in premiums, $%o1,- 
765. The company now possesses assets 
amounting to $27,452,307, and after providing 
for an unearned premium reserve of $14,058,- 
510 and for other liabilities, it is shown to have 
a surplus to policyholders of $10,140,684, in- 
cluding $2,000,000 capital. The United States 
Fire was organized in 1824 and is therefore one 
of the oldest of such institutions in this country. 
It stands high in the estimation of the public 
and of agents, and writes, in addition to fire in- 
surance, practically all of the allied lines. A. 
S. Hutchins is chairman, J. Lester Parsons is 
president, and David G. Wakeman is vice-presi- 
dent and secretary of this strong and progres- 
sive company. 


New Service 
(Concluded from page 17) 
will be appreciated as designed to bring about 
a closer relation between the insurance com- 
panies, their representatives and the insur-ng 
public. 

The many changes which are constantly oc- 
curring in the insurance business and the nume- 
rous requests for Bureau service already being 
received by it daily from agents and the gen- 
eral public have fully conv:nced the executives 
of the supporting companies of the permanent 
place assuring the Bureau in the broad field of 
insurance. 


Extracts from Statements of Fire and 
Marine Insurance Companies 
The following excerpts from the statements 
of fire insurance companies are supplemental 
to these published in previous issues of THE 
SPECTATOR: 


Surplus to 
























[Name and Location of Company Dee. Assets Policy- 
31 holders 
American and Foreign, N. Y..... {1926 4,296,551 3,352,843 
1925 3,876,988 3,055,168 
American Merchant Mar., N. Y. . {1926 903,642 836,937 
\1925 884,429 758,566 
Amer. Nat'l Fire, Columbus, 0... 1926 1,280,346 789,147 
\1925 1,138,182 758,619 
American Union, New York 1926 1,747,822 1,374,235 
11925 1,595,991 1,314,208 
Baltica, Copenhagen. . 1926 2,617,712 1,034,988 
1925 2,543,084 1,111,513 
British America, Toronto. .... 1926 3 2.85 
1925 2, 
Cambridge Mut., Andover... 1926 269,863 
1925 280,872 
Citizens Fund Mut., Red Wing, {1926 326,978 
Minn. . .. (1925 282,614 
City of New York, N. Y . {1926 5,604,697 
11925 5,171,807 
City Ins. Co. of Pa., Sunbury, Pa. {1926 941,599 926,679 
\1925 ¢ 905,683 
Columbia, Dayton, O......... . [1926 iF 
1925 1 
Columbia, Jersey City, N. J..... {1926 2 ; 
\1925 2.604. 687 
Columbus Fire, Columbus, Miss. . {1926 208,254 
1925 177,609 
Commonwealth, N. Y 1926 6,745,448 
\1925 6,321,417 
Cotton Marine, Philadelphia. .... | 1926 443,008 ih 669 
\1925 409,236 386,803 
Cotton and Woolen Mfrs. Mut., {1926 1, pon 1,051,604 
po Ree rer ere \1925 971,997 
Delaware, New York....... 1926 1,231,457 
1925 1, 206, 667 
Dorchester Mut., Bostop. .. . 1926 416. 97 77 
1925 397, 470 
Eagle Fire, Newark 1926 1, 445, 136 
1925 951,014 
Eagle Fire, New York.... 1926 1,045,071 
1925 1,002,295 
Eastern Fire, Atlantic City. . . 1926 449,660 
1925 427,020 
Fidelity Union, Dallas...... 1926 1,404.298 651,150 
1925 1,337,341 610, 616 
Fireman's Fund, San Francisco 1926 31, 308, on 5,4 
925 9 ( 
Furniture Dealers Mutual, Mil-{1926 21,650 
waukee 1925 25,161 
General Fire Assur., Paris. . . . 1926 498,915 
1925 1. 054. 553 460,698 
Globe and Rutgers, New York... . {1926 71,740,997 29,110,576 
1925 64,717,739 27,661,944 
ea State Fire, Portsmouth, ‘1926 2,728,564 1,161,488 
1925 2,547,576 1,117,038 
Havitord C ounty Mut., Hartford. 1926 3,082,460 
1925 3,068,957 
Home F. & M., San Francisco.... {1926 85 
\1925 
Homeseekers Fire, Wheeling... .. (1926 
\1925 2 
Imperial Assurance, N. Y {1926 3,482" 110 ,178,° 
11925 3 ,246, 822 2,047,647 
Inter-Ocean Reins, Cedar Rapids. {1926 ’ Q! 
1925 », € 
Iroquois Fire, Peoria, Ill . {1926 367. 661 
1925 368,026 
Lumber Mutual, N. Y..... . 11926 2,104,850 
1925 9474702 1,872,141 
Lumbermens, Philadelphia 1926 4,310,000 2,769,985 
1925 2,865,960 1,726,218 
Massachusetts F. & M., Boston... {1926 1,986,078 1,386,634 


1925 1,803,863 1,288,154 








Mercantile, New York.......... £1926 6,234,198 2,653,257 
1925 5,759,109 2,437,880 

Merchants & Farmers Mut.,Wor-{1926 391,832 166,285 
Ce EES EL OE ee 925 395,108 155,476 
Merchants National, Fargo, N. D./1926 80,416 32,687 
1925 78,358 36,338 

Merchants, Providence.......... 1926 2,142,200 1,110,780 
1925 1,597,668 739,167 

Merrimack Mut., Andover 1926 1,031,890 148,511 
11925 1,026,089 157,153 

Millers Mut., Alton, Ill ../1926 1,541,725 819,368 
1925 ) 3 443, 885 541,788 

Minnesota Fire, Chatfield. . {1926 204,832 120,310 
1925 114,646 

Mississippi Fire, Jackson. . . 1926 391,857 
1925 353,497 

National F. & M., Elizabeth, N. J./{192 26 253,044 
\1925 241,431 

a Scans Fire, New Bruns- 1926 502,181 
Maes ene ee 925 500,895 

an Y ork State Fire, Albany. 1926 56,7 410,624 
11925 1, ‘018, 782 386,815 

North British & Mere., London... {1926 16,268,019 6,130,291 
1925 15,328,467 5,860,057 

North River, New York. . 1926 18,115,035 6,551,593 
1925 949, 5,801,653 

Norwich Union Fire, New York. . {1926 2,356,286 
1925 2,467,598 

Pac. Coast Fire, Vancouver, B. C. 1926 "355.940 339,736 
Pennsylvania Fire, Phila........ (1926 14,914,386 5,959,066 
1925 13,806,708 5,470,693 

Pioneer Equitable, Indianapolis... 1926 128,953 121,235 
Pennsylvania Lumbermen’s, Phila. {1926 2,489,893 1,956,671 
1925 2,289,654 1,732,422 
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(1926 418,835 


553,593 
500, 866 


Pennsylvania Mfrs. Assn., Phila. 
Providence Mut., Providence... . 4] 
Provident Fire, Concord, N. H. .. {1926 
Richmond, New York........... {1926 


1925 
Rocky Mountain Fire, Great Falls/ 1926 















Royal, Liwergeelicc5s:. cc cecens 25,228,800 . 
92: 24,890,130 7,020,172 
Rubber Mfrs. Mut., Boston... ... {1926 1,673,013 1,027,244 
1,546,973 942,268 
Security, Davenport, Ia..... 1,509,069 640,548 
1,481,725 601,820 
Sentinel Fire, Springfield, Mass.. . {1926 1,246,301 1,105,633 
(1925 1,109,568 1,015,913 
——— F. & M., Springfield, ‘192 - 28,791,602 11,502,486. 
WE ac na ieee naaked ens 1192 25, 763, 270 ~=10, 192,360 
Use hadieaapil: fe : 1926 3,15 232,150 
1925 453,525 228,180 
Union Mutual _ Montpelier, {1926 284,340 102,812 
Pie Lane we ly: ! 310, — 95,756 


United Firemens, Philadelphia... . 
Utah Home Fire, Salt Lake City. 


Virginia F. & M., Richmond. .... f 
"308, 163 








Westchester Fire, New York. . 293,449 4,395,265 
= “410, pee 4,584,642 
Wisconsin Auto Mut., Monroe. . . 3 70,266 
92 204.563 52,379 
Wolverine Fire, Lansing, Mich. . . {1926 446,023 392,105 
1925 426,833 388,899 

World Auxiliary, London. .... 1926 889,666 453,012 
1925 823,119 457,424 


North River Shows Fine Progress 

Substantial advances were made last year by 
the North River Insurance Company, of New 
York. Its 105th annual statement shows that 
the company, on December 31, 1926, had $18,- 
115,035 of assets—an increase of $1,165,293 dur- 
ing the year, and that it —— the vear with a 
surplus to policyholders of $6,551,593 (including 
$2,000,000 capital), this sum sepiniatinn an in- 
crease of $749,941. The unearned premium re- 
serve increased last year by $524,545, and now 
amounts to $9,360,996. the assets of 
the company are noted United States Govern- 
ment bonds, $2,450,000; other bonds and stocks, 
$11,044,581 ; $754,500; cash, 
$1,343,664; premiums in c: collection, 
$1,540,052, and other lesser items. The com- 
pany writes fire and its allied lines, and through 
its more than a century of business life has 
maintained a high reputation in the insurance 
A. S. Hutchins is chair- 
is president, and David 
and secretary 


Amc ng 


loans on mortgages, 
urse of 


and business world. 
man, John A. 
G. Wakeman is 
of this excellent old company. 


Forster, 
vice-president 


Arizona Local Agents Organize 

The Arizona Association of Local Agents 
has been organized as an affiliating body with 
the National Association of Agents. 
Officers were elected as follows: President 
Me! Fickas, Phoenix; vice-president, D. F. 
Johnson, Phoenix; regional vice-presidents— 
Bertram Smith, Bisbee; Frank Brown, Pres- 
cott; L. L. Henry, Globe, and George Amos, 
Tuscon; executive secretary, Carl Smith, Phoe- 
nix. 


Insurance 


Mrs. Walter H. Bennett Gaining 
Mrs. Walter H. Bennett, wife of Walter H. 
Bennett, secretary of the National Association 
of Insurance Agents, who was seriously in- 
jured in a furnace explosion two weeks ago is 
gradually improving. The attending surgeon as- 
sures Secretary Bennett that Mrs. Bennett’s 
complete recovery is only a question of time. 
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mie, 
the ¢ 
ASSETS . ae 
1. Real Estate—Market Value - . . . . -$ 160,576.02 ge 
2. First Mortgages on Real Estate - - - - - 873,625.00 os 
3. Bonds and Stocks—Market Value - - 1,138,931.18 : the 1 
4. Collateral Loans - . . - . - - 148,443.00 ‘ aa 
5. Cash in Banks and Office - - . - - 601,107.79 : ‘ = 
6. Premiums Due from Agents and Policyholders Less ; pA 
Than 90 Days Due - - - - - = - 763,678.54 ; — 
7. Interest Earned But Not Yet Due - . : . . 29,523.43 ee 
Total Admitted Assets - - - - -  - $3,715,884.96 ee 
a Deuce 
: LIABILITIES Deel 
= «all St 
1. Reserve for Losses - «© = « «= +» + $1,256,892.15 Din th 
2. Unearned Premiums . - - 1,260,430.89 a i 
3. Commissions Accrued to ies Which Will Be Due A a I 
When Premiums in Course of Collection Are re. 
Remitted -~ - oe” ae ae ae” 63,024.26 i a a 
4. Miscellaneous Bills for aniline and Stationery : 5,000.00 4 — 
5. Amount Set Aside for Taxes Accrued on 1926 Busi- . 
ness, But Payable During 1927 - 8 es 80,000.00 BD 
6. Total Liabilities - - - + - + + + $2,665,347.30 BSthers 
7. Capital Stock = - - - -  - $700,000.00 Sconce 
8. Surplus Over All Liabilities - - - 350,537.66 1,050,537.66 ra 
9. Grand Total - - - - - = = = + $3,715,884.96 Sw 
: witkie 
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FALSE CLAIMS 





Pennsylvania Law Adequately Covers 
Subject 





WAS WRITTEN BY T. B. DONALDSON 





Statute Could Serve as Model for All 
States—Check on Dishonesty 

Apropos of THE SPEcTaTor’s campaign to rid 
the courts of the personal surety who is vio- 
lating the Criminal Code in New York city, 
and in line with the question of punishment for 
false claims on insurance policies as described 
in the report of the prison committee of the 
Association of Grand Jurors of New York 
County, it is worth noting that section 349 from 
the 1921 statutes of Pennsylvania (May 17, 
192I—Pamphlet Laws 684—Act No. 284) com- 
prehensively covers the latter problem. 

This law, which was written and endorsed 
by Thomas B. Donaldson, then Insurance Com- 
missioner of Pennsylvania and now associate 
manager of the Eagle Fire Insurance Company, 
Newark, clearly specifies the penalties to be 
inflicted for the submission of false insurance 
claims and goes further in this direction than 
any similar statute in the United States. It 
is so broad in scope and so fair in its attitude 
toward the insurance companies that it might 
well serve as a model piece of legislation for 
all States. The report of the prison committee, 
in the compilation of which THE SPECTATOR 
had a part, discusses the subject of false in- 
surance claims and quotes several State statutes. 
The Pennsylvania law says: 

Section 349. Fraud in Procuring Insurance 
or in Collecting Claims.—(a) Any person who 
is knowingly concerned in, or who, for profit, 
gain, benefit, favor, or otherwise, makes any 
false oral statement, misrepresents, substitutes 
persons or realty or goods, subscribes to or 
prepares, or helps to prepare, any fraudulent 
letter, document, application, affidavit, inven- 
tory, financial or other statement, or in any 
method or manner attempts to deceive, for the 
purpose of otbaining for himself, herself, or 
others, any of the classes of insurance provided 
for by this act; and (b) any person knowingly 
concerned for profit, gain, benefit, favor, or 
otherwise, in preparing or forwarding any 
fraudulent application, affidavit, proof of loss, 
or claim, or attempting to collect or collecting 
any wholly or partly fraudulent claim or money 
demand from any insurance company, associa- 
tion, or exchange, lawfully transacting business 
within this Commonwealth, whether any policy 
Or agreement of insurance was lawfully pro- 
cured or procured by fraud—shall be guilty of 
a misdemeanor, and, upon conviction, shall be 
sentenced to undergo imprisonment for not 
more. than one year or less than six months, 
and, in addition, to pay a fine not exceeding five 
hundred dollars ($500) or less than one hun- 
dred dollars ($100). The provisions of this 
section shall apply whether or not insurance 
was actually in force and whether or not the 
offending person or persons received profit, 
gain, benefit, or favor from the attempt to 


defraud or from the consummation of the 
fraud. 


C. S. BLAKE IS CHAIRMAN 


Heads Board of Hartford Steam 
Boiler 








WILLIAM R. C. CORSON ELECTED 
PRESIDENT 





S. F. Jeter and Dale F. Reese Made Vice- 
Presidents—Other Personnel 
Changes 
At the annual meeting of the board of di- 
rectors of the Hartford Steam Boiler Inspec- 
tion and Insurance Company, held in Hartford 
last week, President Charles S. Blake was 
elected chairman of the board, and William R. 
C. Corson, vice-president and treasurer, was 

elected president and treasurer. 
Curtiss C. Gardiner, manager at New York, 
was made a_ director and an_ assistant 





Photo by Blank & Stoller 
WiLLiAM R. C. Corson 


secretary; John J. Graham became chief 
engineer and Sherwood F. Jeter was elected a 
vice-president. Dale F. Reese, until recently 
connected with the Ocean Accident and Guar- 
antee, was also elected a vice-president. Harry 
E. Dart, superintendent of the engineering de- 
partment, was made assistant secretary. 

President Corson has been with the Hart- 
ford Steam Boiler since 1907 when he joined 
the engineering department of the organization. 
He was gradually advanced to the post of assist- 
ant secretary and later became secretary. In 
1921 he was elected vice-president and treasurer 
and has since occupied that dual position. Presi- 
dent Corson is a director of the A®tna Life and 
affiliated companies, the 7Ztna (Fire) Insurance 
Company, the World Fire and Marine, Hart- 
ford County Mutual Fire, Connecticut Mutual 
Life, Hartford-AZtna National Bank and is a 
trustee of the Society for Savings. 
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BANK INSURANCE GUIDE 





American Bankers Association Issues 
Valuable Treatise 





FORMS OF COVERAGE EXPLAINED 





Committee Advocates Broadest Possible 
Indemnity Protection 


A comprehensive treatise on bank insurance 
intended as a guide book for members of the 
American Bankers Association has been issued 
by its insurance committee, bringing out the 
coverage now enjoyed under the mest depend- 
able forms of contracts, including those copy- 
righted by the Association. It also instructs 
bankers how to get the maximum benefit from 
their various insurance contracts, especially di- 
recting attention to risks not covered under a 
number of forms. The text, prepared in nar- 
rative form by James E. Baum, secretary of 
the committee, says in part: 


Beyond all other means of loss prevention, 
the insurance committee of the Association has 
always advocated the broadest possible insur- 
ance. In view of the increasing variety of pol- 
icy forms being sold, the committee deems it 
advisable to give member banks an outline of 
the most desirable forms of essential insurance 
available, with a brief explanation of the protec- 
tion afforded by each contract. 


As early as 1899 the Association recognized 
the needs of a broader and more flexible form 
of fidelity insurance for banks and that year 
copyrighted its first “Standard Form, Fidelity 
Schedule Bond,” which was subsequently re- 
vised, the present bond having been copyrighted 
in 1913. It has endured the test of experience 
and has proved more satisfactory to banks 
than other fidelity forms. As a fidelity bond 
for banks that do not carry a bankers’ blanket 
bond this form has met the demands of chang- 
ing conditions and remains the most popular 
contract for banks and underwriters alike. Un- 
der licenses granted by the American Bankers 
Association it is written at uniform rates by 
the forty-four companies listed in the booklet. 

Second only in importance to bank fidelity 
insurance, the need of protection against loss 
from burglary and robbery is_ self-evident. 
Since 1911 the American Bankers Association 
copyrighted burglary and robbery policies have 
enjowed wide usage among banks, trust com- 
panies and other financial institutions, either 
as contributing or excess insurance. To meet 
changing conditions, the Association has copy- 
righted standard forms of burglary and rob- 
bery policies successively in I911, 1914, 1918, 
1920 and 1925. This policy gives specific in- 
surance as to dates and amounts and binds the 
insurer “to pay, rather than indemnify, for loss 
sustained by burglary from within a specified 
safe or vault or robbery of money and securi- 
ties feloniously abstracted during the day or 
night” from within the assured’s premises as 
specified. Damage to money and securities or 
damage, except by fire, to the premises, vaults, 
furniture and fixtures, caused by burglary or 
robbery, is also covered. 

Licenses to write the Association’s copy- 
righted form of burglary and robbery policy 
have been issued to forty-eight companies. 
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$9,257,184 IN PREMIUMS 





American Surety Company Issues 
Annual Report 





SURPLUS IS $3,791,973 





Claims on Fidelity Bonds Show Embezzle- 
ments Increased 13 Per Cent 


The largest premium income in its history is 
reported by the American Surety Company, 
New York, in its forty-third annual report 
made public Tuesday by President R. R. Brown. 
Besides the increased business, the company 
showed increased earnings from its real estate 
and securities, and established a record collec- 
tion of salvage from claims. 

Income from premiums for the year amounted 
to $9,257,184, an increase of $481,649; and in- 
come from dividends, interest and rents, less 
operating cost, totaled $1,081,798; an increase 
of $50,495. Expenses for 1926 amounted to 
$5,157,103, an increase of $202,798; and for 
taxes the company spent $326,098, an increase 
of $57,529. The losses from claims, less sal- 
vages amounting to $1,452,865, totaled $2,374,- 
204, which is a decrease of $247,823 from the 
1925 total. 

The company’s excess of income over outgo 
amounted for the year to $2,481,487 which, to- 
gether with an increase in the value of securi- 
ties unsold and profit on securities sold, made a 
total of $2,602,743. Reserves for unearned pre- 
miums, expenses and taxes, the outstanding pre- 
miums, a special claim reserve and a deprecia- 
tion of $100,000 taken on the company’s build- 
ing at 100 Broadway, New York city, reduced 
this item to $1,666,594, of which $900,000 was 
paid out in dividends during the year on the 
company’s $5,000,000 capital stock, the balance 
amounting to $776,594 was transferred to the 
surplus account, which now amounts with un- 
divided profits to $3,791,973. 

Increases in dishonesty among employees 
holding positions of trust are reflected in Pres- 
ident Brown's report, which shows that during 
the year there were 4 per cent more claims 
than during the previous year. This increase 
was made up almost entirely from the additional 
number of claims in the fidelity department 
where employees are bonded for their honesty 
and faithful performance of duty. Some idea 
of the greater frequency of these claims is 
shown by the fact that 13 per cent more claims 
were presented for embezzlement and dishon- 
esty than during 1925. 

President Brown pointed out that the claim 
reserve of $4,027,800 is considered ample for 
the discharge of the company’s liability in all 
cases of default that have been reported under 
its bonds and includes a special reserve amount- 
ng to $1,000,000 to cover the company’s esti- 
mated liability on reported losses. He also calls 
attention to a reserve of $900,064 for expenses 
and taxes. 

The total value of the company’s assets on 
December 31 last was $20,965,145, as compared 
with $19,278,115. President Brown states that 
this increase of $1,687,030 represents chiefly the 
investment of reserves and undivided profits 


which were left in the business from the year’s 
operations after the payment of $900,000 in 
dividends. The 100,000 shares of the company’s 
capital stock are held by 1418 persons, an 
average holding of seventy shares of the par 
value of $500. 

During the life of the company it has re- 
ceived a net premium income of $118,287,508. 
Its net losses have been $30,102,330 and its 
expenses $68,504,884. The stockholders of the 
company have received $14,737,500 in cash divi- 
dends. 


Federal Surety on Approved Bonding List 
of United States Treasury Department 
The Federal Surety Company of Davenport, 

following its approval as surety for the State 

officials of Iowa as noted in THE SPECTATOR for 

February 3, has again been placed on the list 

of companies authorized to write bonds in 

favor of the United States. The company has 
heen given a temporary rating of $72,500, ac- 
cording to an announcement sent out to bond- 
approving officers of the Government by Assist- 
ant Secretary of the Treasury C. S. Dewey. 
The Federal Surety, in its financial state- 

ment made as of December 31, 1926, to the 
United States Treasury Department, has ad- 
mited assets of $2,342,867, with a surplus to 
policyholders of $1,125,000. The paid-up cap- 
ital is shown in the statement as $725,000 and 
the given rating of $72,500 represents 10 per 
cent of the caiptal. 


New Auto Rates 
(Concluded from page 3) 


classes 1, 2 and 3, now carry the 100 per cent 
increase over the regular commercial collision 
rates. 

Some of the important rule changes that have 
been made are as follows: 


Rule 4—Property Damage Coverage. The $50 
deductible property damage coverage heretofore avail- 
able for commercial cars only has now been made 
available for public automobiles. 

Rule 5—Collision Coverage. The definitions of colli- 
sion coverage has been amended by limiting the liabil- 
ity of the company for actual loss or damage to the 
cash value of the automobile at the time of the acci- 
dent. 

Rule 6—Employers’ Liability Coverage. The endorse- 
ment for policies covering commercial and public auto- 
mobiles has been amended by adding to the end of 
the endorsement the following words “while engaged 
in operating or caring for the automobiles insured un- 
der this policy.” 

Rule 29—Operation of Any Automobile-Named 
Operator. The rule and the endorsement have been 
amended to prohibit coverage on this basis from be- 
ing applied to automobiles owned by the assured. 

Rule 45—Definition of Public Automobiles. The 
definition of a taxicab has been changed to read as 
follows: ‘‘A taxicab 1s any passenger carrying type 
automobile not to exceed a designed seating capacity 
of 7 passengers that is equipped with a taximeter.” 

The rule now provides that taxicabs of the motor- 
cycle type shall be written at rates 25 per cent less 
than the rates for gasoline automobile taxicabs. 

Rule 51—Funeral Directors. The rule now pre- 
scribes an endorsement for attachment to policies cov- 
ering funeral directors’ automobiles. 

Rule 52—Driverless Cars. Driverless car risks 
which do not involve the renting of automobles with 
drivers need not be submitted to the company for rat- 
ing. The rates for such risks are provided in the 
manual. 
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RESULTS IN 1926 
Preliminary Figures of Casualty Compa- 
nies’ Statements 
Below will be found some preliminary fig- 
ures from the statements of casualty insurance 

companies covering 1926: 

American Motor Underwriters, Freeport, Ill. 
—Assets, December 31, 1926, $181,906; surplus 
to policyholders, $110,356; net premiums writ- 
ten in 1926, $180,111; total income, $85,914; 
losses paid, $60,857; expenses, $87,872. 

Bankers Mutual Automobile, Fort Wayne, 
Ind.—Assets, December 31, 1926, $119,564; sur- 
plus, $15,205; net premiums written in 1926, 
$160,019; total income, $182,102; losses paid, 
$81,406; expenses, $74,819. 

Income Guaranty Company, South Bend, In- 
diana.—Capital, December 31, 1926, $100,000; 
assets, -206,766; surplus to policyholders, $162,- 
612; net premiums written, $417,730; total in- 
come, $433,060; losses paid, $230,497 ; expenses, 
$202,971. 

Liberty Surety Bond Insurance Company, 
Trenton, N. J.—Capital, December 31, 10926, 
$452,500; assets, $699,418; net surplus, $111,- 
852. 

Lloyds Plate Glass, New York.—Capital, De- 
cember 31, 1926, $1,000,000; assets, $2,275,071; 
surplus to policyholders, $1,593,607; net pre- 
miums written in 1926, $998,121; total income, 
$1,110,665 ; losses paid, $303,531; dividends paid, 
stock, $250,000; cash, $162,465; expenses, 
$626,308. 

National Railway Commercial Mens Asso- 
ciation, Madelia, Minn.—Assets, December 31, 
1926, $0,699; net premiums written, in 1926, 
$7,408 ; total income, $7,715; losses paid, $2,058; 
expenses, $3,953. 

Nebraska Indemnity Company, Omaha.— 
Capital, December 31, 1926, $200,000; assets, 
$456,776; surplus to policyholders, $294,116; 
net premiums written in 1926, $200,612; total 
income, $218,952; losses paid, $40,928. 

U. S. Fidelity and Guaranty, Baltimore.— 
Capital, December 31, 1926, $6,000,000; assets, 
piel surplus to policyholders, $15,659,- 
918. 

Wocdmen Accident, Lincoln, Neb.—Assets, 
December 31, 1926, $1,228,476; surplus to pol- 
icyholders, $960,869; net premiums written in 
1926, $935,614; total income, $1,039,178; losses 
paid, $567,806; expenses, $370,444. 





New York Indemnity Appoints Cliff C. 
Jones 

Spencer Welton, president of the New York 
Indemnity Company, has announced the ap- 
pointment of the well-known firm of E. B. 
Jones & Sons of Kansas City, Mo., as repre- 
sentatives of the company, to write all casualty, 
fidelity and surety lines. Cliff C. Jones is a 
former president of the National Association 
of Insurance Agents. 

The New York Indemnity has also arranged 
for its agents, Marshall & Kennedy of Phila- 
delphia, the establishment of a department for 
the development of fidelity and surety bond 
business in Philadelphia, Eastern Pennsylvania 
and Southern New Jersey. Harry A. Marston 
has been secured for Marshall & Kennedy as 
manager of their bonding department. 
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Why An Association of Casualty and Surety Executives? 


By G. F. MICHELBACHER 


Vice-President, Great American Indemnity Company 


The business of casualty insurance and 
suretyship is suffering to-day from a multiplic- 
ity of cooperative organizations which are ex- 
pensive, conflict in their jurisdictions, and are, 
moreover, to a certain extent, cumbersome and 
ineffective in their operations. Any right- 
minded executive will admit that this is not an 
overdrawn picture of the present situation. 
Where can there be any logic, then, in a pro- 
posal to add another to the long list of organ- 
izations now in existence? It does seem, off- 
hand, that such a proposal cannot possibly pro- 
vide a remedy, but that it must further compli- 
cate and aggravate a condition which is already 
well-nigh unbearable. 

The truth is that the Association of Casualty 
and Surety Executives has about an “even 
break” for success or failure. 

As a failure it will join the ranks of organ- 
izations which now encumber the business like 
a millstone around the neck of the poor miller: 
and the companies will continue to zigzag their 
way down the long lane of hazards which beset 
them on every hand, “getting by” if luck abides 
with them, but always avoiding danger at the 
last moment and by more or less miraculous, 
hairbreadth escapes. 

And if it succeeds? Well, that is a different 
matter—a development which will mark a new 
era in the business, for the proposed Associa- 
tion has an opportunity to revolutionize the hap- 
hazard methods which are now employed in the 
prosecution of certain activities, and to inaugu- 
rate important projects which are vital to the 
welfare of the companies. 


Must Remove DEeFEcTs 

But—and this “but” should be written in let- 
ters a mile high—but, to succeed, the Associa- 
tion must recognize and take steps to remove 
the defects which are inherent in the present sit- 
uation. All of which requires an explanation so 
that the reader may be placed in a position to 
judge for himself what the answer to the riddle 
may be. 

* *«e * 

Consider the various matters which require 
co-operative action by stock casualty insurance 
carriers. They fall, roughly, into three major 
classes, as follows: 

I. Regulation of production cost by the 
establishment and administration of rules class- 
ifying producers, grading their remuneration in 
accordance with the services they render, and 
limiting the number and location of producers 
receiving substantial remuneration. 

2. Regulation of rates by the establishment 
and maintenance of machinery for the pooling 
of experience data, for the determination upon 
the indications of such data of rates and rating 
Systems, and for the application of these rates 
and rating systems to individual risks. 

3. A great variety of subjects, such as tax- 
ation, legislation, prevention and co-operative 
advertising, which in a general way arise out 


of relationships which the companies must 





necessarily have with agency organizations in 
the field, with State and Federal officials, with 
legislators, and with the insuring public. 


OnE ORGANIZATION Not Now FEASIBLE 

If the millennium were at hand, it might be 
said that all these matters being necessarily of 
a cooperative nature, the logical thing to do 
would be to entrust them to a single organiza- 
tion embracing within its membership every 
stock company transacting the business of cas- 
ualty insurance and suretyship. But unfortu- 
nately this is impossible at present. 

In fact, the tendency has been not only to 
separate the three classes of functions, but to 
attempt refinements within each class, entrust- 
ing each of various phases to one of several 
organizations. It is this tendency which is re- 
sponsible for the present multiplicity of co- 
operative organizations. Production cost is reg- 
ulated separately for the casualty insurance 
business and for the fidelity and surety busi- 
ness; rates are regulated separately for plate 
glass insurance, accident and health insurance, 
boiler and machinery insurance, workmen’s com- 
pensation insurance, automobile insurance, burg- 
lary, theft and robbery insurance, sprinkler 
leakage and water damage insurance, and for 
suretyship; while the subjects in the final group 
are entrusted to the Surety Association of 
America, the National Bureau of Casualty and 
Surety Underwriters, the Casualty Informa- 
tion Clearing House, the International Associa- 
tion of Casualty and Surety Underwriters, the 
Insurance Federation and the Workmen’s Com- 
pensation Publicity Bureau, unless, perchance, 
someone has a brilliant idea and starts a brand 
new organization for some specific purpose such, 
for example, as the formulation of plans for 
presenting the views of the companies on a 
subject like compulsory automobile insurance. 

The effort at the present time should be to 
consolidate the various organizations within 
each class, leaving three organizations instead 
of one to cover the field. Why? The reason 
is an interesting one; to put it bluntly—it is 
competition. 

Co-operation and competit:on do not mix as 
a general rule, for one is the antithesis of the 
other. Moreover, co-operation is usually a vol- 
untary gesture. It follows as a logical con- 
clusion that co-operation will fail of complete 
achievement in direct ratio as the subject of 
co-operat:ve action is related to competition. 


MEMBERSHIP EXPECTATIONS 

The production of business is the firing line 
of competitive activity; the classification and 
rating of business, once it is obtained, is in a 
troublesome sector but it is one step removed 
from the actual battlefront while action to pro- 
test the enactment of an unfair statute or the 
enforcement of an ill-advised tax requirement 
is usually far removed from the scene of com- 
bat. Therefore, all things being equal, it might 
be expected that of 100 stock companies trans- 
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acting the business of casualty insurance and 
suretyship, perhaps 50 would voluntarily join 
an organization to regulate production cost, 75 
would join an organization to regulate rates, 
and 100 would join an organization to look 
after the interests of the business in matters of 
legislation and taxation. These ratios are, of 
course, purely hypothetical, but they serve to 
illustrate the point. 

Under these assumptions it is apparent what 
would happen if all three classes of functions 
were entrusted to a single organization. Fifty 
per cent of the companies would join such an 
organization. If production cost regulation were 
omitted, 75 per cent would join while if both 
production cost and rate regulation were 
omitted, 100 per cent would join. The answer 
is plain—three types of organization, each with 
distinctive functions, will insure the maximum 
co-operative effort obtainable. 

In such an arrangement it is obvious that the 
scope of an organization such as the proposed 
Association of Casualty and Surety Executives, 
should be limited to the subjects of the third 
class if it is to have the greatest possible sup- 
port of the companies. 


If this point is granted, what then? Well, 
it should be equally obvious that another or- 
ganization added to the long list now in the 
field will accomplish little of permanent value. 
It is the present division of authority which 
encourages “buck passing,” scatters and dissi- 
pates the efforts of the executives, and creates 
a duplication of personnel and expense. What 
is needed is the consolidation of all the existing 
agencies into a single agency which every exec- 
utive can support. This will enable the com- 
panies to command the services of an able leader 
who will act as their spokesman, and who will 
be the recognized authority on those matters 
which fall within the scope of the organization’s 
activities. 


ADVANTAGES OF UNITY 


Consider the advantages of such a plan: 
unity of purpose means strength; one organ- 
ization instead of many means economy of 
operation; broad representation of companies 
means widespread consideration of programs, 
and a concentration of the best minds of the 
business upon the solution of common problems ; 
a single spokesman always on the job means 
prompt and efficient action in time of emer- 
gency; one piece of machinery for doing a cer- 
tain job, the operations of which are known to 
producers, State offiicals and the public, means 
orderly disposition of matters arising out of 
the companies’ relationships with these particu- 
lar interests. 

An ideal picture, impossible of attainment? 
Let us hope not; rather let us hope that it may 
describe the Association of Casualty and Surety 
Executives when this new organization has ac- 
tually taken its proper place as a vital force in 
the business. 
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CASUALTY INSURANCE —SURETY BONDS 


1891 J. CARROLL FRENCH, President 1927 
ANNUAL STATEMENT - - ~ - ~ JANUARY 1, 1927 
ASSETS LIABILITIES 
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Surplus to Policy Holders..................... 3,011,712.83 
$4,405,470.54 $4,405,470.54 

COMPARATIVE STATEMENT OF COMPANY’S PROGRESS 
Net Premium Surplus to 

Assets Premiums Reserve Policy Holders 

RA ee ee PR ree ee $4,405,470.54 $1,834,930.64 $917,140.43 $3,011,712.83 
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CLAIMS PAID SINCE ORGANIZATION OVER $9,400,000 
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1927 EDITION 
Thousands of Legal Decisions are Contained in 


HUDDY ON AUTOMOBILES 


This valuable reference work, being now in its eighth 
Edition, is of important use to Insurance Companies, Claim 
Adjusters and Automobile Insurance Agents All Phases of the 
Law of Automobiles Covered. The chapter Titles are: 


1. Definitions and general con- 20. Duty of pedestrian to avoid 
siderations injury 
2. Historical 21. Miscellaneous travelers, cy- 
3. Nature and statusof automo- clists, animals in highways 
bile. 22. Frightening horses 
4. General right to use highways 23. Railroad crossings 
5. Statutory regulation of mo- 24. Collisions with street cars 
tor vehicles 25. Liability for act of chauffeur; 
6. Municipal regulations master and servant; family 
7. F control over motoring cars 
8. Licensing and registration 26. Guests and passengers 
9. Public carriage for hire, 27. Safety of roads for automo- 
jitneys, taxicabs, etc. biles 
0. Private hire of motor vehicles 28. Damages for injury to auto- 
. Garages, garage keepers, fill- mobile 
ing stations, etc. 29. Criminal offenses 
12. Chauffeurs 30. Manufacturers of motor vehi- 
13. Miscellaneous subjects of reg- cles 
ulation 31. INSURANCE 
14. Law of the road 32. Sales of motor vehicles 
15. Negligence in operation of 33. Liens 
motor vehicles in general 34. Chattel mortgages 
16. Speed and control 35. Conditional sales 
17. Equipment and condition of 36. Evidence 
motor vehicles 37. Transportation of intoxicating 
18. Collisions with other vehicles. liquors. 
19. Duty to avoid injury to pedes- 
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Price, $16 
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DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 


Representation of this Company 
insures the BEST SURETY SERV. 


ICE. obtainable. 


territory available in thirty-eight states 


We have agency 


and solicit inquiries from agents de- 


siring to serve their clients with 


promptness and efficiency. 


Capital and Surplus over $3,000,000.00 
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GREAT UNDERWRITING RECORD 
Equitable Surety Company Had Good Year 
in 1926 
The Equitable Surety Company, New York, 
made a great underwriting record on its trans- 
actions during 1926 as shown by- its financial 
statement as filed with the New York Insur- 
ance Department late last week. With net pre- 
miums totaling $851,732, the company had 
earned premiums of $532,967. Losses paid were 
$87,270 and, with a total of salvage recover- 
able amounting to $60,922, the losses incurred 
during the year were only $28,941. Earned pre- 
miums of $532,967 and losses incurred of $28,- 
941 is conceded to be a splendid showing for 

this progressive organization. 

The Equitable Surety, in its statement, shows 
a special reserve of $310,070 to take care of 
probable losses on motor vehicle bonds as put 
up at the request of the New York insurance 
superintendent. The per cent of losses in- 
curred to premiums earned was only 5 and the 
surplus is $188,474, with a capital of $250,000. 
A capital increase of about $300,000 is being 
planned. Underwriting expenses incurred dur- 
ing 1926 were slightly high, but officials of the 
company felt that they were not excessive in 
view of the fact that the company was only 
organized in 1924 and has developed rapidly to 
a position of strength in the two States in 
which it operates, namely, New York and New 
Jersey. Haroid R. Cronin is president of the 
Equitable Surety, and Harold Spielberg is vice- 
president and general manager. 


Round=-Table Discussions Will Feature 
Health and Accident Underwriters’ 
Meeting 
The mid-winter meeting of the Health and 
Accident Underwriters Conference, which will 
be held in the new Palmer House, Chicago, on 
March 15 and 16, will be featured by round 
table discussion involving the following topics: 

Life Indemnity. 

Do Agency Contests and Special Prizes Pro- 
duce Good Business? 

Can the Nine Classifications in the Manual 
Be Reduced to Five or Six? 

Instruction of Agents. 

Cancellation of Policies. 

Waiting Periods. 

Other subjects to come before the meeting 
are “Disability Insurance on Deferred Pay- 
ments,” “Lapsation’ and “Direct-by-Mail Ad- 
vertising.” 


Commercial Casualty Makes Strong 
Statement 

An increase of nearly $3,000,000 in assets is 
shown by the statement of the Commercial 
Casualty Insurance Company, of Newark, N. 
J., as of December 31, 1926. Its surplus to 
policyholders also increased $1,000,000 last year, 
the premium reserve increased $500,000, while 
the claim reserve also increased over $400,000. 
The business written in 1926, $10,592,290, in- 
creased $1,247,043 over that of 1925. On 
December 31 last, the company’s assets aggre- 
gated $13,710,848, while after providing required 
reserves and an additional reserve of $250,000 





for liability and workmen’s compensation claims, 
and a voluntary reserve of $500,000, the com- 
pany shows a surplus to policyholders of $5,- 
000,000, including $2,500,000 capital. The of- 
ficers of this progressive company are: Presi- 
dent C. W. Feigenspan; vice-president and gen- 
eral manager, J. Horace Shale; vice-president, 
E. C. Feigenspan; vice-president and secretary, 
W. VanWinkle; vice-president and treasurer, 
Winston C. Garrison; assistant secretary, W. 
R. Griffin; comptroller, W. A. Herr; assistant 
secretary, Thomas A. Smith, Jr. 


J. T. KESSLER APPOINTED 
Becomes Pacific Coast Manager for Con- 
stitution Indemnity 
The Constitution Indemnity Company, Phila- 
delphia, has announced the appointment of J. 
T. Kessler, as manager for the Pacific Coast 
territory, which includes eight States, namely: 
California, Arizona, Idaho, Montana, Nevada, 

Oregon, Utah and Washington. 

Mr. Kessler is a Californian. He was edu- 
cated in Oregon, beginning his training in the 
insurance business as local agent at Lindsay 
and continuing as such at Exeter, Calif. 

He made his entrance into the casualty busi- 
ness as a payroll auditor for the Employers 
Liability Assurance Corporation in 1918. 

He was sent to Los Angeles in 1921 to take 
the position as manager of the branch office 
for Okell & Co., which position he held up to 
the time of his appointment as manager for the 
Constitution Indemnity Company. 


Indiana Agents of Metropolitan Casualty 
Hold Sessions 

Over two hundred Hoosier State represen- 
tatives of the Metropolitan Casualty Insurance 
Company greeted their president, J. Scofield 
Rowe, at a convention and banquet on Febru- 
ary 9 given by Landers & Landers, Indianap- 
olis managers for the Metropolitan in Indiana. 

One of the events of the convention was the 
formation of the Metro-Surance Club of Met- 
ropolitan agents in Indiana, which has as its 
object the furtherance of its members’ social 
and business welfare. 

The convention concluded with a banquet at 
the Columbia Club, Howe S. Landers acting as 
toastmaster. After an address of welcome by 
Jackson K. Landers, speeches were made by 
President J. Scofield Rowe and Vice-President 
J. C. Heyer of the Metropolitan; by E. B. 
Finnegan of Slipner & Finnegan, managers of 
the Metropolitan at Chicago, and by George E. 
Turner, general counsel of the Casualty In- 
formation Clearing House of Chicago. 


Lloyds Plate Glass Holds Annual Meeting 

At the annual meeting of the Lloyds Plate 
Glass Insurance Company, New York, held re- 
cently, President William T. Wood and Vice- 
President Robert K. Meneely were re-elected 
and C. E. W. Chambers, vice-president, secre- 
tary and treasurer, retired but remains on the 
board of directors. Assistant Secretary Percy 
F. Biglin has been promoted to secretary, and 
Martin E. Bennett was made assistant secretary. 
Mr. Meneely and Robert H. Goffe were elected 
to the board of directors. 
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HERVEY J. DRAKE’S POST 
Made Assistant General Counsel of Metro- 
politan Casualty 

The appointment of Hervey J. Drake, of the 
New York firm of Bonynge & Barker, coun- 
selors-at-law, as assistant general counsel of 
the Metropolitan Casualty Insurance Company 
of New York, has just been announced by Pres- 
ident J. Scofield Rowe. 

Mr. Drake was appointed counsel of the 
New York Insurance Department in 1918 by 
Superintendent of Insurance Jesse S. Phillips 
and remained in that capacity under Superin- 
tendent Francis R. Stoddard until 1924. 

Mr. Drake was born in Brockport, N. Y., re- 
ceived his preliminary education at the Brock- 
port State Normal School, and received an 
LL.B degree from Cornell in 1904. 


Premier Guarantee and Accident Seeks 
Incorporation in Canada 

Ottawa, CaAnapDA, February 14.—Notice has 
been given that application will be made to the 
Parliament of the Dominion of Cana la at its 
present session for an act incorporating a com- 
pany, under the name of “The Premier Guar- 
antee & Accident Insurance Company of Can- 
ada,” or “The Keystone Guarantee & Accident 
Insurance Company of Canada,” authorizing the 
said company to make contracts for any of the 
following classes of insurance: Fire, Auto- 
mobile, Plate Glass, Credit, Sprinkler Leakage, 
Guarantee, Bond, Accident and Sickness Insur- 
ance. 
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F.R. JONES REPLIES 


Points to Misleading Statemenis by 
Cornelius Cochrane 


INDICATES EVASIONS IN CHARGES 


Secretary of Workmen’s Compensation 
Publicity Bureau Refutes Labor 
Spokesman 

In THE for January 27, 
printed a summary of the allegations made by 
Cornelius Cochrane, spokesman for the Amer- 
ican Association for Labor Legislation, in an 
attack against stock casualty insurance com 


SPECTATOR was 


panies and against statements made by F. Rob- 
ertson Jones, secretary-treasurer of the Work- 
men’s Compensation Publicity Bureau in his ad 
dress entitled “Dangerous Tendencies in Work- 
mens Compensation Laws.” 

Tue SpecTAIoR asked for a comment on Mr. 
Cochrane's charges and Mr. Jones stated his 
conclusions in part as follows: 

To take up each of Mr. Cochranie’s criticisms, 
paragraph by paragraph, and refute it from 
nation-wide experience, tracing in detail all ten- 
dencies in legislation, construction, administra- 
tion and popular demand—all of which phases 
of the subject were referred to in my address— 
could be done; but it would fill a volume. All 
that is practicable within reasonable space is 
to take samples of the criticisms and judge 
the whole by the parts. 

I said in that address: 

“The tendency has been 
employee the choice of physician.” 

In criticism Mr. Cochrane says: 

“Massachusetts and Rhode Island alone—and 
from the beginning—have permitted the worker 
to select his own physician at the expense of the 
employer.” 

In fact, the Massachusets law did not so per- 
mit from the beginning. It was amended to do 
so by Chapter 198 of the Acts of 1917. And 
the California and Wisconsin compensation 
laws now give (but did not originally give) 
a right to the worker to select his physician 
from a panel nominated by the employer. There 
have been strong movements for free choice 
by the worker in a number of States, notably 
New York. That tendency may now be checked. 
But certainly there “has been” such a ten- 
dency. 

Then, I say that the requirement of notice 
of accident “as soon after its happening as 
practicable” is gradually being whittled away. 
Mr. Cochrane, in reply, contends that the ten- 
dency is the other way, citing the time-limits 
laid down in the statutes in support of his con- 
tention. 

Finally, take my more general allegation that 
the workmen’s compensation laws, originally 
understood to be intended to insure “work acci- 
dents,” are tending strongly toward health, old 
age and life insurance. 

Mr. Jones cited a number of applicable cases 
and then continued: 

Mr. Cochrane contends that this tendency can- 
not go far, because of the rule in Cudahy Pack- 
ing Co. v. Paramore, 263 U. S. 418, to the 
effect that there must be some relation between 
the accident and the employment, and further 
because of rules, such as that to be found in 
the Connecticut law, to the effect that in case 
of aggravation of a preexisting injury only 
the aggravation is to be compensated for. The 
first of these contentions, however, was an- 


* * * to give the 


swered in effect by Dr. James J. Donahue, one 


of the Connecticut Commissioners, when, at 
the 1925 meeting of the International Associa- 
tion of Industrial Accident Boards and Com- 
missions, he said: 
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DISTRICT MANAGERS WANTED 


OPEN TERRITORY IN 34 STATES 
LIBERAL COMMISSIONS 
MODERN POLICY FORMS 


UNEQUALLED CLAIMS PAYING RECORD 


(63% of Total Premium Income Paid to Policyholders in Claims) 


Special Policy Forms for Business Women 
Unusual Home Office Cooperation 
Oldest Organization of Its Kind in America 
Nineteen Years Under Same Management 


WRITE TO 
ROBERT A. BROWN 


GENERAL FIELD MANAGER 


INTERSTATE BUSINESS MEN’S ACCIDENT ASSN. 


DES MOINES, IOWA 








“When a claim can be made and_ based 
entirely upon the far-reaching words ‘contrib- 
utory cause,’ it impresses me that anything can 
come within the scope of the compensation laws 
to-day so long as the incident occurs within 
the scope of the employment.” * * * 

The foregoing will serve for samples. There 
are a multitude of other statements in Mr. 
Cochrane’s criticism which could be shown to 
be incorrect or misleading by a complete anaiy- 
sis. But I think I have gone far enough to 
show how undependable I believe Mr. Coch- 
rane’s criticism to be. I reaffirm the points 
made in my address, which address needs no 
correction or amendment in any material partic- 
ular, as can be seen by all who will give the 
subject adequate study. There is no way of 
disproving inaccurate and misleading criticisms 
of such volume and complexity as Mr. Coch- 
rane’s to the satisfaction of those who will not 
or cannot verify statements by study of pri- 
mary sources. 


1926 Was Profitatle for Employers Indem- 
nity Corporation 

During 1926, the Employers Indemnity Cor- 
poration, Kansas City, increased its premiums 
written from $2,800,000 to $3,900,000 and gross 
assets increased about $500,000 to $3,715,885. 
Total admitted assets are now $3,715,885. With 
a cap tal of $700,000, the surplus is $350,538, 
thus giving a surplus to policyholders of $1,- 
050,538. 

The Employers Indemnity retired from the 
direct writing field during the past year and 
is now confining its operations to casualty re- 
insurance. Dennis Hudson, former vice-pres - 
dent of the Employers Indemnity, and a group 
of Kansas City associates, organized the Cen- 
tral Surety and Insurance Corporation which 
took over the agency plant of the Employers 
Indemnity. E. G. Trimble, president of the 
Employers Indemnity, organized the Sentinel 
L’fe Insurance Company, which took over the 


= 


accident department of the Emplovers Indem- 
nity together with the agents in that division. 


The Employers Indemnity paid dividends 
totaling 12 per cent on par in 1926 and no 
changes in the directors and executive staff 


have been made. 


New York Casualty Company’s Big Gains 
The year 1926 was a very favorable one for 


the New York Casualty Company, of New 
Yotk, which was formerly the New York 
Plate Glass Insurance Company. Last year 


the company’s assets increased about $1,135,000, 
wh'le its surplus to policyholders increased over 
$810,000. An increase of more than $300,000 
in net premium income necessitated the addition 
of $120,000 to the unearned premium reserve. 
In calculating the surplus, a voluntary con- 
tingent reserve of $100,000 is included among 
the liabilities. During the past year the capital 
was increased $250,000, now standing at $1,- 
000,000, and the net surplus increased dur- 
ing the year $560,000, now amounting to $2,- 
011,713. As of January 1, 1927, the company’s 
resources amounted to $4,405,471 and its sur- 
pius to policyholders to $3,011,713, while its un- 
earned premium fund was $917,140. On Janu- 
ary I, the company had a cash balance of $880,- 
209, and its principal assets, aside from pre- 
miums, etc., were guaranteed mortgage loans, 
$802,550. Government and State bonds, $560,- 
500, railroad and other bonds, $1,494,320, and 
railroad and other stocks, $668,500. During the 
past four years, the assets of the company have 
more than doubled, its annual premium income 
has increased nearly $650,000, and its surplus 
to policyholders has increased $1,825,000. Presi- 
dent J. Carroll French and the other officers 
merit congratulation upon the success which 
has attended their efforts during the past year. 
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ISSUES NEWSPAPER ACCIDENT 
CONTRACT 

New York American Puts Out $1 Policy 

Written by North American Accident 

The New York American is offering a $1 
newspaper travel accident policy underwritten 
by the North American Accident Insurance 
Company of Chicago and having a principal 
sum of $7500. Any reader of the paper may 
become an applicant and there is no medical 
examination. According to the New York 
American, “the only exceptions are those who 
are totally blind, deaf, insane or invalided.” 

For death or injury on railroads, subways, 
elevated trains, trolley cars and steamships the 
indemnity is as follows: Life, $7500; both 
hands, $7500; both feet, $7500; sight of both 
eyes, $7500; one hand and one foot, $7500; 
one hand and one eye, $7500; one foot and one 
eye, $7500; either hand, $3750; either foot, 
$3750; either eye, $3750. 


Republic Casualty Opens Indianapolis 
Branch 

W. H. Davis, vice-president and agency de- 
partment manager of the Republic Casualty 
Company of Pittsburgh, has announced the 
opening of a new branch office by the com- 
pany in the New City Trust building, Indian- 
apolis, Ind. 

Hobart A. Martin, formerly representing the 
Metropolitan Casualty Insurance Company of 
New York, has been made manager of the new 
branch. The Indianapolis office will provide 
complete service in claims, engineering, inspec- 
tions, payroll audit and agency development 
work. 


Coal-Mine Accidents Caused 2510 Deaths 
in 1926 

Accidents at coal mines in the United States 
during the year 1926 resulted in the loss of 2510 
lives, according to statistics compiled by the 
Bureau of Mines, Department of Commerce. 
The output of coal during the year is estimated 
at 663,290,000 tons; hence the fatality rate per 
million tons produced was 3.78, as compared 
with 3.84 for 1925. Final returns from pro- 
ducing companies showing the number of em- 
ployees and amount of coal produced in 1926 
will not become available for several months. 


New York Brokers Protesting ‘Central 
Bureau”’ Plan 

The General Brokers Association is up in 
arms over the “Central Bureau” plan of the 
casualty companies as approved recently by 
Superintendent of Insurance James A. Beha of 
New York. 

Its contention is that the plan is ill-conceived 
and capable of great injustice not alone to the 
brokers but to the policyholders as well. The 
claim is set up that whereas it seeks to secure 
one evil, the plan actually creates several evils 
of a more serious nature, chief among these 
being the opportunity to rebate legally. 

The most recent move in the problem has been 
the filing of an application for an injunction 
restraining Albert W. Whitney and H. P. Stell- 
wagen, both of the National Bureau of Casu- 


alty and Surety Underwriters, from attempting 
to put the plan in effect. 

A general meeting was held this week to 
decide on the next course of action. It is the 
intention of the executive committee to call 
on the Superintendent of Insurance, pointing 
to the thousands of protests as ev:dence of the 
brokers’ opposition and to ask him to recon- 
sider his stand and kill the offending measure 
before it goes into operation. 

Would Amend Utah Compensation Act 

Satt Lake City, Uran., February 14.— 
Charles L. Spiegel, president of the Utah Fed- 
eration of Labor and member of the House 
of Representatives, has introduced a bill amend- 
ing the State Workmens Compensation Act. It 


provides that employers of one workman or 
more be brought within the scope of the law, 
whereas at present it is three or more; and 
that the maximum weekly compensation be 
raised from $16 to $25; a widow with chil- 
dren to receive a greater allowance than one 
with no children. Distinctions would be made 
even between large and small families when the 
compensation was awarded. Another feature 
of the bill is that it includes volunteer firemen. 
Promotions in Century Indemnity 

Edward I. Taylor, assistant secretary of the 
Century Indemnity Company, Hartford, has 
been elected a vice-president and Frank S. 
Becker, Jr., and Ashby E. Bladen have been 
made assistant secretaries. 











RESOURCES 
U. S., State and Municipal 
Bonds... .:..ccs0+0+2 2Qhj; 20 eeo. 00 
Railroad and Miscellaneous 
WOR os es oe ae is od 2,627,615 .00 
SHARES ei ss teeta 4,245,190 .00 
Mortgages Guaranteed.... 1,475,525 .00 
Real stale. 2 oi. xc iwnies's 79,726 .23 
Cashon Handandin Banks 961,994.43 
Premiums in course of Col- 
lection not overdue..... 
Interest Due and Accrued. 
All Other Asset@: 005 6e cc 


$12,796,275 .01 


1,918,967 .22 
71,422 .05 
159,357 .08 


pace already making new records. 





CONFIDENCE 


Our fifty-third annual statement, shown below, 
evidences the confidence reposed in The Metro- 
politan by brokers, agents and the insuring public. 


STATEMENT OF FINANCIAL CONDITION, DEC. 31, 1926 


GAINS FOR 1926 


Increase in Assets . .$5,573,959 .06 
Increase in Capital. 1,000,000 .00 
Increase in Surplus.. 1,171,267.89 
Increase in Premiums 3,818,102 .46 


This fine confidence of our friends in our past record and future promise 
is a high trust that makes work a pleasure and inspires us to quicken a 


CHARTERED 1874 


THE METROPOLITAN 


CASUALTY INSURANCE 
OF NEW YORK 


J. SCOFIELD ROWE, President 


Home Office—Fifty-five Fifth Avenue 


LIABILITIES 


Reserve for Unearned Pre- 

MBG 5) 5 FAS $4,550,135 .26 
Reserve for Losses........ 2,695,544 .59 
Reserve for Taxes........ 187,923 .16 
Reserve for Commissions.. 364,780.08 
All Other Liabilities. ..... 43,837 .17 
Voluntary Contingent Re- 

co A Ee Pe: Bere 200,000 .00 
Capital Stock $2,500,000.00 
Surplus..... 2,254,054.75 


$12,796,275 .01 


Co. 
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Lagnappe 


S|REOLE NEW ORLEANS has a cus- 
5| tom, long established among the 
merchant folks, of giving with each 

9} purchase a small gratuity—‘“‘an extra 
bit ‘not charged for.”’ 


To Mr. Frank W. Meyers, enterprising 
insurance man of New Orleans we are indebted 
for this interpretation; 








“Lagnappe might mean the little sprigs 
of parsley that come with the vege- 
tables: or, a truculent crab presented 
to Madame with the big fish bought 
for dinner: perhaps a sweet pepper or 
so for the salad. But, no matter what 
it was, Madame, who shopped care- 
fully, preferred always to shop where 
the quality was best, and where one 
received lagnappe.” 


So it is with clients of the National Surety 
Company and the New York Indemnity Com- 
pany. Custom has prepared them to expect 
with our Bonds and Policies a little EXTRA 
BIT OF SERVICE than is ordinarily obtainable 
with other bonds or policies. 


EXPECTING it or not, our clients receive it 
through our wider experience in executing 
bonds and our knowledge of existing condi- 
tions which may affect them. 


Unlike the New Orleans merchant our 
gratuity to a client extends far beyond the 
time’ of purchase. Again, we are dissimilar. 
New Orleans folks expect ‘“‘an extra bit.’’ 
Our clients are sold on National Surety—New 
York Indemnity service because we do various 
things they don’t expect us to do. 


Write to either; 


MR. T. L. BEAN 

Vice President & Supt. 
of New York Indemnity 
Agencies 


Let us tell you how! 


MR. JOHN L. MEE 
Vice President & Supt. 
of National Surety 
Agencies 


NATIONAL SURETY COMPANY 
NEW YORK INDEMNITY COMPANY 


115'Broadway, New York City 


A Peoria Life Agent’s Big Asset 


Among the fixed aims of the Peoria Life has always 
been this one: to make it wortha great deal to be able 
to say, “I am the Peoria Life Agent.” Through its 
policy of “Service to Policyholders” the Peoria Life 
has built up a good will of incalculable value to its 
representatives. 


In every community where the Company operates, 
when people think of the Peoria Life, they re- 
member how promptly its death claims are always 
paid—how its agents have rendered every assist- 
ance to the beneficiaries—how the settlements are 
approved and checks mailed within thirty minutes 
ra _— of proofs—often delivered before the 
unera 


The name of the Peoria Life suggests to the public 
the unusually liberal policies and benefit it pro- 
vides. It reminds them of its Free Annual Health 
Examination. They think of its friendly, helpful 
attitude,—its Policyholders’ Bulletins and ‘‘Policy- 
holders’ Menth.” 


Every transaction deepens the impression that the 
Peoria Life is consistently giving life insurance 
service that is out of the ordinary. Such a 
favorable reputation for conscientious “Service 
to Policyholders” is one of the big assets of the 
Peoria Life agent. 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 




















TWENTY-ONE YEARS 
and the 


CONFIDENCE of 
POLICYHOLDERS 


assure 











OUR AGENTS 
THEIR OWN FUTURE IS SECURE 








Write for 


“FOURTEEN POINTS” 
A. M. HOPKINS, Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. 
Philadelphia, Penna. 


111 No. Broad Street 
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INSURANCE DECISIONS 
AUTOMOBILE company, the Court of Appeals stated that the misstatement of age of the insured, the com- 


Where a motor bus operator fails to notify 
his carrier, in accordance with the terms of 
the policy, of an action instigated against 
him for damages due to personal injuries, 
the person so injured is barred from recov- 
ering against the company under an ordi- 
nance which provides that an action can be 
maintained by the injured person directly 
against the insurance company “within the 
terms of the policy.” 

A motor bus in Toledo, Ohio, driven by one 
Zurawski collided with an automobile driven by 
the plaintiff. The plaintiff brought a suit for 
damages against Zurawski and recovered a 
judgment thereon. Execution on the judg- 
ment having been returned unsatisfied, the plain- 
tiff started this action against the defendant in- 
surance company which had issued a policy of 
liability insurance to Zurawski. 


It seems that in order to get a license to op- 
erate a motor bus in Toledo, the proposed op- 
erator was required to procure either an in- 
demnity bond or liability insurance. In com- 
pliance with this requirement, Zurawski had 
obtained a policy of liability insurance with the 
defendant company, which policy was in full 
force and effect at the time of the accident. The 
plaintiff in bringing this action against the de- 
fendant relied upon Section 5 of the city or- 
dinance of Toledo which provided that where 
an execution against the insured person is re- 
turned unsatisfied, the injured party may main- 
tain a suit against the carrier direct “under 
the terms of the policy.” 


The case hinges around the second defense 
of the carrier to the suit, wherein is contained 
the following provision, which is a part of the 
policy issued: “Condition B. In the event of 
accident, the assured shall give immediate writ- 
ten notice thereof to the company, and forward 
to the company forthwith after receipt thereof 
every process, pleading and paper of any kind 
relating to any and all claims, suits and pro- 
ceedings. The assured shall give to the com- 
pany full co-operation, and whenever requested 
by the company, shall aid in securing informa- 
tion and evidence and the attendance of wit- 
nesses, and in prosecuting appeals.” The de- 
fendant company showed that the insured wholly 
failed to comply with this provision and that 
the company did not know anything about the 
original suit against the insured until nearly a 
month after the insured’s personal attorney had 
filed an answer in the action. The carrier, 
therefore, contends that the violation of pro- 
vision “B” of the policy discharges it from any 
and all liability under the policy. 

The case having been tried on its merits and 
@ verdict having been directed by the trial 
court in favor of the plaintiff, the insurance 
company appeals to the Court of Appeals of 
Ohio which reversed the judgment. In up- 
holding the second defense of the defendant 





plaintiff “has no rights in this case except such 
as arise under the policy, construed in connec- 
tion with the legislation authorizing it.” 

Since the legislation granting the plaintiff 
the right to sue direct provides that the suit 
must be “under the terms of the policy,” the 
plaintiff, in the absence of the policy, has no 
right of recovery against the company at all. 
Whatever right of recovery the plaintiff has 
against the company must be in compliance with 
the terms of the policy. Because the second de- 
fense tended to prove that the Condition “B” 
had not been complied with, the higher court 
held that the trial court erred to the prejudice 
of the company in sustaining the demurrer to 
the second defense contained in the answer. 

Various excerpts of the court, holding Condi- 
tion “B” a vital part of the contract of insur- 
ance, are as follows: “‘It is obvious that this 
stipulation is of the essence of the contract in 
insurance of this kind. It is not merely a stip- 
ulation as to the form of bringing to the notice 
of the insurer the fact of a loss, as in policies 
of fire and life insurance.’ 

“In insurance of this character it is a mat- 
ter of the first importance to the insurer, who 
may be forced to become the real defendant in 
a law suit against the insured employer, to be 
speedily informed of all the facts and witnesses 
concerning a possible litigation. In a very little 
time the facts may in a great measure fade out 
of memory, or become distorted, witnesses may 
go beyond reach, physical conditions may 
change, and, more dangerous than all, fraud 
and cupidity may have had opportunity to per- 
fect their work. Therefore this stipulation iis 
vital of the contract. 

“A similar decision was rendered in the case 
of Jefferson Realty Co. vs. Employers’ Lia- 
bility Assurance Corp., 149 Ky. 741, the court 
saying * * * that it was wholly imma- 
terial whether or not the company was preju- 
diced by the delay, and that a reasonable com- 
pliance with the conditions of the contract re- 
lating to notice was indispensable to fix lia- 
bility.” 

(United States Casualty Co. vs. Breese, 
Court of Appeals of Ohio, Lucas County, 153 
Northeastern Reporter 206.) 


LIFE 

A material misrepresentation will not, 
avoid a life policy unless it amounts to actual 
fraud, where the application is not in writing 
and not attached to the policy. Furthermore, 
the limitations placed upon the authority of 
the agent, contained only in the policy, do 
not refer to conditions existing at the incep- 
tion of the contract but only to those matters 
occurring subsequent to the issuance of the 
policy. 

The policy of life insurance sued upon con- 
tained the following provision: “In case of 
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pany will only be liable for the amount payable 
according to its table of proper age, and, in the 
event the proper age exceeds the maximum age 
at which the company will grant policies, the 
policy will be void.” 

The maximum age limit of the defendant 
company was 55 years, and the insurer contends 
that the applicant gave his age at 54, whereas 
he was over 70 years of age. The company 
claims that it issued the policy upon the policy- 
holders’ statement that he was 54, which 
amounted to a procural by fraud and that un- 
der the above provision no liability arises upon 
the part of the company. The application was 
not in writing and was not attached to the pol- 
icy. Though the evidence tended to sustain 
the allegations of the defendants’ plea, the jury 
found for the plaintiff and the company ex- 
cepted to the overruling of its motion for a 
new trial. 

The Court of Appeals of Georgia in re- 
viewing the exceptions declared that since the 
application was not in writing and was not at- 
tached to the policy, the defense of material 
misrepresentations not amounting to actual 
fraud was insufficient. The court clearly dis- 
tinguished between cases where the application 
is not a part of the policy and cases where the 
application is incorporated into the policy itself, 
holding that in the latter case a material mis- 
representation will avoid the policy, regardless 
of whether such misrepresentation was fraudu- 
lent or not. 


The policy contained a limitation on the au- 
thority of the agent in the following language: 
“No person except the president or secretary 
has the power on behalf of the company to 
make or modify this or any other contract of 
insurance, or, in the event of lapse, to reinstate 
this policy, or to extend the time of payment 
of any premium, and the company will not be 
bound by any promise, representation or action 
of other than the above.” In considering this 
provision, the court stated that the limitations 
placed on the agent’s authority were contained 
in the policy only and hence do not refer to con- 
ditions existing at the inception of the con- 
tract but only to those matters occurring subse- 
quent to the issuance of the policy. Therefore, 
says the court, actual knowledge on the part of 
the agent of facts which would render the pol- 
icy void according to a stipulation therein con- 
tained, constitutes a waiver on the part of the 
company. Actual and not merely constructive 
knowledge is, however, necessary before the 
principle of waiver is applicable. The principal 
cannot be held to have waived the provision 
merely because the agent ought to have known 
of the frfaud even if he did not actually know. 
Actual knowledge is absolutely necessary. 

(Interstate Life & Accident Co. vs. Bess, 
Court of Appeals of Georgia, Division No. 2, 
134 Southeastern Reporter 804.) 
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Actuarial 


Actuarial 














LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
Fidelit See See United Fire Nationa! Firs of 
at New ¥ of New York Hartford 
Aso she of Hart National Liberty of eo ay 
New York Casualty 
Standard of New State of Penn. x... 


York * of New of America 
National Union of ork 
Pittsburgh BROKERS’ LINES SOLICITED 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


258 SPRUCE ST. NEW YORK 





HENRY R. CORBETT 
ACTUARY 


Specialty — Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 


























Inspectors and Adjusters 











Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 


CONSULTING ACTUARIES 
= and Statistical Service in all Branches 
Insurance anc for Pension Funde—Office Systeme 
and R Accounting and 





Auditing. 


78 Fulton Street New York 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








A. SIGTENHORST,F. A.I.A. 
CONSULTING ACTUARY 


National City Bunk Bldg., WACO, TBXAS 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


LIFE INSURARCS—-Colnet, Intermediate, Group, 
Industrial and Special Classes 















WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 
Reom 101 Memorial Bidg., Nashville, Tenn. 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


OMAHA DENVER DES MOINES 











SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bidg. ATLANTA, GA. 








EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 


314 McKINLEY BLDG. BUFFALO, N. Y. 

















COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 


Statisticians 














E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building} 

DES MOINES, IOWA 


Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 
81 Fulton St. New York City 

















T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg... OKLAHOMA CITY, OKLA. 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 








ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 











L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











NOW READY—NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 


Including the Federal Estate Tax 
Law of 1926 


This well-known leaflet has been the 
means of closing many “‘hopeless” cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 


A difficult prospect, after reading 
THE COST OF DYING 


said: “‘No agent on earth could sell me life insur- 
ance, but I am goi = to buy a policy just the 
same”; and he signed up for $75,000. 


USE IT AND PROSPER! 


OE a i.5 sana 5:05 bik oem ae ew hs $ .25 
50 Copies OR Pe rr ere, ee 8.50 
Me fo | wivvacccugietueadcasepwene 15.00 
MEER 8 a ee snena whe none weeaee 60.00 
Se? "S| Ncw ween seed nem sree ee awe 100.00 
WE. <—~ “Scccacapissauuaineseenacacd 400.00 
wee A -  . Netemnsaeeescep ces eae 750.00 


Orders tor single copies must be prepaid. 


Please remit by money order or bank draft 
on New York, to avoid exchange charges. 


THE SPECTATOR COMPANT 


CHICAG O 
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Miscellaneous Insurance 








INSURANCE STOCKS 


All Bids and Quotations Subject to Con- 
firmation 


The following quotations, as of Feb. 14, 
1927, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpecTATOR will endeavor to give to any cor- 
respondent whatever information may be de- 
sired. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 


Bid Offered 
Alliance Fire 


Wheeler & Co., PRUE 6-05.56 66560 ca 48 49 
Agricultural Ins. Co. 

Arthur Atkins & Co., N. Y........ 250 
American Alliance 

Curtie: & Sancet, No Y cnccicccecices 310 320 

Climtoa Grpert, BF. Yo 6 os cc ccsiee 310 320 
American Ins. of Newark 

Arthur Atkins & Co., N. Y........ 22 24 


American Surety 
Bankers & Shippers 


Citee Gatpere, 10. Yo. csc ccceee 285 295 

Curtis & Sanger, N. i” irae ois aires 285 295 

Arthur Atkins & Co.,N. Y........ 285 293 
Camden Fire 

Ctntow Giibert, Ns Vs. oiicc ceeds 15 16 
Carolina Insurance 

Arthur Atkins & Co., N. Y........ 36 38 

KE. Rice, Je., & Co, N.Y... ees 35 37 
City of New York 

Cisiton: Galette IN Visas iiskcce sss 135 139 
Continental Ins. Co. 

Arthur Atkins & Co., N. Y........ 138 140 

Clinton Gilbert, N. \ aE: 137 140 
Federal Ins. 

Cutis & Sanger, N.Y... cccccs 525 
ar te Union Life 

& J. Frank & Co., Cincinnati.... 24 28 


evict Phenix 
Arthur Atkins & Co., N. Y........ 9: 
Clinton Gilbert, N. Y 9? 
Fidelity & Casualty 


Cincom Garment, IN. Woche ceccecesc 155 160 
Fire Association of | apna 

Wheeler & Co., me Deisieiie wara haat 5134 52 

Clinton Gilbert, 1. Ab SA ee 50 55 
Fireman’s Ins. Co. of Newark 

Arthur Atkins & Co., N. Y........ 218 222 
Franklin Fire 

Arthur Atkins & Co., N. Y........ 189 195 

Cinton Grinert. Wo Y 06 cc cccssies 187 192 

}. 3, meee, Je. & Co, NH. Ve ce 188 195 
Glens Falls 

Arthur Atkins & Co., N. Y........ 40 42 
Globe & Rutgers 

Clevton Geert, Visi ccliw cowed 40 42 

Arthur Atkins & Co., N. Y........ 1515 550 


Cartis: & Santer, N.Y 5 nccccacc.cass 
Chnntom Gammere, IN, Ys occ cic dcciesce 
Great American 


Arthur Atkins & Co., N. Y........ 3805 309 
Cite Cree, IN. 8 occ cccdcccece 805 310 
¥. Be. mice, 164. & Co, Nu sc oe ic 805 308 
Hanover Fire 
Curtin. © ies TT. Y eicc op edawas 220 230 
Arthur Atkins & Co., N. Y........ 219 225 
Clinton Gilbert, N. \ aoe Rae RS 218 225 
Harmonia Insurance (New Stock) 
ie eS Se oe . a ee 43 47 
Curtis & Rant 1. A.B ° SEGRE Slain ices 42 45 
Home Insurahce 
Clrmbam Ctetts OW 6 6 o.6 co sicicc5 0 388 392 
J. K. Rice, Jr., ’& Co. ts Ie ts 388 392 
‘Arthur Atkins & Co., N.Y........ 387 391 
Homestead 
J. R. Rice: Jr., & Ca... N.Y. ..6c... 27 30 
Importers & Exporters 
Curtis: & Ganget. IN. Sosciscnccvces 70 75 
inernees Co. of St. Louis, Pfd. 
& J. Frank Co., Cincinnati...... 26 3 
Inter Pig ge Life 
& J. Frank Co., Cincinnati...... 24% 3 
inguatme Co. of North America 
Wheeler & Co:, Phila ....... 5.5... 53 5334 
Insurance Securities Co., Inc. 
(Union Indemnity Group) 
Gilbert Elliott & Co., N. Y........ 20 22 


Maryland Casualty 
Curtis & Sasiget, IV. Wsii tei cs. 100 101 
Missouri State Life 
\. & J. Frank Co., 
Clinton Gilbert, N. Y 
National Surety 
Arthur Atkins & Co., N. Y........ 241 246 
er kg Ce. a re 
National Union Ins., Pittsburgh 


- 
S 
n= 
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Clinton Gilbest, We Wii. vices. cee 210 220 
New Jersey Fire Insurance 

Arthur Atkins & Co., N. Y........ 39 42 
Niagara Fire 

Arthur Atkins & Co., N. Y........ 244 250 


North River 
Arthur Atkina Co:, Ne Ys 6:6 0050 125 
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Curtis & Sanger 


New York and Boston 


33 Congress Street 


We are interested in the 


following: 


INSURANCE 
STOCKS 


AETNA INSURANCE 

BANKERS & SHIPPERS 
FEDERAL INSURANCE 
FIDELITY & CASUALTY 

GLOBE & RUTGERS 

GREAT AMERICAN 
IMPORTERS & EXPORTERS 
INS. CO. OF NORTH AMERICA 
MARYLAND CASUALTY 
NATIONAL SURETY 

U. S. MERCHANTS & SHIPPERS 
U. S. FIDELITY & GUARANTY 
WESTCHESTER 


\ 


Members 


Stock Exchanges 


49 Wall Street 
New York 


Boston 
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Northern Ins. 

Clinton Gilbert, N. Y..........00. 
Ohio National Life 

A. & J. Frank & Co., Cincinnati.... 
Pacific Fire 

Clinton Gilbert, N. Y 
Preferred Accident 

Chuton Gilbert, Ni Yoo. 6 secccacss 
Stuyvesant 

Arthur Atkins & Co., 
Security of New Haven 

Citntom Galsert, Ni Y oo. es ccscccss 
U.S. Fire 

Clinton Gilbert, N. Y............. 

Arthur Atkins & Co., 
U.S. Merchants and Shippers 

Curtis & Sanger, N. Y 

Cituton Gilert Ne Yo icccnctos soe 
Victory Ins. 

Wheeler & Co., Phila............. 
Westchester Fire 

Arthur Atkins & Co., N. Y........ 

j.. Bi. Rin), it, & Ce. N.Y. ce caes 


HARTFORD STOCKS 
*Aetna Casualty and Surety 
Conning & Co., Hartford.......... 
Roy T. H. Barnes & Co., Hartford. . 
Markham & Company............ 
*Aetna Insurance (Fire) 
Conning & Co., Hartford.......... 
Markham & Compan 
Roy 7. H. Barnes & 
*Aetna Life Stock 
Conning & Co., Hartford ......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford.. 
Aetna Life (Full Paid Receipts) 
Conning & Co., Hartford.......... 
Markham & Company............ 
Automobile Insurance 
Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford. . 
Conn, General Life 
Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford. . 
*Hartford Fire 
Conning & Co., Hartford.......... 
Markham & Compan 
Roy T. H. Barnes & Co., Hartford. . 
Hartford Steam Boiler 
Conning & Co., Hartford.......... 
Markham & Compan 
Roy T. H. Barnes & 
National Fire 
Conning & Co., Hartford........ 
Markham & Company 
Roy T. H. Barnes & Ca. Hartford. . 
*Phoenix Insurance 
Conning & Co., Hartford.......... 
Markham & eg oe | a ee ee 
Curtis & Sanger, N. 
Roy T. H. Barnes & a Hartford. . 
Travelers Insurance 
Conning & Co., Hartford.......... 
Markham & Co., Hartford......... 
Roy T. H. Barnes & Co., Hartford. . 
*Stock dividend. 
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NEW ENGLAND STOCKS 


American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston. . 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston. . 
Boston Insurance 

Chas, A. Day & Co., Inc., Boston. . 
Capitol Fire Ins. Co. 

Chas. A. Day & Co., Inc., Boston: 
ROD ata, o cord carci ae denein dad 
CHO alo msc dae waceuenees o 

Columbian National Life Ins. Co. 
(Rights W. I.) 
Chas. A. Day & Co., Boston....... 
Columbian National Life Ins. Co., (ex. 
vote Rights) 
Chas. A. Day & Co., Inc., Boston . 
Conveyancers Title Ins. Co. 

Chas, A. Day & Co., Inc., 
Mass. Bond & Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 
Mass. Title Ins., Pfd. 

Chas. A. Day & Co., Inc., Boston. . 
New Hampshire Fire 

Chas. A. Day & Co., Inc., 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston . 
Providence Washington 

Arthur Atkins & Co., N. Y....... 

Chas. A. Day & Co., Inc., Boston. . 
Springfield Fire & Marine 

Chas. A. Day & Co., Inc., Boston. . 
United Life & ‘Accident Insurance 

Chas. A. Day & Co., Inc., Boston. . 


Boston. . 


Boston. . 
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North River to Reinsure Vulcan Fire 
Rumors to the effect that the Vulcan Fire In- 


New 


surance Company of 


York will be rein- 


sured in the North River Insurance Company, 


also of New York, 
by I. Isadore Kahn, president of the Vulcan 
Fire. 


were confirmed this week 
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ly Premium plan. 


Same Rates for Males and Females. 


ik, A Wider Field— 
_ An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 






































Double Indemnity and Monthly Disability Income features for | | |. t. 
Males and Females alike. ADAMS ST. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. ¢{ Continental | 5 Chicago be 
| Commercial | > toc Ol om 
We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., y Nat'l. Bk. cE etenge > g8 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. ee, __ QUINCY ST. RIO 
Old | Fed- Ilinois | 4/8 & 
Colonyf eral | « 
THE OLD COLONY LIFE INSURANCE COMPANY = ji#]/i./8) eshenw 
of CHICAGO, ILL. JACKSON BOUL. ts 
B. R. NUESKE, President HS Board = 
The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through Eachonge Trade 














Quincy and Wells Street, right in the heart of Chicago’s Financial District. 




















Which Is The Lowest Cost Company? 


Perhaps no company can claim to have the Lowest 
Cost on all forms of policies at all ages and for all 
durations, but the net cost of our “SPECIAL FIVE” 
is very unusual. Compare our cost on this policy with 
that of Government Insurance or with that of the 
lowest cost company you know of. 


THE PREFERRED RISK $5,000.00 SPECIAL 


Ordinary Life, $5,000, Age 35, Premium $106.50— 
Dividend first year $17.25 (contingent upon 
payment of second premium). Net Cost first 
year $89.25 or $17.85 per thousand! HOW DOES 
THIS STRIKE YOU? IT IS GOING OVER BIG! 


PERFECTED ENDOWMENTS return the savings in ad- 
dition to the face of the policy at death. The forfeiture of the 
excess premiums over the ordinary life premiums is avoided. 


CHILD’S ENDOWMENTS issued from Age One Week up, 
with Waiver of Premium Benefits, if the parent dies. 


REGULAR POLICIES ISSUED FROM AGE 10 YEARS UP. 
The improved GOLDEN RULE AGENT’S CONTRACT 


gives— VESTED RENEWALS 
UNRESTRICTED TERRITORY 
AUTOMATIC PROMOTION 


Everything any reasonable man could want is yours for the 
asking if you are the right kind of man. 


The Columbus Mutual Life Insurance Company 


580 E. Broad St. Columbus, Ohio 


C. W. Brandon, President 
D. E. Ball, Vice-Pres. and Sec. 











LINCOLN’S CABIN 


Lincoln’s Log Cabin is being reconstructed by The 
Lincoln National Life agency force during February in 
honor of the birth month of Abraham Lincoln. 


The logs are printed on cards and a log is attached to 
each application sent in. Every agent is trying to fur- 
nish as many logs as possible. 


A miniature Lincoln Log Cabin will be presented to 
each agent submitting ten or more applications. 


From the large number of logs already at hand, it 
appears that February will be another record month for 
The Lincoln National Life Insurance Company. 


(unk UP()wira Tue () LINCOLN) 


The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $460,000,000 in Force 
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Are We Underwriters? 


By Henry W. Coox, M.D. 
Vice-President and Medical Director, Northwestern National Life Insurance Company, Minneapolis 


The practice of medicine is an old and ap- 
propriately honored profession, but I like to 
feel for myself that in merging this profession 
into life insurance it is uniting with another 
honorable profession—that of life underwrit- 
ing, and that we can meet and confer on the 
problems of common ihterest on a common 
ground of professional standard. An adequate 
definition of a professional standard may be 
stated as—knowledge plus service. I believe 
we prostitute the honorable calling of life un- 
derwriting if we have for it any lower aims 
than these. 

There are, of course, for life underwriting 
salesmanship and medical underwriting addi- 
tional grounds for understanding in that we 
are functioning in not only a closely related 
capacity, but in what is rapidly becoming an 
identical capacity. The time was when sales- 
manship and medical selection occupied almost 
antagonistic positions, the field force struggling 
against what was to them a foreign and in- 
jurious restrictive opposition, while the medical 
department took themselves all too seriously 
as the sole guardian of the company’s experi- 
ence, heroically shielding it sometimes at the 
cost of their jobs, as they saw it, against the 
skillfully organized attack of the field forces. 
To-day, to the credit of both groups, we real- 
ize that our aims are identical. We are both 
working to furnish adequate protection to the 
largest possible proportion of the insurable 
population at the lowest net cost. This is a 
large order—it permits no division or antagon- 
ism within our ranks; it demands our united 
effort, and I am glad to say that is just what 
it is receiving. The medical director is no 
longer an isolated theorist; the agency director 
is no longer obsessed by volume alone. The 
medical director understands his responsibility 
and is earnestly striving to co-operate in the 
growth of his company, using his technical 
knowledge to facilitate this growth and not to 
hinder it. The agency director who is not out 
of step with the modern trend is using his abili- 
ties to educate and help his men in sound un- 
derwriting methods rather than in handicapping 
them by creating an atmosphere of distrust and 
antagonism against those underwriting methods 
which alone can furnish his force with the 
tools of service and low net cost which they 
need for their permanent success. 

Not only does this attitude make our work 
more profitable to company and agent alike, but 
it renders our efforts infinitely more enjoyable 


_ Address before Detroit Life Underwriters Associa- 
tion, February 11, 1927. 


in creating a working fellowship, and in dis- 
tributing to the maximum extent of our abilities 
the blessing of the greatest of modern organ- 
ized efforts—adequate family and _ business 
financial protection at a minimum cost. 


Home OFFICE AND FIELD CAN Work 
TOGETHER 

I feel very strongly therefore that the field 
underwriters and the home office underwriters 
can speak the same language, can understand 
one another, and are working together for the 
same end. The difference between us is no 
longer one of mental viewpoint and purpose, 
but is merely of geographical location, you scat- 
tered throughout the field as ambassadors for 
the home office, which is located for conve- 
nience and economy at New York, Philadelphia, 
Chicago, Detroit, and other railroad and finan- 
cial centers. Furthermore, I believe it is of 
the greatest practical importance to the busi- 
ness, both in volume of commissions earned by 
the agents and in mortality experienced by the 
company that this mutual appreciation and un- 
derstanding should exist. The value of any 
business or industrial condition must be justi- 
fied by practical results and I am sure nothing 
can be more readily demonstrated than that a 
thorough knowledge of underwriting methods 
and practices is a profitable acquisition to the 
salesman. It gives a knowledge that makes 
the approach easier and the interview more in- 
teresting. It conserves his time in selecting 
acceptable vrospects. It permits “completed 
sales” which do not have to be resold. It gives 
him the ability to render a service which holds 
and enlarges his clientele. It furnishes an ade- 
quate understanding of home office action which 
prevents discouragement and misunderstanding, 
and conserves morale. 

Let us take for example a typical case, very 
difficult for the uninformed agent to under- 
stand. A man applies for a rather large line 
and to several companies simultaneously. The 
action is varied—several companies accept 
standard, others decline, and a third group of- 
fer substandard policies of varying ratings. The 
agent whose company accepts standard readily 
understands the high order of intelligence dis- 
played in the action, but many of the others 
may feel their companies have acted most un- 
wisely and at serious prejudice to their interests, 
and that of their clients. You remember the 
story of the dying man who had summoned his 
lawyer to his bedside, his wife also being pres- 
ent. Lawyer: “State the condition of your 
affairs briefly”’ Man: “Mike O’Malley owes 
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me $56.” “Ah,” said the wife, “sensible to the 
last.” “Jerry Brown owes me $75.” ‘“Wonder- 
ful, sensible to the last,” she repeated. “I owe 
Charles Dennis $326.” “Oh,” said the wife, 
“hear him rave.” When the next borderline 
case comes along the actions may be in reversed 
order of severity. To the uninformed agent 
the fact that the most liberal company in a 
specific case is of high standing and has always 
shown a low net cost and favorable mortality, 
seems an indisputable argument that his own 
company should be able to meet the competition. 
It requires a considerable knowledge of under- 
writing practice to appreciate this situation. The 
agent who is to devote his undivided energies 
towards successful results, should realize the 
true reasons for such discrepancy in action. In 
the first place, the data on which the decision is 
based may be entirely different in the case of 
the different companies. 

a. The applicant’s answers often vary con- 
siderably, sometimes are absolutely contradict- 
ory, especially in a border-line case where with 
each unfavorable action he becomes more 
guarded. 

b. The examiner’s reports are subject to all 
the well-known variations of medical opinion. 
Not infrequently in a certain case three or 
more well qualified physicians may have directly 
contradictory opinions both as to actual findings 
as well as their interpretation. Medicine is not 
an exact science, and will not be in our genera- 
tion. Two familiar reflections on the medical 
profession illustrate a certain skepticism as to 
unvariable accuracy of medical diagnosis. 

First man: “Did Dr. Jones tell you what 
you had?” 

Second man: 
out telling me.” 
and, 


“No, he took what I had with- 


Patient: “Doctor, am I going to get well? 
I’ve heard of doctors making a wrong diagno- 
sis and treating a man for pneumonia and after 
he died discovering he had typhoid.” “You 
have been misinformed,” said the doctor stiffly, 
“When I treat a man for pneumonia he dies 
of pneumonia.” 

c. The condition of the applicant may vary 
markedly from hour to hour or day to day. 
Sugar, albumin, fever, rapid pulse, or heart 
murmur may be present at one examination and 
absent at another within a short interval. This 
may be due to the ordinary variations of che 
disease or may be due to treatment—insulin 
for example, in order to pass the insurance 
examination. 

d. The inspection reports may vary, both 
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as to facts discovered and from the personal 
opinion, prejudice, or partiality of the inspector. 

In the second place, home office action be- 
tween different companies, even on the same 
data, shows a wide variation, although marked 
improvement has been evidenced during the 
past decade since the more extended adoption 
of the numerical method of rating. On border- 
line cases there is very apt to be a discrepancy 
between a company which does a substandard 
business and one that does not. The latter is 
restricted to either accepting standard or de- 
clining, and obviously, some of these accepted 
cases and a larger proportion of the declined 
cases would be offered a rated policy by the 
company equipped for this service. 


STANDARDS OF MortTALity EXPERIENCE 

’ Furthermore, different companies have estab- 
lished a different standard of mortality experi- 
ence as their aim. Some which have made rec- 
ords on low net cost and the smaller companies, 
aim for a very low mortality, at or below 50 
per cent of the expected; others especially non- 
participating and larger companies, are satis- 
fied with 60 to 70 per cent American Experi- 
ence Table. 


Home office action is perhaps most influenced 
by the extent to which the numerical system of 
rating has been adopted as established office 
practice. Where decision is based on memory 
and individual judgment the variations will ob- 
viously be the most marked, and inconsistencies 





INDUSTRIAL LIFE 
INSURANCE 


New edition, revised and enlarged 


HISTORY, STATISTICS, PLANS 
CANVASSING HELPS and SUGGES- 
TIONS 


A valuable book devoted to the service 
of those engaged in a most important 
branch of life insurance service. 


INDUSTRIAL LIFE INSURANCE 


sets forth the history of the business, 
explains its problems and tells agents how 
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in action be most apparent to the agency force. 
Numerical rating manuals are rapidly coming 
into universal use, and as these manuals grad- 
ually conform more and more closely to com- 
mon standards, action within the company as 
well as between companies will tend to uni- 
formity and consistency. 

When we appreciate these varying factors in 
selection we are surprised, not at an occasional 
marked variation in an individual case, but that 
action is as uniform in the majority of cases 
as it is. Thus, when the true situation is un- 
derstood, agents of all companies will easily 
reconcile themselves to the fact that differences 
of opinion will continue to be shown not only 
on similar cases, but even on the same case, 
and I am also convinced that they will realize 
that each company is conscientiously endeavor- 
ing to select for a reasonable mortality and at 
the same time to issue policies as applied for to 
the largest possible percentage of the applicants 
offered, and are only declining or rating after 
the most careful investigation and when the 
facts obtainable in their best judgment seem to 
make such action unavoidable. 

I cite this discrepancy in action between com- 
panies to illustrate the value of underwriting 
knowledge. Salesmanship has for its success 
a large emotional element—enthusiasm is its 
vital spark. The agent who is bitter, sus- 
picious, or hurt at the action of his company 
in acting on his business, is suffering a severe 
handicap in successful solicitation. I am con- 
vinced that an understanding of underwriting 
principles tends to conserve all his emotional 
energy for effective action, instead of wasting 
it in worry. Stated in terms of the modern 
fad of psycho-analysis, this means that the 
agent who misunderstands home office action 
is angered and wants to slay the medical di- 
rector. As modern social standards restrict 
(perhaps unfortunately) the normal outlet for 
this perfectly natural emotion, he has to use up 
his psychic energy to repress it, and is there- 
fore exhausted and important when he attacks 
his next prospect, and so fails to close the sale. 


KNOWLEDGE OF MEDICAL IMPAIRMENTS 


There is no reason why an agent should not 
know a great deal about the distinctly medical 
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side of the impairments with which he is 
brought into contact in his soliciting, and about 
the diseases which affect the two to Io per cent 
of his prospects who must be declined or rated. 
As a matter of fact, the experienced and intelli- 
gent underwriter comes to acquire a _ wide 
knowledge of medical impairments, and it not 
only helps him financially in guiding his efforts, 
but gives an intensely interesting and fascinat- 
ing insight into a problem of major human in- 
terest—the laws of longevity and mortality. 
There is a total of some 300 recognized impair- 
ments, not including occupational classes. They 
cover heredity, build, personal history, habits, 
and present physical findings. They are all 
described and reduced to a percentage rating 
in the underwriting manuals which are in use 
in many of your home offices. 

I will try to picture to you, as an illustration, 
a single disease, which is of especial interest 
to life underwriters because it is producing 
three times as many rejections and ratings, as 
well as three times as many deaths as any 
other disease, and is especially annoying to 
you because it affects the insurable ages of 
larger amounts, 40 to 60, and is especially com- 
mon among men who have gained material suc- 
cess. 

In order to visualize to you the disease, I'll 
give you a typical applicant illustrating it. The 
man is 56 years of age. He is reputed to be 
worth a million dollars. He is a banker, or 
manufacturer, and a director of a number of 
corporations. He is robust appearing and would 
be stout except that he prides himself on his 
splendid physical condition and tries to moderate 
his diet, and plays golf in summer, usually to 
excess over week-ends. Many men past middle 
age are injuring themselves by an orgy of 
exercise over week-ends for three months in 
summer when they are soft and out of condi- 
tion the rest of the year. He has built his 
success by hard work and tireless energy. He 
feels well and disregards the warning of some 
shortness of breath and perhaps a little pain or 
discomfort: over the upper chest on overexer- 
tion. This, of course, he would not think of 
mentioning in an insurance examination. Sev- 
eral average examiners have passed him for 
large amounts of insurance within the past six 
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February 17, 1927 
LIFE 


months. He is now examined by your exam- 
iner, an exceptionally careful and competent 
man, and he reports one, two, or even three 
definite impairments: 

1. Blood pressure 150/100 and slightly thick- 
ened arteries. 

2. Slight or moderate enlargement of the 
heart, and especially after exercise a soft sys- 
tolic murmur, or an irregularity of the pulse. 

3. A trace of albumin, Io to 30 milligrams 
per 100 cubic centimeters. A few hyaline casts. 

This man is a typical example of a sufferer 
from cardio-vascular-renal disease, as it is tech- 
nically called. That sounds difficult, but it is 
not. It means, heart, artery, and kidney disease. 
The heart and blood vessels, as you know, form 
a continuous organ, extending to every part 
of the body, and supplying oxygen and nourish- 
ment to the tissues, and the kidneys really form 
a part of the system, as they are largely made 
up of little blood vessels which here throw off 
the waste products from mental and muscular 
effort. This man has ether inherited a poor 
grade of heart and arterial system which is 
wearing out even with careful usage, or he has 
abused it by careless or excessive usage, often 
both. Of the two factors, heredity is probably 
the more important, and a good heart will prob- 
ably stand abuse longer than a poor organ will 
survive with careful usage. Dr. Osler used to 
say that the most important factor in longevity 
was to pick your ancestors carefully. He would 
have sympathized with the boy who asked his 
father—* Dad, what is an ancestor?” ‘Why, 
I’m one and your grandfather is one.” “Say, 
Dad, why do people brag of their ancestors?” 
Where we have sound grounds to brag of our 
ancestors we can probably count on an excel- 
lent life expectancy. 

Whichever part of the cardiovascular system 
shows wear the first gives a popular name to the 
condition. Thus if shortness of breath and a 
heart murmur appear first, the case is called 
heart disease. If the blood pressure increases 
and is discovered first, or bursts a vessel, we 
say arteriosclerosis, or arterial disease. If albu- 
min is the most prominent or first sign, we 
say kidney disease, but each is merely a sym- 
ptom or sign of the same underlying condition. 
So with the terminal manifestation. If the man 
dies five years later because the blood pressure 
has gradually increased from 200 to 250 systolic 
and 100 to 120 diastolic ruptures an artery in the 
brain, we say he died of apoplexy. If the heart 
gives away and he dies of dropsy and shortness 
of breath, we call it heart disease, or if increas- 
ing amounts of albumin are discovered and he 
dies in coma or convulsions, we say Bright’s 
disease of the kidneys. This man also typically 
represents the borderline risk on which discrep- 
ancy of actior. may readily occur between com- 
panies. The impairments which your examiner 
finds to-day may be all absent or overlooked 
by another examiner to-morrow, and in addition, 
companies vary as to the exact significance 
which should be attached to each of them. 

The great interest to us in this condition is 
because it is so common and is increasing in 
frequency, and because it characteristically oc- 
curs at the insurable ages when the larger poli- 
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cies are applied for. It kills more annually 
than die of cancer, tuberculosis, and auto acci- 
dent combined. It affects not only our largest 
prospects and policyholders, but our most prom- 
inent and most valuable citizens. It can be 
prevented or its progress delayed by following 
competent medical advice. Here again the 
trained underwriter may render service and 
gain for himself valuable contacts. Most life 
insurance companies are offering some form 
of health service. You can sell this service to 
your constituents and can use your experience 
gained from the life insurance examination to 
point the value of the periodic physical health 
examination or health aud:t. Your business 
makes it natural that you should discuss health 
problems and whenever you have been the 
means of a prospect or policyholder discovering 
an early impairment, you have the satisfaction 
of knowing that you have given him the first 
step towards saving or prolonging his life. 

Our business is certainly one of varied in- 
terest and unexcelled opportunities for service, 
in addition to offering a remunerative and per- 
manent career. The development of real un- 
derwriters in the field, as in the home office, 
brings us into a closer and more understanding 
companionship in the work. There could be no 
better example of the splendid way in which 
life salesmen have proven themselves under- 
writers than in the underwriting of non-med- 
ical which to-day is being successfully under- 
taken by many American agency forces. It 
was said that while the Canadian and English 
life sales forces could perhaps profitably be 
entrusted with underwriting, that the more 
loosely organized American agencies could not 
be. This has been definitely disproven, for 
non-medical is as successful in America as in 
Canada and England. 

I believe thoroughly in the high average abil- 
itv and trustworthiness of the life insurance 
salesmen of the better American companies and 
feel that they have triumphantly met the chal- 
lenge. As great as has been their accomplish- 
ments in the past few decades, I see far larger 
results ahead, not only in annually mount:ng 
volume, but in educational and intellectual equip- 
ment and in ethical standards of service which 
make life underwriting worthy of true profes- 
sional recognition. 


History of Life Insurance and of Life In- 
surance Practice 

A new book, entitled “History of Life In- 

surance and of Life Insurance Practice” and 

Ph.D., has been 

elaborate and 


written by Heinrich Braun, 
printed in Germany. It is an 
comprehensive presentation of the development 
of life insurance theory and practice from the 
earliest times down to the present, and con- 
tains material which deals not only with life in- 
surance in Germany but with the subject in 
its world-wide application. 

The author of History of Life Insurance 
and of Life Insurance Practice is the manag- 
ing representative of the Atlas Banks at Lud- 
wigshaven on the Rhine and is, in add-tion, an 


insurance mathematician and historian whose 
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many treatises on life insurance have drawn the 
attention of those in the business both here 
and abroad. 

The material in the History of Life Insur- 
ance and of Life Insurance practice is so set 
forth as to give both the insurance professional 
and the layman a deep insight into the subject 
together with a panorama of the culture and 
economic life in the various periods of time 
since the days of the Roman Empire. The 
book is of value not only to life insurance men 
and laymen, but to the political economist, the 





ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
because it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 
erence required. Write. 


A. E. JOHNSON, Asst. to Pres. 


CHICAGO NATIONAL 
LIFE INSURANCE Co. 
202 So. State St. Suite 314-324 


Chicago, Illinois 
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ASSETS vs. LIABILITIES 


The following is an extract from an address given at the Annual Meeting of the Western Mutual Life Association, held at the head 


office of the Association in Los Angeles on February 9th: 


Many people do not know the difference between LIABILITIES and ASSETS. 
A man who owes a million is considered a millionaire, although the difference 
between his assets and debts may be a negligible quantity. A highly rated 
business man is frequently put to his wits’ end to meet his pay roll and pre- 
mature death is often caused by demands upon him that he cannot meet. His 
plight is like that of a woman who was supposed to be rich and wanted to buy 
a $25.00 cloak but no clerk in the store would show her one costing less than 
$600.00 The Reds with bombs supported by the Yellows with newspapers 
make it difficult for the man who does things who figures and furnished jobs for 
those who have not the brains to create their own jobs. They remind one ofa 
band of coyotes baying a victim to death. ‘The mob often acts as if it believed 
that a man who does things should be “‘whipped with wire and stewed in brine.” 


Life insurance is needed by the rich more than by the poor’ because the so 
called rich are generally not rich but because of thrift and saving habits they 
can borrow money at the banks and carry on enterprises and give employment 
or labor and start the machinery of progress. 7 


On account of the greed of the politicians it takes more and more insurance 
to protect one’s estate when he dies. 


The value of credit cannot be overestimated. It is the foundation of all 
business. A man always stands better with his banker if hethas his life insured. 
Life insurance pays dividends in credit and peace of mind. 


The attention of managers of Life Insurance Companies is often called to 
note the fact that the estate is only a fraction of what it was supposed to be. 
How estates shrink when one dies is illustrated by the death of George’ Kuhns, 
President of the Bankers Life of Iowa. His estate has a face value of $214,000 
and an appraised value of $5,000, says the ‘‘Underwriter” for October last. 


. Politicians have been trying to pass laws so they could get a’ crack at life 
insurance when the widow is paid. They have diabolical laws in some “‘pro- 
gressive’ states so that when a man dies and leaves cash in the bank or in a 
safety deposit vault the family cannot touch it for a year or more. That it is 
the part of wisdom for a man to carry life insurance, no matter how wealthy 
he may be, is illustrated in the case of Mrs. Frank Townley Brown of Chicago. 
Her husband left no life insurance but plenty of money, but owing to the law’s 
delays inorder to give politicians their share, she could not pay her debts or 
living expenses for over a year. Then she gave an unique’ Creditors Reception 
which over 100 attended, and paid her bills. The papers gave this wide: pub- 
licity and out of this was organized the Widows’ Protective League. i 


High taxes do much to retard thrift. Many people figure it!better to spend 
money before they earn it than to buy a home and pay the high taxes in states 
under the control of progressive politicians, not realizing that the, taxes get 
them when they pay rent or buy food. 


Hand to mouth is the spirit of the age. How’can you expect a” person to 
carry legal reserve insurance who carries no reserve in his’ business, but pays 
for his dress suit and}his wife’s fur coat on the instalment plan and the budget 
for his instalments takes his month’s salary or weekly payroll. 


Selling on the instalment plan is increasing and this’ isan easy road to teach 
People to live beyond their means. The incentive offkeeping” up with the 
Joneses is partly responsible. They purchase furniture, washing¥ machines, 
radios, sewing machines, phonographs, pianos, automobiles, vacuum cleaners, 
fur coats, dress suits, etc., on the instalment plan. 


As soon as he gets his Dodge car paid for he trades.it in for a first payment on 
a Packard and when his pay will not meet the instalment and’pay the{monthly 
amount due on the washing machine and radio, he borrows! the reserve on his 
life policy. 


Babson says: ‘‘Get out of debt and stay out.” We are riding for a fall; living 
too high and borrowing too much. One should never borrow except he can 
have something valuable to show for the debt. We borrow to satisfyfambition 
and pride. Owing to the great growth of the instalment business a' great panic 
is sure to come again, 


In our complex civilization business can be most economically conducted 
by corporations; and hitting corporations is like hitting one’s self. like a man 
with the smallpox cutting off the scabs. 


The early common law of corporations was largely borrowed from the Roman 
law. In those times it was a sort of public partnership. Demagogues have 
added such qualities as ‘‘mysterious,’”’ “intangible,” “invisible,” ‘“‘soulless,” etc. 


Legislative attacks on corporations are direct attacks upon fifty million of 
people who have money in savings banks or in bonds or in life insurance. These 
attacks are generally led by ignorant boobs only fit to be walking delegates. 
So much greater is the power of auto-suggestion than reason that the bad laws 
go over. More than half the people in the United States now believe that 
wealth is something to be pursued instead of being produced. Modern political 
opinion can be divided into two-classes: ‘‘Additionists’’ and ‘‘Divisionists.”’ 

he additionists believe in adding to the wealth of the world by creating more 
wealth in order that all classes of people may be supplied with the necessities 
and luxuries of life. 


The divisionists do not favor creating any more wealth, but are for dividing 
up, the wealth already created. They are dupes of demagogues, who have 
learned how to capitalize hysteria and crush with votes people who cannot be 
crushed by bad logic. 


The state is acting more and more in the capacity of guardian and civiliza- 
tion is going backward. Everything is being promoted from blue sky to fairy 
dreams and the more the state acts as guardian the more imbecile the people 
become. ‘The people should have experience instead of state guardianship. 
A babe learns only to keep its fingers out of the fire by burning them. 


The Doctors of Divinity have injected a new element in politics that is hasten- 
ing the fall of the Republic. They are passing all kinds of fool laws that make 
criminals of good people. And soon there will be more people in jail than out, 
and the few producers will have to build more jails, pay the jailors and feed 
and clothe more jailed. 


Then too, the producers must support the great hoard of public officers known 
as enforcement officers, commissioners, spies, inquisitors, inspectors, obtainers 
of business secrets and openers of the closets of family skeletons, that are being 
created by the combination of political preachers and progressives. Why in 
one progressive state the Attorney General ruled, that the blue sky commissioner 
had jurisdiction over social clubs and that the fees for joining should be alike 
in all clubs; he does not know that a newly rich social climber is glad to pay 
$1,000 per notch for each social notch he can get into above the one where he 
belongs; and the same state is trying to create a jewel inspector with a state 
deputy for every kind of jewels so that when a man wants to buy his wife a 
string of pearls, he must have the state deputy pearl inspector examine them 
(so that he will not be cheated) and have a permit issued for the merchant to 
sell and him to buy; also if a man wants to give his girl an engagement ring, the 
state deputy sapphire and diamond inspector must approve the transaction.Ba 


Soon the producers will have upon their shoulders to support the coming 
great criminal class amounting to half of the population and the growing office 
holding class amounting to half of those left who are not in the criminal class. 
The producers can then be likened to that character Atlas in Greek mythology 
upon whose shoulders rested the world. Poor Atlas! Poor Producers!{ ‘be 


If statesmen are not soon elected to state legislatures and congress who will 
repeal fool laws making good men criminals, and repeal laws creating unneces- 
sary offices, it will soon be necessary for some new kind of insurance to be de- 
vised upon the lives of the producing class in order that the criminals and un- 
necessary office holding class be assured of taxes enough being collected to 
support them. 


If there were no public officials except those necessary to protect life and 
property and maintain order, and all unnecessary government, state and city 
employees were eliminated, which could be easily done if none were allowed to 
vote during the period for which they hold office, and if all public improvements 
were let by contract to the lowest bidders, then the sinister influences that are 
hastening the downfall of the Republic would be arrested. 


Let us hope that in the near future a great national leader will arise who is 
both a statesman and a wizard, and who in the words of a lyric in an old comic 
opera, 

**Will make politicians,” 
Resign their positions 
And be as honest as you.’’ 


neDICN 


The reader of this page is invited to write to the undersigned for information concerning the Western Mutual Life Association 
which is a legal reserve fraternal benefit society and issues all kinds of standard policies to its members. 


GILBERT F. STEVENSON, Secretary & General Manager 


WESTERN MUTUAL LIFE BLDG. 


LOS ANGELES, CALIFORNIA 
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traffic manager, the jurist and the statistician. 

History of Life Insurance and of Life In- 
surance Practice is a volume of 434 pages, 
divided into four main sections, according to 
historical eras espeically selected with reference 
to life insurance and its growth. The first 
part deals with life insurance in Roman times; 
the second discusses guilds, fraternities, an- 
nuity matters, marine loans and the develop- 
ment of numbers in the Middle Ages; the third 
takes up societies and loan institutions, super- 
stitions about figures, beginnings of tontine; 
first annuity calculations; mortality investiga- 
tions, formation of a life insurance company, 
English actuarial science, etc.; and the fourth 
part brings the subject -down to 1914 dealing 
specifically with life insurance in England, Ger- 
many, America, France and other European 
countries. The international spread of life in- 
surance practice is exhaustively detailed and the 
question of risk selection is separately treated. 

The book, History of Life Insurance and of 
Life Insurance Practice, is a volume which 
takes its place as one of the real contributions 
to insurance literature. It is printed in Ger- 
man and may be obtained from The Spectator 
Company at $6 per copy. 


Why Banks Fail 
Under the above title, Edgar P. Benedict, a 
member of the Chicago Open Board of Trade, 
has issued a pamphlet in which the Federal Re- 
serve Banking System is criticized. He con- 
cludes his discussion with the statement that 
“the public is well aware that the great prob- 
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ANNOUNCEMENT! 


An Old Line Life Insurance Company chartered in NEW YORK is 
now prepared to accept applications for GENERAL AGENCIES in 
New York State outside the Metropolitan territory. 


LIBERAL CONTRACT—EXCLUSIVE TERRITORY 


Only men with a good record for personal production and the ability 
to organize an agency will be considered. 


Address Box 15 


Care of THE SPECTATOR 








lem before the American people is not the ques- 
tion of a changed marketing system, as many 
politicians and officials attempt to show, but it 
is the national money question, and why banks 
fail.” 


Methods of Compensating Production 
Executives 

The seventh of the series of booklets on 
methods of compensation, prepared by the Pol- 
icyholders Service Bureau of the Metropolitan 
Life, New York, is entitled “Methods of Com- 
pensating Production Executives,” and con- 
tains interesting data relating to the plans fol- 
lowed by various types of industrial concerns. 
Copies may be obtained from the company by 
those interested. 





Supervisor 





Wanted 


By 


A New York Life Company . 


Young Single Man 


Address 
Box 410 
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VALUABLE NEW WORK 
“Insurability—Prognosis and Selection,” 
by Dr. H. W. Dingman, About to Be 
Published 

More and more inquiries come to The Spec- 
tator Company regarding “Insurability—Prog- 
nosis and Selection,’ the comprehensive book 
on human life values written by Dr. H. W. 
Dingman. 

Obviously, the book marks a new era in per- 
sonal insurance, inasmuch as it crystallizes and 
formulates thought on so important a subject 
as selection of risks. It is difficult to realize 
that the principles and practices of underwrit- 
ing health, life and accident insurance have 
never before been presented in one comprehen- 
sive and perspective study. So the interest of 
insurance men, whether in home office or field 
or classroom, in this exhaustive discussion of 
their everyday problems can well be imagined. 

But many of the inquiries denote consider- 
able interest in what the book will tell the 
readers as individuals. Nothing concerns the 
average man so much as himself. Self-preser- 
vation is the first law of nature. Instinctively 
self is foremost. As we advance in the social 
scale we acquire and develop self-abnegation. 
But, elementally, self is first. 

So it is easily understood that any discussion 
of the basic phases of a person’s actual self 
becomes absorbing to him. The first paragraph 
in the first chapter of Dr. Dingman’s book epit- 
omizes this thought: “A long life and a healthy 
one! How intently each individual is concerned 
with his prospects for long life and health! A 
forecast, an evaluation, of those prospects must 
be made in determining personal insurability.” 

Selectors of risks for insurance, whether 
agents in the field or underwriters in the home 
office, are measuring these hazards every day in 
an impersonal way. An agent does not condole 
with an applicant and say he is sorry that his 
damaged heart or high blood pressure means, 
according to averages, that he must expect to 
die sooner than average men of his age. What 
comment he makes is more likely to be on the 
interpretation of the impairment rather than the 
effect of it, and even if he should win an argu- 
ment with a home office underwriter, he may be 
a bad loser to Mother Nature. 

“Insurability” presents insurability problems 
in a very personal manner, so that the individ- 
ual, whether an agent or applicant or whoever 
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SUN LIFE ASSURANCE COMPANY OF CANADA 








A TOWER OF STRENGTH 





1926 
ONE os kos dca ww d <b ve Hoe ewe ee RS $1,256,490,000 
II, go sick ds cle cca See bees eae euuds 265,889,000 
EI OE LTE A EEE eS Fo 78,972,000 
Payments to Policyholders and Beneficiaries............... 38,576,000 
Total Payments Since Organization 257,816,000 


eente we Temes 3h. TESS . oc wow ok 5 ebb eae wide e ee ideas 
i a RS eee ah ER Se ENN OTEN, ges vs 


(including Paid-up Capital) 


ences eas Cenicy Panes... . . 5... ee ee eee ce. 
Rate of Interest Earned on mean invested assets........... 


To secure the absolute protection of its policyholders in the United States the company actually main- 
tains on deposit with United States Trustees approved securities equal to its net liability to American policy- 





holders. 


Policies written and payable in United States currency. 


Dividends to Policyholders increased for seventh successive year 


TOTAL INVESTMENTS IN UNITED STATES SECURITIES EXCEED $125,000,000 


$345,251,000 
300,2/-0,000 


45,011,000 
6.69% 

















SUN LIFE ASSURANCE COMPANY OF CANADA 



































You Who Seek Opportunity 


Opportunity exists always for those who 
seek success and satisfaction in life insurance 


field work. 


During 84 years the first American legal 
reserve mutual life insurance company has been 
served and built to greatness by men who found 
both success and satisfaction in so doing. 


This company writes all standard forms of 
insurance and annuities on both men and women. 


Age limits 10 to 70. 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street New York, N. Y. 














‘one day old, go in full benefit automatically at age 5 


. William Koch, Vice President and Field Manager. 





ROYAL UNION LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Offers an unexcelled line of policy contracts 


Our Juvenile policies, written on children as young as 


without re-examination. 


Our special low rate policies to business and profes 
sional men are fast sellers. 


We write women on equal basis with men. 


Splendid agency openings are now available. Write 


ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, Iowa 


A. C. TUCKER, President 
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he may be, assesses himself according to what 
must be expected in future health and longevity. 

It is but a step to link the economic value 
of a man with his physical fitness. A long- 
lived man has a long earning power. Insur- 
ability in its broadest sense is a determination 
of human life values, and “Insurability,” con- 
sidering the broad scope it covers, might well 
be titled “Human Life Values.” 


This valuable work for medical directors, 


examiners, underwriters, agents and students, : 


is being published by The Spectator Company, 
and sells at $15 per copy. 


1927 Income Tax Procedure 

The 1927 edition of Income Tax Procedure, 
by Robert H. Montgomery, C.P.A., has been 
issued by the Ronald Press Company. This 
work is published in two volumes, selling at $16, 
and the first volume is divided into four parts. 
Part I deals with Application and Administra- 
tion; Part II, with Income; Part III, with De- 
ductions, and Part IV with Special Classes of 
Taxpayers. Various indexes compose 166 pages 
out of 1486 in the first volume. 

The second volume, after an introduction and 
a chapter relating to statutory construction, is 
divided into three general parts, Part I dealing 
with Treasury, Part II with United States 
Board of Tax Appeals, and Part III with Fed- 
eral Courts. In addition, there are appendices 
dealing with provisions of District of Colum- 
bia Code on Evidence; Forms; Review of Deci- 
sions on Evidence by United States Board of 
Tax Appeals, and Revenue Act of 1926. There 
are also copious indexes to this volume. 

These two volumes are invaluable in the 
| determination of net income, preparation of re- 
turns and payment of taxes, as well as in rela- 
tion to practice before Treasury, Board of Tax 
Appeals and Federal Courts. Together, they 
make 2068 pages of essential information, thor- 
oughly indexed, and will be found of great ser- 
» vice by all who have to do with income tax 
' problems. The volumes may be _ procured 
through The Spectator Company at $16 per set. 





WANTED | 


A Travelling Superintend- 
ent of Agents. College edu- 
cation, demonstrated capac- 
ity as personal producer and 
hardheaded business sense 
are requisites. The comp- | 
any is of adequate age, size _ || 
and surplus. | 


Box 60 
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H. A. Rapid Tables 
A series of tables, in book form, have been 
compiled by F. C. Hudson and J. E. B. Ander- 


_3on, M.C., and published by The Policyholder. 


Column one in each table enables the day’s pre- 
mium to be found from the premium for a year. 
Column two enables the year’s premium to be 
built up from the premium for days. These 
tables are also serviceable in handling cumber- 
some fractions and in converting shillings and 
pence to a decimal fraction of one pound. This 
British publication may be obtained through 
The Spectator Company at $5 per copy. 


Forty Years as Agent of Union Central 
Webb N. Gould, of Aurora, IIl., is celebrat- 
ing his fortieth year as an agent of the Union 
Central Life Insurance Company, Cincinnati. 
His original contract taken out with M. E. 
chryver, of Polo, IIl., is still in force. 





OPPORTUNITY 


Your chance is here right now to get 
in on a direct Home Office contract with a 
Company that’s on the go. 

We have increased our business nearly 
100% each year since 1917 (except for 
one year) bespeaking life in the organiza- 
tion, an excellence of its policies and un- 
failing service to policyholders. 

Our Company is doing business in 
Michigan, Indiana, Illinois, Missouri, 
Kansas, Pennsylvania and California and 
has many good openings for men of 
character. 

Specialized disability protection for 
business and professional people and 
other A, B, and C risks, with a separate 
department for Educational folk and 
Nurses. 

We are not interested in ‘ ‘shifters’ but 
if you want a permanent connection, like 
112 of our representatives now have, 
write to the Agency Department with 
full particulars in first letter. 


INCOME GUARANTY COMPANY 
(Stock Company) 


SOUTH BEND INDIANA 








A Firm Foundation 


With more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 











Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 
$4,109,147.01 on Deposit with the 
Indiana insurance Department 


$430,902.53 Surplus Protection to 
Policyholders 


$43,000,000.0u 


NEW STANWARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOMB, 
GUARANTEED SETTLEMENTS. 


insurance in force 


TERRITORY OPEN IN 


INDIANA, OHIO, ILLINOIS, MICHI 
ARKANSAS, TENNESSEE, TEXAS NB 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 











North American 
National Life 
Insurance 


Co. 


Nashville, Tennessee 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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Best Plan of Insurance 
(Concluded from page 3) 


cess cash value of $490, as against $451.60 addi- 
tional net premiums paid on the 20-payment life 
plan. This excess represents 2%4 per cent in- 
terest on the difference in net premiums, and the 
interest equivalent increases rapidly with the 
passage of time as shown by the table given 
below: 
Interest Rate 
Realized by 
Insurance on 
Excess Pre- 
miums % 


If Surrendered 
at End of 


At age 35 the normal expectancy of life, on 
the basis of the mortality table now employed, 
is 31.8 years. In deciding the question as to 
the form of policy to buy, it is desirable to con- 
sider the expectancy of life. From the table 
above it will be seen that if a man outlives the 
period of his expectancy and surrenders his 
policy at the end of that period, he would re- 
ceive through the excess cash value allowed un- 
der the 20-payment life plan the difference in 
premiums represented in the two plans with 
6.1 per cent interest, provided, of course, that 
our 1927 dividend scale were continued. 

If the policyholder should die: Obviously 
if the policyholder should die in the early years 
of a policy, the so-called “cheaper” form, the 
ordinary life, would be more advantageous from 
the standpoint of cost. But we cannot be guided 
solely by the consideration that death may oc- 
cur in the near future. If we were, we should 
be obliged to go beyond the ordinary life pol- 
icy to the term policy. However, in the fol- 
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cies being mathematical equivalents, the ques- 
tion of the financial and family situation must 
of necessity enter into the situation. 

policy, in the event of death, would show a 
better return to the family for the amount paid 
than the 20-payment life policy, but after a 20- 
payment life is paid up the figures work toward 
the opposite conclusion. Beginning with the 
26th year of ages 35, the 20-payment life would 
begin to show a better return than the ordinary 
life for the amount paid, and in the 31st year, 
that is, at the end of the period representing the 
insured’s expectancy of life, if the policyholder 
were to die, under the 20-payment life, he would 
have received back the whole excess of net pre- 
miums paid with 4 pr cent compound interest 
per annum on such excess. 

Note.—The interest yields have been shown 
above only for policies issued at age 35 and 
for the two plans of insurance, but the prin- 
ciple is the same for other ages and plans, 
with slight modification in the rate of interest. 


CHANGES FROM 20-PAYMENT TO ORDINARY 

It will be apparent from these statements that 
the question cannot be categorically answered 
as to which is the better policy form, the ordi- 
nary life or the 20-payment life. 

It is conceivable that occasionally a case 
might arise where, after a man had bought a 20- 
payment life policy, his family or financial con- 
dition might so materially change that the 20- 
payment life would no longer be the right form 
for him. It might then be to his advantage to 
change to ordinary life. Are such changes in 
that event warranted? Only in rare instances 
and if the circumstances actually justify the 
change. And in that event the correct way to 
make the change, in the interests of the pol- 
icyholder himself, is to have his policy rewrit- 
ten as of the original date, for such increase 
in amount of insurance as the amount of the 
old premium will purchase. In order to make 
such a change, however, the client must give 
evidence of insurability. 
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A Foundation 


rN BUILDING a fine, lasting structure, one looks to 
the foundation first. For a successful life insur- 
ance structure the foundation is financial strength. 


To illustrate: We will suppose a man had © 
been insured on the 20-payment life plan at age 
35, and ten years later it actually was neces- ~ 
sary to change this policy to the ordinary life 
plan. The 20-payment life premiim was $383.- 
40. The ordinary life premium at the original 
age is $281.10. The amount of premium here- © 
tofore paid will, therefore, purchase $13,640 
of ordinary life at the original age, as against | 
$10,000 on the 20 payment plan, and there would 
be an adjustment in the difference of cash | 
values as follows: 


Cash 
Policy Form Value 
20-payment life for $10,000 
Ordinary life for $13,640 


Cash difference 


This difference could then be paid in cash 
to the policyholder, or preferably applied against 
the payment of future premiums. 

Nore.—In changing the 20-payment life to 
the ordinary life on this retroactive basis, the 
policydholder is paying for the additional $3,- 
640 of coverage only from current date and 
is not paying for such coverage during the 
earlier period of the policy. 

Agents must bear in mind that, except in 
rare instances, policies ought not to be changed 
from one form to another. Such changes are 
unsettling. Further, a particular situation in a 
policyholder’s life may be merely a temporary 
one, which will be corrected in the course of 
another year or so. However, where it is 
necessary and proper to make a change from 20- 
payment life to ordinary life, the change should — 
be made in the manner outlined above. The | 
policy should not be rewritten for the same 
amount, with the difference in reserve applied 
toward the purchase of new insurance as of a | 
current date. The law permits the increase in 
insurance as of the original date in order to 
serve the interest of the policyholder. 
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The Guardian, today, ranks as one of the strongest 
of the financially strong companies, due to its con- 
sistently maintained policy of progressive ;conserva- 
tism. 


“Backed by its great financial strength, |The Guar- 

ian has wii Phenin an unusual growth in these past 
several years. New paid business in 1925 showed an 
increase of nearly 50 per cent over 1924, and again‘this 
year, the trend is upward. 


Knowing that the growth of the Company and that 
of its fieldmen are interdependent, The Guardian 
offers a practical plan of Home Office co-operation 
which insures the greater success of its agents. A 
complete and original training course is provided. A 
Prospect Bureau that develops genuine dollar-and- 
cents prospects is maintained on a basis that affords 
the fieldman upwards of 400 percent profit on the 
commissions derived from this source. Modern 
methods of advertising, serving both the prospect and 
the policyholder, create and hold good-will. To men 
of the right calibre, The Guardian offers'the founda- 
tion for a successful career. 
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